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PERFECT Pi.OTECTION IDEA 


GREAT NORTHERN LIFE’S PLAN 





Wisconsin Company Issues Policy with 
Invalidity Feature Not Termin- 
able at Option of Corporation 





The Great Northern Life of Wausau, 
Wis., is now out with a perfect protec- 
tion policy covering life, accident, 
health, total disability, old age income 
and life income for the beneficiary. It 
is issued in amounts of from $1,000 to 
$10,000 on men and women between 18 
‘and 60 years of age. The policy is 
payable in one sum at death or it can 
be made a twenty-year or continuous 
installment. 

The invalidity part of the contract is 
not terminable at the ontion of the 
company. On the basis of $1,000, not 
including the first week, $5 per week 
is paid for disability, covering twelve 
weeks. For the next thirteen weeks 
$3 is paid, and thereafter $2 so long as 
disability continues up to the maturity 
date of the policy. No deduction is 
made from the face for disability bene- 
fits. The policy covers any disability 
that actually incapacitates assured. 

At maturity date, age 70, the policy 
is converted into an annuity of $100 
per $1,000 or $41.65 a month in case of 
a $5,000 policy. 

At maturity date, age 70, the insured 
instead of the old age income may sur- 
render the policy and receive $950 in 
cash for each $1,000 of insurance; or 
the insured may receive a _ paid-up 

(CONTINUED ON PAGE 28) 
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AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
Statement as of December 31, 1909: 
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These figures do not include $2,000,000.00 of new capita! 
and surpius now being paid in by the stockholders. 


Kennan oelt Gee OE Genet oii 5s. Sita kc one par esnessaesceend $119,451,567.10 


WM. B. CLARE, President 
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Northwestern Branch, Omaha, Neb. .. .. ../ Wy: H- WUMAN, Genera! Agent acral Agent 











A SATISFIED CUSTOMER WILL BE A 
PERMANENT CUSTOMER. TO SE- 
CURE HIS SATISFACTION THE POL- 
ICY YOU CIVE HIM MUST BE PROOF 
ACAINST CRITICISM, AT ANY TIME, 
BY A COMPETING ACCENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000 
ASSETS OVER 
$20,500,000 
LIABILITIES LESS THAN 
$8,500,000 


URPLUS TO POLICY- 
HOLDERS OVER 


$12,000,000 


The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York 
Western Dept., 280 La Salle St., Chicago, Ill. 




















. D. W. C. SKILTON, President 
Presi t 
EDW. MILLIGAN, Vice-President MAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, - - $4,293.241.71 
Reserve for Outstanding Losses, 499,346.14 
Reserve for all other Claims - 82,000. 

NET SURPLUS, - - - 38,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 


JOHN B. KNOX, Secretary 











PROSECUTED BY GOVERNMENT 





Chicago Broker’s Attorney Claims The 
Western Underwriter Is the 
Cause of His Downfall 





J. H. Westover, chief counsel for E. 
J. Summerhays, who is on trial in the 
United States district court at Chicago 
on charge of using the mails to de- 
fraud in writing hre insurance, out- 
lined his defense, Wednesday morning. 

Summerhays did business largely 
through brokers, getting policies, de- 
livering them to the assured, collecting 
the premium, failing to remit in many 
cases, which caused the companies to 
cancel for nonpayment of premium. 

In January of last year THe WesTERN 
UNDERWRITER began exposing Summer- 
hays’ scheme. He sued for libel. 
Shortly afterwards the postal authori- 
ties began working on the case. 

The Westérn Underwriter Brought In 

Attorney Westover said that he will 
attempt to show that Summerhays did 
not falsely represent himself as agent 
of good companies to the assured, in- 
asmuch as he was authorized to receive 
applications of insurance and did de- 
liver policies that were good and valid 
and collected for them. He will also 
try to show that there was no intention 
to defraud anybody and that the rea- 
son for nonpayment was merely a case 
of being delinquent in his debts. He 
will try to show that up to the time 
THE WESTERN UNDERWRITER exposed him 
Summerhays had paid all of his debts. 

The reason for the shortness of 
money on the defendant’s part, he al- 
leged, was that THe Western UNDpeEr- 
WRITER, which the attorney described 
as being the official organ of an “in- 
surance combination” composed of the 
Western Union and the Chicago Board 
of Underwriters made attacks on him. 

Made Attacks on Him 

THe WESTERN UNbeRWRITER, Judge 
Westover claimed, had attacked Sum- 
meyhays through its columns be- 
cause of his issuing policies at rates 
lower than tariff. That it is claimed 
was the beginning of his downfall in 
business affairs and he stated that it 
was necessary for him to borrow 
money and to realize on his life insur- 
ance policy to get money to pay his 
debts. 

Innocent ag a Sucking Dove 

He will attempt to show that Sum- 
merhays had no intention of defraud- 
ing companies, as his dealings were all 
with brokers and with whom he had 
a charge account, which made him 
under obligations to them only. He 
would have been able to meet these 
bills, so it is claimed but for the is- 
suance of a fraud order by the post 
office authorities, which prohibited all 
mail from being brought to him and 
thereby keeping outstanding accounts 
from being closed. 

He will attempt to show that Sum- 
merhays made repeated requests for 
statement of account from Mr. Wood- 
cock and others that he did business 
with but could not get them. 

Samuel Winter, the first witness for 
the defense, testified that the defendant 

(CONTINUED ON PAGE 29) 
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WEST VIRGINIA MEETING 


—— 


MOSHER ELECTED PRESIDENT 





Committee on Uniform Commissions 
Reports the Time is Inexpedient 
for Any Action 





Pittsburg, Pa. March 9.—(Special) 
—The meeting of West Virginia Fire 
Underwriters Association convened at 
the Hotel Schenley here today, with 
large attendance. Officers elected 
were: F. I. Mosher, Home of New 
York, president; J. H. Bonney, Citi- 
zens of West Virginia, vice president; 
A. S. Whiteley, secretary and treasurer. 
Executive committeemen elected: H. 
G. Chatterley, Hanover; S. E. Bickford, 
Norwich Union; J. M. Newburger, At- 
las; Geo. A. Love, Fidelity-Phenix. 

A rule was adopted which precludes 
the use of the market value clause. The 
committee on uniform commission re- 
ported that the time is inexpedient to 
regulate same. General reports show 
the association in excellent condition 
and members are working together 
harmoniously. Ninety-four of the 112 
companies doing an agency business 
in the state are affiliated with the asso- 
ciation. 





Western & Southern Life Deal 

B. H. Kroger, president of the Provi- 
dent Savings Bank of Cincinnati and 
associates have acquired a _ one-half 
interest in stock of Western & South- 
ern Life. A short time ago President 
Caldwell purchased the interest of 
Secretary Williams and other minority 
stockholders and it was understood 
had the financial backing of Mr. Krog- 
er. The state insurance department 
recently made requirements which 
have now been fully met by the com- 
pany. Senator J. B. Foraker and Act- 
uary Miles M. Dawson participated in 
the readjustment of affairs. 





Go With the Pacific Mutual 


Shoemaker & Mason, who have been 
connected with the Guaranty Mutual 
Life for some years, have been ap- 
pointed general agents of the Pacific 
Mutual Life at Cedar Rapids, Iowa. 





Refuse License to International 

The New York department has re- 
fused to license the International Fire 
of Fort Worth, Texas, owing to in- 
adequacy of funds. It is claimed the 
promoters used $100,000 for commis- 
sions and expenses. 





Ohio Legislative Bills 

Columbus, Ohio, March 9—(Special) 
—All the insurance departments mea- 
sures passed by the Ohio senate early 
in the session have been reported out 
of the house committee on insurance 
and are recommended by it for passage. 
These include the various Deaton bills, 
relating to policy forms, permitting the 
liquidation of insolvent companies by 
the department, penalizing false state- 
ments concerning the financial stand- 
ing of companies and empowering the 
superintendent to probe the financial 
relations of banks with insurance com- 
panies, the Johnson bill taxing pre- 
miums paid to non-admitted companies 
and the Mooney bill regulating the 
policy forms of mutual insurance com- 
panies. 





Wild Catter Found Guilty 

Charles A. Peake, 70 years old, was 
sentenced this week to five days in 
jail and given a $50 fine for soliciting 
insurance in the Queen City Fire Un- 
derwriters, by Municipal Judge Gem- 
mill in Chicago. Leniency was shown 
because of his age. The concern is 
said to be a wild cat and is alleged to 
be operated by John E. Keener, who 
was indicted by the Cook county grand 
jury for selling alleged bogus insur- 
ance. 

It seems that Peake collected on a 
policy for two years after it expired. 








DEATH OF F. M. BURROUGHS 





Superintendent of Farm Department of 
the Phenix in the West Had Para- 
lytic Stroke 





Frank M. Burroughs, superintendent 
of the farm department in the western 
department of the Phenix, died at his 
home in Chicago Wednesday morning. 
He was 59 years old and had been con- 
nected with the Phenix for twenty-five 
years. His home formerly was in Clin- 
ton, Ill., where he was an attorney, and 
his first connection with the Phenix 
was with its collection department. 
About fifteen years ago he was made 
superintendent of the farm department. 
Eighteen months ago he suffered a 
stroke of paralysis, which incapacitated 
him for active work. The immediate 
cause of his death was a second stroke. 

The funeral will take place on Fri- 
day from the late home, 3009 Grove- 
land avenue, Chicago. 





Rearranges Its Field 
The Prussion National has _ re- 
arranged its western field. W. G. Ti- 


Aus, of Lansing, Mich., who has covered 


lower Michigan, Indiana and Kentucky, 
relinquishes the last named two states 
and J. W. Noble, who recently joined 
the company’s forces, takes them and 
southern Illinois, with headquarters at 
Indianapolis. Southern Illinois is taken 
from the field of John Virchow, who 


will now cover northern Illinois, Wis- |’ 


consin and upper Michigan. The far 
western field, which has been handled 
by Dean A. Baldwin of Seattle, is di- 
vided, W. C. Cree taking the mountain 
field and Mr. Baldwin retaining the far 
northwest. 





Goes With Haskell, Miller & Co. 

Alfred J. Bartusch, for the past eigh- 
teen years in the rating department of 
the Chicago board, on April 1 will be- 
come inspector for the agency of Has- 
kell, Miller & Co., of Chicago. Mr. Bar- 
tusch is a thorough inspector and his 
familiarity with Cook county rates and 
rate making will make him a valuable 
man to the agency and enable the 
members of the firm to devote their 
attention more exclusively to getting 
business. 





Thomas Succeeds Goddard 

R. M. Thomas, an inspector in the 
sprinklered risk department of the Chi- 
cago board, has gone with the western 
department of the North British & 
Mercantile, as an inspector in its im- 
proved risk department. He succeeds 
Convers Goddard, who recently went 
with the New York Underwriters as 
general inspector in the west. 


Will Cause No Changes 


The transfer of Vice President 
George E. Kline of the Continental to 
the home office will not result in any 
changes in the western department, 
further than placing Assistant Secre- 
tary C. R. Tuttle in charge. This 
change has been in view for months 
and preparations have been made for it 
by the shifting of work. 








The Shawnee has reinsured the out- 
standing liabilities of the Freeholders of 
Topeka in New York state. 
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EXPERT INSPECTION 


SeevicE Underwriting Estimates 


of risks furnished at 
moderate cost 


National Inspection 


Company 
184 LA SALLE STREET 








The Western Reserve Insurance Company 
Of Cleweland, Ohio 

Mars E. Wacar, President. Rosert E, Goocs, Secretary 
STATEMENT OF JANUARY 1, 1910 
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YOU NEED THE RIGHT COMPANY. 

WE WANT THE RIGHT AGENT. 

THE RIGHT AGENT AND THE RIGHT COMPANY 
ARE DEPENDENT UPON EACH OTHER. 


THE 


Shawnee Fire Insurance Co. 
TOPEKA, KANSAS. 


A record of success for over a quarter of a century. 
Losses paid, over $4, mony 000.00 
Assets, over - $1,5 00,000. 00 


FIRE, LIGHTNING and TORNADO INSURANCE 

















Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance (Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 


Western Department, Erie, Pa. Established in 1864 
J. F. Downine, Gen’l Agt. W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 
New York Office, 45 William St. on ne mgt ao 
J. M. DE CAMP,General Agent. e Street 
c WILLIAM S. WARREN, essen. 
ons Wost Virginia at Ciscinaatl HUGH R. 1 LOUDON” Deputy ioe . Mer 











MARSHALL S. DRIGGS, President F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


Lisbilities, except a Seer 
Policyholders’ Surplus.........-..... 1 “out b220 
F, M. GUND, Manager Western a 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 























Ohio Farmers Insurance 60, onic 


FIRE, LIGHTNING AND TORNADO INDEMNITY 


Statement January |, 1910 





Reserve for Reinsurance................- $1,544,603.84 
Reserve for SG sd waskenanee el 42,500.00 
Reserve for Contingencies .............-- 000. 
Reserve for all other Liabilities........... 26,490.89 
PUOE IND ooo w'casiccecuccoendes’s 233 
Total ade at: Terre ee $2,403,828.60 


JAS. C. JOHNSON, Prest. W.E. HAINES, Sec’y. 
Organized in 1848. 


LOSSES PAID, MORE THAN $15,000,000.00 
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PRESENT KNOTTY PROBLEM 


ISSUE OVER THE RELIEF RULE 





Since the Measure Was Suspended 
Agents Find Valuable Lines Have 
Been Taken From Them 


The Western Union suspended the 
relief rule Jan. 1 in states where it can 
exercise jurisdiction. Since then some 
opportunity has been given to observe 
the present field operations. 

While the relief rule had some 
features of merit in it, some agents, 
field men and companies abused it to 
such an extent as to make it objection- 
able. Competition was manufactured 
right and left. It became a plan for 
legalized rate cutting. 

Since the lid was clamped down hard, 
companies find outside rate cutting con- 
cerns are getting in some fancy licks 
until the decrease in premiums is be- 
coming serious. Agents of rate cutting 
companies are waxing fat. 


Have a Change of Heart 


Some field men who advocated the 
abrogation of the relief rule have ex- 
perienced a change of heart and while 
they do not advocate the restoration 
of the old plan, they do feel some pro- 
tective scheme will have to be devised 
for the benefit of loyal agents. 

The schedule system is based on 
equity. It places assured of the same 
class on a like basis and makes like 
charges for like hazards. Theoretically, 
a competitive rate system destroys the 
efficacy of schedule rating arguments 
and places the companies in a vulner- 
able position as to discrimination. From 
the higher and broader viewpoint al- 
most all acknowledge the necessity of 
upholding the schedule system. The 
actual field experience brings out some 
practical obstacles that many prominent 
men believe call for a moderate system 
of protection. 

To Discuss the Question 

The Western Union will discuss this 
subject at its April meeting and it pre- 
sents many angles. 

Some of the big local agents want 
some plan of meeting competition while 
others equally as strong, argue for the 
one-price system, They claim that 
agents are the cause of the loss of 
much business because they do not 
stand firmly and squarely for the rates. 
These men say the agents who want to 
meet cut rate propositions discredit 
themselves and their companies by 
weakening and desiring to meet these 
offers. A little more backbone is re- 
quired, they say, to overcome this in- 
sidious competition. 

Lack of Salesmanship 


One of the managers in commenting 
on the subject feels that fire agents 
have not gone at the subject from the 
standpoint of a salesman. They have 
been using their personal influence and 
not soliciting on the basis of merit of 
the proposition. the indemnity and the 
correctness of the price. If the system 
of scientific salesmanship prevailed in 
fire insurance as it does in many other 
activities, this manager believes the cut 
rate competition could be dealt with 
effectively. In this way attempts to 
Secure business at bargain counter 
Prices would be greatly discredited. 

Must Deal With Actualities 


An actual condition, however, con- 
fronts the field and with splendid risks 
going off the books to rate cutters and 
with no plan to punish the disreputables 
and pirates, many agents sticking loyal- 
y to tariff companies are much embar- 
fassed and are making material sacri- 
ces. 

The issue is one that deserves th 
most thoughtful attention. The dis- 
crimination phase is a serious one, so 
is the weakening of the rating system. 

Pposite to this put the struggle of 
agents and the material loss of business 
with no weapon of defense. The prob- 
lem is a knotty one. 
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AGENTS WANTED. 


BEGINNING ITS THIRD CENTURY 


INSURANCE OFFICE 


OLDEST IN THE WORLD 


20ist YEAR OF ACTIVE BUSINESS EXISTENCE 
The Oldest Insurance Company in the World furnishes the Longest Tried Indemnity 
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DEFENDANTS FILE ANSWERS 


Former Wisconsin Insurance Commis- 
sioners Claim They Owe State 
Nothing from Examinations 


Admitting that they made the ex- 
aminations as charged and received the 
fees therefor as provided by law, but 
claiming that. they have paid to the 
state all portions of such belonging to 
the state and that all moneys which 
they retained belonged to themselves, 
the defendant former Wisconsin com- 
sioners have filed, or are about to file, 
their answers to the complaint of the 
state in the suits brought to recover 
from them the fees collected for the ex- 
aminations of insurance companies. 
In addition former Commissioner 
Fricke pleads the statute of limitations. 

The suits are brought by the state 
to recover all sums collected by the 
commissioners for examinations of in- 
surance companies, the state claiming 
that all such sums belong to the state, 
except such amounts as may be shown 
to have been actual and necessary ex- 
penses. Just what these amounts may 
be cannot be known until an accounting 
has been had. The claim of the state 
therefor is based upon the amount of 
the official bonds of each of the de- 
fendants. 

To determine the amount which the 
state claims to be due will require an 
accounting which will involve a large 
expense. To avoid useless expense, an 
effort will be made to get the parties 
together in the stipulation of the facts 
and submit this for determination by 
the court. Then, if the state is suc- 
cessful upon the law proposition, the 
accounting would be had to determine 
the liability. 

Secretary Doerfler believes in mak- 
ing the Acme a company popular with 
agents. 





Chapman Elected Secretary 

Ben G. Chapman, Jr. has been elected 
secretary of the American Central Fire 
of St. Louis, succeeding the late John 
H. Adams. Mr. Chapman has been 
with the company nearly a year, in its 
improved risk department, and is a son- 
in-law of President Campbell. A new 
assistaiit secretary was elected, Louis 
A. Riemann, previously daily report ex- 
aminer for the company. The company 
now has three assistant secretaries, the 
others being Conrad Roeder and Frank 

Cram. 





Not Admitted to Cooperating List 


The executive committee of the Na- 
tional Association of Local Fire In- 
surance Agents has decided adversely 
on the application of the Monongahela 
Fire of Pittsburg for admission to the 
“Cooperating List.” Secretary Putnam 
states the company failed to satisfy the 
association that it could be relied upon 
in all cases to support association prin- 
ciples on overhead writing, nonresident 
brokers and expirations, especially in 
the case of the various general agen- 
cies. 








TALK BY MR. HAWXHURST | 


FIRE INSURANCE AND CREDIT 





Insurance Manager of Marshall Field 
& Co. Gives Notable Address at 
the Fire Insurance Club 





Arthur Hawxhurst, insurance man- 
ager for ‘the big mercantile house of 
Marshall Field & Co., of Chicago, in | 
an address before the Fire Insurance 
Club of that city this week, spoke on 
“Fire Insurance a Prerequisite of 
Credit.” Mr. Hawxhurst said: 

We can begin our theme by acknowl- 
edging that it answers itself. In other 
words, fire insurance is an absolute pre- 
requisite or necessary factor in order to 
obtain credit. Credit is based on a mer- 
cantile reputation entitling one to be 
trusted or to receive goods on promise of 
an after payment. This carries with it 





the understanding that every known pre- 
caution will be taken by the trusted party 
to protect himself, and the one trusting 
him against loss, particularly such losses 
as he can shield both from. Accordingly 
before one places his worldly goods under 
another’s roof, without first receiving 
value thereof, it is demanded that they 
be: protected, by insurance being placed 
thereon in order to make sure that the 
promise of a future payment for the 
property transferred is not valueless. . 


What Is Fire? 


Now, we have in this life—and we are 
told that some will suffer from it in the 
next—an element called fire, that can de- 
stroy the labor of man’s hands and the 
product of his brain, which product is 
otherwise known as property or material 
wealth. But what is this element that is 
known as “fire?” You and know, of 
course, what the general use of the word 
means without delving into the evolution 
of light and heat in the combustion of 
bodies, but chiefly do we know that fire 
means the destruction of some one’s prop- 
erty. Such being the case, then if we are 
merchants having this material wealth 
already spoken of, we cannot afford, we 
dare not venture, the chance to place this 
property of ours into the care of others, 
without a proper guarantee that it, or 
its equivalent in value will be returned 
to us. For if this property should be 
destroyed by fire while in the possession 
of those we intrusted it to and the 
trusted ones have no wherewithal to pay 
us, it stands to reason that we must lose. 
For our goods were placed on credit; and 
while one loss might or might not be a 
serious misfortune, yet if it can happen 
once, the very nature of the fact tells us 
that there may be many repetitions, so 
many in truth, that without a guarantee 
against them, extended and far distant 
business cannot be safely attempted or 
carried on. Especially so is this true in 
this country where the losses by fire now 
amount to nearly $220,000,000 annually 
and have reached the enormous figure of 
over $518,000,000 in a single year, 1906. 


Fire Waste Is Reducible 


Yet we claim to be an enlightened and 
advanced people. Well, if we are, how 
can we secure to ourselves sufficient 
safety to do our business on credit, for 
that is we great avenue for expanding 
it? Certainly the entire elimination of 
loss by fire is not possible, although 
largely reducible, but this is not sufficient, 
for this but bespeaks for contraction of 
affairs while the world seeks expansion. 
It is the same question that confronted 
men of business seeking the markets of 
the world before the epoch of the present 
risk or insurance company and it cul- 
minated then in the establishment of that 
which is now known as London Lloyds, 
with which you are all no doubt familiar, 
it being composed of individuals acting 
as such, yet as a concrete body under one 
contract or policy which binds them to 
indemnify from loss those they under- 
write, thereby guaranteeing to the very 
many owners of property reimbursement 





for disasters that might happen to them. 


They were then, and are now enabled to 
do this by each owner contributing a 
small sum or premium on the value of 
his property as regulated under the laws 
of average. 


Insurance As a Tax 


In other words, each of the.many, of 
the very many, I may say, submits to a 
small tax being imposed by companies 
created for that purpose. This tax is 
based largely upon unknown factors, but 
how it can be determined otherwise, I do 
not know, for it is not possible to find out 
in advance just how much property will 
be destroyed in a given time. We do 
know by looking at the records of the 
past fifty years that for every $205 writ- 
ten on an average only $1 was paid in 
losses, but it varied from $1 paid to 
every $245, written in 1908, from $1 paid 
to $121, written in 1906, from $1 paid to 
$256, written in 1907, from $1 paid to 
$223, written in 1908 and so on. 

But to resume, this tax of which we 
were speaking is now what is known as 
insurance, or as our English friends put 
it “assurance against loss.” It is that 
protector against this mighty element of 
fire over which man in the abstract has 
no control and which can strike him down 
without a moment’s notice, and while this 
element is a good friend when needed, it 
is also an all-powerful and dangerous 
master. 


Fire Insurance Is Police Power 

Fire insurance is the police power of 
the mercantile world against this enemy 
that would at times destroy its wealth. 
Compare it also if you wish to the small 
tug boat that guides and guards the great 
battleship or ocean greyhound when leav- 
ing or coming into port. One is as neces- 
sary to commerce as the other; and you 


| will not find a captain of industry or of 


the sea, willing to venture his property to 
loss by the element of either fire or water 
without their proper guardian standing 
by, the tug in the one case and the un- 
derwriter in the other. 


Insurance Is a World Missionary 


Insurance does not confine itself to the 
protection of any one nation or business, 
but like an apostle of truth and justice, 
it spreads over the civilized world and it 
has missionaries everywhere offering to 
all protection from loss by fire, lightning 
and tornadoes, the actions of the thief, 
credits, the defects in a steam boiler or 
an elevator, the storms of the sea, the 
result of a personal accident, not to 
speak of the death of a loved one. In 
fact, all the misfortunes and mishaps of 
every conceivable nature in human life 
are lessened by it and no one realizes or 
can realize this better than those who 
have passed through a bitter experience. 
Certainly the people of our sister state, 
California, have, and this is what I find, 
in part, in the “Report of the special com- 
mittee of the board of trustees of the 
Chamber of Commerce on insurance inci- 
dent to the San Francisco fire”; the lesson 
that the insured will take most to heart 
is that insurance will not take care of 
itself, nor will his broker take care of it 
for him without some watching. The in- 
surance interests of a business house are 
immensely important and should be looked 
after by a trained person. 


Primal Idea of Fire Insurance 


It is true, that fire insurance does not 
agree to pay a profit to any man, as some 
would like to believe and would enforce. 
No such intention was conceived at its 
birth, for it was only meant to indemnify 
the loser against loss, not a loss of a 
profit, but a loss of material property, 
such as in the sales when a credit is 
made. This should be enough of a guar- 
antee to an honest seller, for it fulfills all 
the actual necessities of his wants, and 
enables him to spread his trade and goods 
over the world. The owner of material 
property, irrespective of its nature, should 
not assume the chance of its destruction, 
without also employing the means that 
will replace or at least return its value, 
the same way as it is demanded when a 
proper credit is made. Especially is this 
true if the underwriter asks a higher 


price for his indemnity than the buyer 
thinks right or wishes to pay, for this 
usually indicates that the hazard is more 
than normal and if one grants credit under 
these circumstances without proper in- 
surance he is more likely to lose. 


It is 
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always a weather-vane to the credit of- 
ficer, if the prospective customer has not 
proper insurance—if he has too much, 
why has he incurred the unwise expense? 
If he has too little, why is he taking the 
unwise chance of losing? Can he not 
buy more—if not is it because the insur- 
ance companies have found a moral haz- 
ard or a physical one? And if either 
exists, how can the credit officer assume 
the responsibility of making a list if the 
insurance company cannot? Then again, 
the acute man of credit, often discovers 
from the amount of insurance carried a 
nearer value of a customer’s actual stock 
than he has told of, not to speak of his 
liabilities, and it is the unwise and unde- 
sirable customer that will carry less in- 
surance than his debts. 
Some Men Take Big Chances 

Again, some property owners feel that 
their goods or house will not burn. 

You often hear this. Consequently they 
take a bigger chance on this hypothesis 
than they should and they often impair 
their credit unknowingly by doing so. 
You see there are many phases to the 
question. A good merchant and the one 
who makes a good subject for credit is he 
who gives careful thought to all condi- 
tions of indemnity, but he also at times 
is placed at a disadvantage of conditions 
such as, for instance, the disinclination 
of comnanies to write in certain states or 
localities, for one reason or another. As 
he also needs credit, he has to seek 
other means of protection, so he separates 
his stock and builds fireproof rooms and 
cellars, not connected together nor with the 
main store, and exercises great care with 
lights, etc. If all had to do the same, 
it would not be long before the awful fire 
losses in this country would be reduced 
to an amount no greater than is suffered 
in Europe. And this should be the case. 
But a liberal and easy obtainable insur- 
ance supply given to careless and indiffer- 
ent public, not to mention the ever-push- 
ing forward movement of man at high 
pressure for that wealth that lies just 
beyond his reach, is one of the great 
causes of our very many fires, as it en- 
courages laxity of care for the physical 
hazard. 

Insurance the Basis of Credit 

Now as insurance stands for protection 
against all necessary and unnecessary 
losses alike, consequently, it is one of 
the most important adjuncts to any trans- 
action of credit or otherwise; being at 
times the only plank of safety to the as- 
sured between prosperity and poverty. 
How few men comprehend this or even 
take the trouble to do so. They do not 
seem to realize that if credit is the mo- 
tive power to the ship of business, in- 
surance is its rudder and life raft and 
often the only hope left for salvation 
after the vessel goes down. This has 
been the case in many instances through 
the business world. 

Personally, I believe the time _ will 
come when insurance companies and 
either the state or federal government 
will be in partnership, and owners of 
property will be compelled by law to in- 
sure it to at least 80 percent of its 
value. I believe also that the law will 
hold the insurance companies responsible 
if it is destroyed, to either replace it in 
kind or in value, as is now done by the 
companies, though only in such proportion 
as the owner has seen fit to have it in- 


sured. 
Plan for a Conflagration 
event of this thought becoming a 
fact, if a city was destroyed by fire, it 
would immediately become the duty of 
the insurance companies under the law to 
furnish such funds as would make good all 
losses on property to respective holders. 
To meet the extraordinary demand upon 
them, the law would also give to the com- 
panies the power immediately to levy a 
suitable additional tax (or an increase of 
rates, if you like) under proper restric- 
tions on all property insured throughout 
the United States. This plan, in my opin- 
ion, would in time reduce rates to at least 
one-half what they are now and it would 
also settle the question of how state 
officials could interfere with indemnify- 
ing companies or the business of insur- 
ance. It would also largely do away 
with the necessity for charitable appeals 
on behalf of the afflicted people of these 
cities, thereby alleviating their misfor- 
tune through business rather than char- 
itable methods. What better plan could 
be selected to put an end to the improvi- 
dence of people who content themselves 
without insurance or with unreliable and 
inadequate insurance because it is cheap? 
I commend this thought to some of you 
who are studying social economics. 
Must Go Hand in Hand 
Credit and fire insurance especially 
must always go hand in hand, for credit 
cannot be safely granted, or business now 
extensively carried on without insurance. 
This one fact alone should place it high 
among the valued things in commercial 
life, for without fire insurance what would 
become of business? What would be- 
come of you and me without it if the 
laces of our livelihood as well as our 
omes were burned over our heads, and 
yet what business is subjected to the 
rebuffs of the general public and those 
who legislate for it, as is insurance? 
Over-taxed by every state, knocked around 
representative halls and senate chambers, 
abused and rob by many beneficiaries 
of its existence, nailed to the cross of 
many men’s unfair criticisms and griev- 
ances and yet like a redeemer, not look- 
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ing for the plaudits of this world, insur- 
ance goes on fulfilling its mission and 
saving from misery and want the children 
of men. A company, like an apostle, falls 
by the wayside now and then after a 
noble effort to do its share, but another 
takes it place and the work and protec- 
tion continues. 
Doing a Great Work 

Think of this and look the world over 
and find if you can another business that 
is doing half as much for man’s benefit, 
and then feel a just pride in the business 
in which you are engaged. The owners 
of other industries would furnish from 
their private purse millions upon millions 
of gold, because a city was destroyed and 
its people were in dire distress, having 
only its ashes to tell of a past greatness. 
The owners of fire insurance companies 
have done this. They did it for San Fran- 
cisco and in return they were not even 
given credit for a magnificent fairness to 
do not only their own full share, but more 
than that, to meet every possible claim 
against them, preserving thereby the 
credit of a great metropolis fallen into 
dust, and also saving those in other lands 
and in every part of our own land from 
loss of value of property shipped on 
credit ere the conflagration came. 

An Affair of Uncertainty 

The business of fire insurance to me is 
like unto that of faith in a hereafter—it 
is an affair of uncertainty. No one has 
returned from hence to tell us of what 
is to come and no one here can tell us 
what conditions and misfortunes insur- 
ance will be called upon to face in the 
future, yet a holding of both kinds of 





policies is a mighty good asset to have 
on hand. Neither have cost us very much 
and if we are not asked to produce our 
indemnifying bonds, so much the better 
for us, as it is always more profitable to 
pay premiums than to collect losses. 


Praises Life Insurance 


Look at the millions and millions of 
dollars distributed every year to those 
afflicted with diverse misfortunes, not to 
speak of those millions that come back 
to ourselves through endowment and 
other like insurance. 

Right here, in passing, I want to say 
to you young men of the Fire Insurance 
Club, that you can make no better pur- 
chase, no safer investment than a long 
term endowment policy in some good com- 
pany. It will always be some protection 
to those depending upon you for the 
means of existence. It will be a sav- 
ings bank of the very best kind for your 
capital. It will be a banker if you need 
to borrow. It will always be a source 
of comfort to you through life and a 
staff for your declining years. Get all 
you can of them and keep them until ma- 
turity and they will demonstrate to you 
also the other side of the answer, that 
insurance is a prerequisite to credit, for 
this is credit obtained in advance by hav- 
ing insurance. 


Need to Make No Apology 


You have no apologies to make to any 
one for being engaged in the business of 
insurance or for being met with the re- 
mark, Ah! the insurance agent! The 
priest and physician would be treated 
likewise by the same person, and while 





you can consistently put your calling 
thira, still all are noble and each allevi- 
ates the sufferings of mankind in their 
own particular way. The merchant will 
grant you comforts, it is true, if you 
have the money to pay for them in full, 
but insurance premiums by the working 
of the laws of average are in very small 
cost sums for large returns, when a great 
and unexpected disaster comes from fire 
or otherwise; or when the head of a fam- 
ily is taken away. For who then steps 
into the breach and replaces the ware- 
house and the home or furnishes that to 
the afflicted which helps to wipe away 
tears? Is it not the insurance company? 
And who is greater in the time of our 
troubles and sorrows than he who ren- 
ders succor when help is most needed. 


Is a Human Brotherhood 


If we do have to pay an increased rate 
now and then if a city is destroyed, what 
sweeter or fairer way to demonstrate the 
brotherhood of man than by this means? 
It enables each one of us and at small 
cost to do good to the afflicted, to maintain 
the credit and integrity of our institutions 
for the welfare of others as well as for 
ourselves. We know not the hour when 
we, too, not alone for our credit transac- 
tions, but for our homes, will need the 
helpful hand of insurance capital. 

In conclusion, let me say, all honor to 
the business of insurance. May it ever 
be with us and may we have our policies 
with us when we go hence and may they 
be in the right companies for us to obtain 
credit or indemnity, if we strike a storm, 
in crossing the dark river or a conflagra- 
tion at our journey’s end. 





Kansas Results for Three Years 
























, 1907 > = 1908 ay 1909 ~ 
Premiums Losses PC. Premiums Losses PS. Premiums Losses P.C. 

PD. cen ainetdee60b 4neee HKOdee $ 116,782 $ 51,492 44 $ 116,548 $ 55,656 47 $ 124,836 $ 92,275 73 
BERTOMIONEEL cccccccccericevcese 12,50 4,640 37 14,915 11,049 74 8,162 17,089 94 
American Central .............. 67,295 36,813 55 69,200 48,950 70 61,961 39,288 63 
American Druggist ............. 66 1 1 1,380 207 14 1,034 37 36 
ENE 66.6 000.05000608 60066000 117,595 52,421 44 131, '317 61,742 47 149,868 78,621 52 
POL, bivire ae esas escecceoes cess 1,406 j= =§ «eecce os 7,175 1,726 24 18,820 10,254 54 
Britionb Americh ..2.ccccccccccce 6,915 3,662 53 6,092 3,706 68 5,560 3,335 60 
REE cenederecedecrescsonees s06000 jjj 600084 oe 4,664 1,626 34 11,984 3,085 25 
SU, BOG. cc ceweccceesceccose 25,061 17,546 70 23,450 15,209 65 31,228 20,494 65 
CPE, FUDD. cc ccwscsccccevecs 89, 349 34,158 38 105,492 52,006 48 138,175 67,605 48 
DR 2 Oy be¢sazcaneereens eaneee jo <aaabs = Ss @=—S—«“<C HS ‘ia —— 8 8§©— os. ees ae 
IS sali ica ines ghee eich abe S Se 22,018 5,809 26 26,668 11,330 42 27,987 10,595 38 
Connecticut (lire & Tornado)... 141,028 57,307 41 161,231 80,160 50 166,564 104,265 62 
SREEEEEE scceccceesrcveccccees 215,446 90,892 42 211,585 85,497 37 238,501 134,285 56 
Commercial Union, Eng. ........ 67,531 24,211 36 67,470 38,884 58 72,054 57,493 79 
i ne i he teseees weeeee jj. senewe et“! 4,459 218 5 
Central National (Fire & Torn.). ..000: j= «cescec ae i  mintid® icvacons 3,162 24 1 
Ree ee 15,995 7,836 50 19,137 10,610 55 20,482 18,453 90 
Ns Bin bk ds kb oree/alad bale 6 39 46 7 8,111 4,054 50 12,835 6,589 51 
Equitable Dee Mie cevetocoenecce 8 saaees jj senses we 3,336 17 04 7,706 2,216 29 
POEL 056% 6666466000 ceeceeseece 13,564 5,493 45 11,748 1,560 13 14,437 13,769 95 
Wane DAGGER sc rccccecceseces 38,112 16,098 42 ‘ 8,674 33,205 86 39,476 20,994 53 
ot a rr 18,677 11,118 59 21,586 18,187 84 25,362 19,552 77 
PEL Dis We 6506000005 00.0006 15,897 5,770 36 14,963 4,188 47 16,443 10,194 62 
PORE Seccrdedecoveseesaveses 9,411 2,940 31 10,187 4,770 46 10,219 2,696 26 
ID 4.6: wen © 0 cite ces 0 eas 0-ue 41,679 9,770 23 68,732 18,392 27 84,105 48,059 57 
SEL secu viccrdcescvcsesenese 51,971 30,070 58 55,484 31,778 57 56,207 34,662 61 
ee pee 14,296 7,89 55 10,627 24 47 14,329 14,299 100 
COOTER BEMGMOS 2cccocciceccsces 19,007 10,645 56 19,850 14,814 74 18,284 12,901 71 
German American .....:......... 101,296 7,68 27 104,541 89,369 85 123,195 106,208 86 
GOS TE vceccevcovicvesceoes 22,062 11,587 53 22,870 10,362 45 27,214 22,352 82 
Hamburg-Bremen .........++..- 12,796 5,578 44 11,259 9,850 87 12,864 10,021 77 
Sonia heh pnwadns nadedas 35,350 19,989 57 36,776 20,149 55 41,423 15,866 38 
~~ . _, Tee PREP ELEPEeErTTrce 258,860 147,597 57 234,840 170,834 73 232,318 91,739 35 
I ES ea rrr 195,879 98,803 50 190,665 130,928 69 209,240 129,713 62 
Ins. <. State of Btsier ivteees 12,203 4,718 39 18,820 11,397 60 24,868 16,888 66 
[a eae i P, <cacececccaens 93,205 19,177 21 89,489 44,018 49 90,272 73,439 81 
L. & ‘. ia Be Bi bebveseuesece § sannee 8 ®#sea¢ we ee ee ,898 27,060 342 
DD ba wth hb 04048406048 06 004s 14,121 4,912 35 14,378 5,846 41 13,891 8,566 61 
London & Lancashire .......... 25,292 10,051 39 26,442 16,586 62 24,281 12,602 52 
EE, Biswas hap ba cenacwseeee 8,239 350 4 10,053 3,971 37 4,655 406 9 
PEEEEEED. _ 6 Sk cece rcvecceewson 4,359 20 oe 0,98 4,060 37 11,369 7,686 68 
Michigan Commercial .......... 25,833 9,824 37 27,767 15,290 55 31,734 32,251 101 
Milwaukee Mech. .............- 24,102 8,138 34 24,550 11,047 45 27,827 15,627 56 
DC cctacncee @eiese w@eanes —< *#eere 4 @eeas» a 3,091 2,621 84 
OE Eee 124,238 42,195 34 127,249 64,979 51 109,776 110,712 101 
National Union .............0+- .85 9,308 59 7,980 10,453 58 ,27 20,939 81 
New Hampshire . 27,053 7,204 27 26,688 0,66 77 29,898 11,783 39 
Rig Sia ah cgwasaee cae 45,451 20,731 46 43,984 23,913 54 50,352 26,703 53 
¢North America ...........-s0+- 60,094 33,475 56 2,29 22,798 35 73,000 40,729 56 
MN UINR s osibs das cwsine ss 22,944 3,931 17 23,720 10,987 46 26,107 24,389 93 
North Brit. & Merc.....cccccess 52,870 41,752 79 57,081 32,859 58 66,313 45,531 68 
es Se PEON \a.co Si wees eeweces 43,712 15,741 36 47,327 15,786 33 51,271 1,99 62 
ke Sa eS SS ee ee ee eee an 564 8,897 77 ,005 4,276 14 
Norwich Union <a ei eens 17,124 8,044 47 21,391 15,305 71 22,196 10,347 46 
Do... selasecaneenes aeteee oo  dasaee rae 3,917 356 9 8,568 7,118 83 
REL 6.46:5.04.0%4 o06me0 400000 0a 060 15,949 12,446 78 16,156 11,433 71 14,840 6,714 48 
REE, ncoctasanses Seanad A eatin i” | auakiieaes ae 10,192 1,224 12 62,782 20,192 32 
DEED ac bbb 6 cK ect donentaneens 26,022 10,009 38 26,244 25,69 98 29,108 18,899 66 
PE Kk ccccdcccvoccesescesens 4,636 93 20 4,322 5,835 135 3,885 3,87 100 
POMMOVEVOMIR 6c kc cecdscccccceses 50,533 33,275 66 39,222 28,257 72 41,23 26,612 64 
Ee Me Ckcetnreiesa nerve we 134,249 46,50 35 132,897 78,976 60 135,687 102,984 76 
POG, GE. sc cccccesevvconsens 45,291 10,689 24 42,209 23,938 52 7,90 23,526 49 
PRGOMIR, MG. .ccccccccscvcsves 18,162 9,843 54 19,216 15,814 83 21,140 24,208 114 
Providence, Waagh. .....cccccees 30,867 12,966 42 29,539 14,468 49 30,998 12,57 40 
Prussian National .............- 12,714 11,635 92 13,889 7,137 51 16,277 16,897 103 
RE c6c.0 Va oe eves inwadeeeeas ge 47,930 20,297 42 52,534 39,651 75 52,302 28,782 55 
ee Rr Perr ee 14,953 8,655 58 15,729 8,862 56 17,722 11,561 65 
Rochester German .........+.+++- ,62 1,915 22 14,879 4,593 38 20,560 10,183 49 
REE RSS per ere ree 77,973 37,735 48 86,809 57,515 66 125 60,250 64 
Royal Exchange ..........++-+. 9,313 730 8 17,390 5,784 33 15,101 19,538 129 
POGUE, CE. ccccceccevececceses 29,144 21,134 73 26,885 11,563 43 30,05 24,602 81 
BTTEDD . ccc cccescecccccvesecece 324,748 142,973 44 309,727 153,951 49 341,056 204,905 60 
EEE co ncccconcvsevsceceses 149, 633 ,726 43 153,418 1,618 46 166,035 103,237 62 
I on a Wie Wk Oo 0a KOs 23,698 12;409 52 37,103 24,933 67 39,950 34,784 87 
2 cr Cree i ERR tesceess deeeee Seeman 174,957 65,994 38 184,183 82,561 44 
ME b00.5.00<seeecoeseseese 20,010 6,229 31 21,960 10,250 47 6,75 15,193 56 
BORGO GE MOD. cc ccccccccce eavese 8 86seeeee 8 =—- 6 we i. . <) «ieee -  —“aeeouen as 3,422 1,02 30 
PE, GU sesecaccoeseeeeas seanes q§ st#ee0 oo 21,122 29,712 140 21,420 16,315 76 
Williamsburg City ............ 20,183 5,170 26 8,10 17,161 61 32,250 22,856 71 
PEND Sich os boss weeses.cdic 20,598 10,855 53 21,546 0 42 23,480 19,99 86 
WEEE. chenkisvestcae vacates $3,890,195 $1,669,508 43 $3,822,057 $2,111,420 55 $4,244,687 $2,663,516 63 


*Includes New York Underwriters. 


yIncludes Philadelphia Underwriters. 
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CHANGES IN THE FIELD 


ROYAL’S PLAN IN NORTHWEST 





C. S. Cowles Relieved of Traveling— 
R. S. Tweedy and T. A. Hunt Take 
on the Active Work 


State Agent C. S. Cowles of the 
Royal in Minnesota and the Dakotas 
who has been with the company for 
twenty-six years and who is an hon- 
ored veteran in the northwest field, is 
to be relieved of the arduous work of 
traveling but will continue as state 
agent on the payroll of the company. 
Mr. Cowles is not in the best of health 
but he will be ready for such service 
as the company may ask of him. He’ 
will remain as counsellor and super- 
visor. 

S. Tweedy of Albert Lea will 
move to Minneapolis and with Thos. 
A. Hunt will do the active work. Both 
are able young men. Mr. Cowles de- 
serves a surcease from a labor of so 
many years during which he has built 
up the Royal’s business to handsome 
proportions. 

Superintendent of Agents Edward 
Stanberry is in Minneapolis arrang- 
ing for the division of field work. 


G. F. Krumdick 

G. F. Krumdick, of Milwaukee, spe- 
cial agent of the Consolidated F. & M., 
has resigned to become Minnesota 
state agent of the Liverpool & Lon- 
don & Globe to succeed T. P. Herbert, 
who resigned on account of his health. 
Mr. Krumdick will go to Minneapolis 
soon, which city will be his headquar- 
ters. 

Mr. Krumdick has been with the 
Consolidated six or seven years and 
the company parts with him with re- 
gret. He is most loyal gander of the 
Wisconsin home nest of the Blue 
Goose, a man of ability and personally 
popular. 

Arthur B. Davis will continue as 
— special under Mr. Krum- 
ick. 








H. O. Benedict and F. W. Tolles 

H. O. Benedict, Wisconsin state 
agent of the Fidelity-Phenix, is trans- 
ferred to Michigan to take charge of 
the company’s interests there follow- 
ing the resignation of W. P. Robertson, 
who becomes vice-president of the Jas. 
A. Jones agency of Detroit. 
_ F. W. Tolles, of Milwaukee, the ad- 
juster of the Fidelity-Phenix in Wis- 
consin, becomes state agent and ad- 
juster to succeed Mr. Benedict. Mr. 
Tolles will have as his assistants in 
the mercantile department, the present 
special agents, Theo. Schnitzler and 
E. J. Arimond, while F. R. Scobie will 
continue in the farm department. 
_ Mr. Benedict thus returns to a state 
in which he formerly traveled, where 
he will be cordially welcomed. Mr. 
Tolles is amply able to continue the 
high grade work in Wisconsin. 


Fred B. Clarke 
Fred B. Clarke, from the home of- 
fice of the St. Paul F. & M., has been 
appointed special agent in Indiana to 
assist State Agent C. A. Kelley. 


W. A. Davidson 
W. A. Davidson, of Fargo, N. D., 
Special agent of the Fidelity-Phenix in 
North Dakota. becomes state agent 
now that W. C. Cree has resigned to 
£0 to the Rocky Mountains field for the 
Prussian National. 








R. A. Hutchinson 
R. A. Hutchinson has been appointed 
Special agent for the Boston in Wis- 
consin as assistant to state agent F. F. 
Gordon. Mr. Hutchinson has been do- 
mg special agency work.in Minnesota 
and the Dakotas for two years and has 
many warm friends. He also seems to 
ave made some close friends in Wis- 
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consin as on Wednesday of last week 
Miss Ruth M. Potter of Weyauwega 
became his bride. Weyauwega will be 
their home until June 1 when they will 
probably move to Milwaukee. 


Archibald Kemp 
Archibald Kemp of Columbus, O., 
special agent of the Camden Fire in 
Ohio, Indiana and Michigan, is given 
the title of general agent. 








Cc. W. Davis 


Cc. W. Davis, who has been Cook County 
manager of the St. Louis Fire at Chicago, 
will now give all his time to field work 
for the company in Ohio, Illinois, Michigan 
and Wisconsin. 5S. LaRose becomes 
Cook County manager. 





W. FP. Keller 
W. F. Keller, of Denver, special agent 
of the North British in the mountain 
field, has resigned to go into the title and 
abstract business. 





News About Companies 











Commercial National Fire 


The Commercial National Fire of 
Chicago will be organized by R. H. 
Hunter, a Chicago broker, and A. C. 
Olds, executive special of the western 
department of the Phenix. Mr. Hunter 
is an old field man and later had charge 
of the insurance department of Nelson 
Morris & Co. Mr. Olds will leave the 
Phenix April 1, and is one of the best 
field men in the west. 

The company will have $200,000 capi- 
tal and like surplus. A number of the 
packers will take stock in it. 


Hamilton of New York 


The New York department made an 
examination of the Hamilton of New 
York which shows premiums $6,162, 
total income $22,958, loss $2,391; total 
disbursements, assets $226,594, reserve 
$5,279, net surplus $16,969, capital 
$200,004. The Hamilton Fire rein- 
sured its business on April 1, 1908, in 
the Delaware of Philadelphia, and from 
that date to December, 1909, no new 
business was written. About Dec. 1, 
1909, new interests secured control of 
the stock of the Hamilton and it then 
reengaged actively in the business of 
fire insurance. 


Central Union Fire 


The Central Union Fire, 321 Dwight 
building, Kansas City, Mo., has incor- 
porated for $1,000,000 capital and pro- 
poses to have $400,000 net surplus. A 
number of prominent business men and 
capitalists are back of it. 


Western Reserve 
The Western Reserve of Cleveland has 
withdrawn from Maryland, as the amount 
of business done in the state does not 
warrant the payment of the heavy de- 
partment fees. 





United States Fire Underwriters 

The United States Fire Underwriters, 
backed by the North River, Nassau, Em- 
pire City and United States, is to be 
launched soon by Crum & Forster of New 
York. 





American of Pennsylvania 


A compromise has been arranged by 
the American Fire of Philadelphia with 
its San Francisco policyholders, who 
brought suit on a claim that the original 
settlement at 50 percent was based upon 
an incorrect statement of its financial 
condition. Claims aggregating $360,000 
will be settled by the payment to the 
policyholders of about $75,000. 


Field Not Filled Yet 


The Michigan Fire & Marine has not 
yet filled the field vacancies caused by 
recent changes. The field formerly cov- 
ered by Wm. T. Benallack is now taken 
care of, Marlin V. Whitney having 
Michigan and Frank C. Esterly, of Min- 
neapolis, handling Wisconsin and Min- 
nesota. The election of Harry E. Ev- 
erett as secretary, however, left Ohio 
and Indiana without supervision. Mr. 
Everett also did some work outside of 
these two states, which somebody else 
will have to do in future. 





FIRE RETURNS BY STATES 


PREMIUMS AND LOSSES GIVEN 
Records of Companies’ Last Year’s 
Business in the Middle West and 
Northwest 





The following shows the net pre- 
miums received and net losses incurred 
by fire insurance companies last year 
in the middle western and northwestern 





states: 
OHIO 

Company— Prems. Losses. 

Assur. Co. of America..$ 3,222 3,564 
MICHIGAN 
. vccwe saveaa ee $ 16,975 $ 11,732 
SO”. Eee 52,848 28,260 
Lumbermen’s Mut. 20,550 3,792 
0 rare 2,283 3,040 
i a SEE, ios ednsens 9,529 5,361 
IOWA 
PE. ccuh edd e race $ 14,078 $ 10,747 
POONER, TOME. wcccccces 21,845 17,623 
7a eee 112,597 37,087 
Scottish U. & N........ 21,059 8,387 
ee GO. civ venssesane 32,671 21,041 
KANSAS 
Commercial Union ..... $ 4,460 $ 218 
WEGGGNEOES ccccseccecss 84,105 48,060 
German Alliance ....... 18,28 12,901 
German American ..... 1,231,195 106,208 
a errr re 232,318 91,738 
OKLAHOMA 

Aachen & Munich..... $ 8,140 $ 4,242 
DR sr ckeuiesewve sas 102,618 59,290 
MOTICUUral 2.206 cccese 13,077 8,706 
Ce ee 637 1,696 
American, MW. J. ..cceces 20,811 4,769 
American Central ..... 66,371 32,986 
PMG ake baa ba dneas 22,684 10,558 
PE a recvaswindivsss 2,345 1,558 
British America ....... 5,674 5,305 
TG. nadessrdev«dewe 1,647 1,005 
City of New York...... 4,989 85 
oo. See 28,915 15,001 
lla 38,914 15,121 
Com’l Union, Eng...... 69,103 60,131 
PT apeseewenee wa 17,770 9,053 
eee reer 102,824 46,429 
ee Perr 141,172 56,742 
ND Nk wbhidieando @ wi 13,108 8,353 
Tt PE sacvaseceae 35,733 13,834 
re 10,498. 9,598 
El Reno Mutual 34,921 14,894 
Farmers & Merchants... 22,157 6,517 
Fire Association ....... 60,075 39,497 
aaa 15,850 5,296 
Fireman’s Fund ....... 25,273 12,755 
PROUONEEED cccsccesese 13,939 4,986 
Georgia Home ......... 16,613 14,755 
German Alliance ...... 5,848 4,550 
German American, N. Y. 132,929 86,799 
| Re 36,073 10,917 
 . & . “a ar 13,793 5,124 
Globe & Rutgers....... 17,974 13,718 
Hamburg-Bremen ..... 16,153 4,806 
Err 42,792 37,833 
ee eee 187,336 134,950 
a eee - 135,578 77,949 
North America ........ 72,520 59,623 
State of Pennsylvania.. 4,943 1,295 
PO Ltccabeuseseee 8,204 3,204 
L. & L. & Globe, Eng... 81,292 44,872 
London & Lancashire.. 24,868 13,421 
Mechanics & Traders... 29,604 6,829 
Mercantile F. & M...... 9,080 6,955 
Michigan Commercial .. 34,069 22,962 
Milwaukee Mechanics .. 24,659 15,396 
National Lumber ...... are seman 
re 59,066 42,065 
National Union ........ 18,207 12,376 
New Hampshire ....... 26,015 25,637 
 . . ie aa 48,110 49.547 
POGWemerm, TMS. cicccese 15,771 9,018 
Sh ee” eee 45,335 25,186 
SS A eae 15,758 8,979 
POONGR FROUDE sasccancses 10,729 8,598 
Norwich Union ........ 17,478 8,476 
Oklahoma Fire ........ 31,233 22,435 
Ske ere 10,092 3,491 
ES tka weds ae eng kate 13,520 5,768 
TS a a vises oA. 60 ws 26,782 28,644 
Pennsylvania .......... 52,625 34,209 
Peoples National ...... 11,518 2.735 
PL crcbt kaa ke ks eae @ 151,718 128,283 
i fea 25,974 29,643 
Pe Go ceccsesacce 48,171 39,204 
Peemeer, GIB. .cccccese 46,250 23,460 
Prussian National ..... 14,190 9,676 
CK Dy tan eee deed babe e 45,084 20,069 
ES ee 6,936 5,187 
Rochester German ..... 31,880 9,333 





We want the agency 
for several good fire 


insurance companies. 





ADDRESS 


Union Trust Company 





Roswell, New Mexico. 
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Company— Premiums Losses 
EE dinw-60.6000d04d6.608 470 279 
eee 258,903 133,365 
Royal Exchange ...... 18,775 28,221 
Scot. Union & Nat’l.... 41,307 38,324 
Security, Ct. .cccccccces 15,781 7,480 
BROWESO scccccevceccee 64,455 27,716 
Shawnee Mutual ....... 71,092 26,360 
Southwestern Mutual 339 00s 2e'e 
ara 134,993 101,784 
Spring Garden ......... 33,885 12,866 
State Mutual .......... 21,882 4,75 
is Wc sacccetenere 13,201 12,123 
Dam, TAP, ,cvcccccvecee 36,888 28,337 
Union, Phila. ........+.. 6,401 933 
Washington ........++. 3,402 1,794 
Westchester .......+06. 19,091 15,478 
Western Nat'l, Okla.... 32,922 13,750 
West'n Reciprocal, Okla. 23,712 6,631 
Williamsburg City .... 17,609 13,686 

COLORADO 

Company— Prems. Losses. 
Cologne Reins.......... $ 6,749 $ 2,583 
German Alliance ...... 3,904 1,328 
German American, N. Y. 77,786 21,427 
Des Moines Mut. H.& C. 16,505 8,730 
State F. Mut. H., Minn. 2,243 491 





INDIANA NOTES 


The Central National Fire has been ad- 
mitted to Indiana. 


H. H. Woodsmall & Co. get the Indian- 
apolis agency of the Jefferson Fire. 

The Pivot City Realty Company gets 
the Indianapolis agency of the Pelican. 

The Wayne Trust Company has been 
organized at Cambridge City, Ind., with 
$25,000. 

The Pendleton Trust Company of Pen- 
dleton, Ind., recently organized, and of 
which R. F. Thomas is a director, will 
take over the Thomas agency. 

The Elwood Trust Company of Elwood, 
Ind., will unionize. Several weeks ago it 
bought the Barnett agency, getting the 
Continental, which commanded more than 
half the premiums of the agency, which 
was mixed. Now the Trust company has 
taken over the John Neuron & Co. agency 
and has cleared of the nonunion compa- 
nies. 

The annual report of the Indiana State 
Mine Inspector, James Epperson, shows 
there were in 1909 a total of 1,129 fatali- 
ties and injuries in the coal mines of the 
state. There were fifty deaths and eight 
men permanently injured out of 18,908 
employes in mines. Most accidents were 
in the Clinton field, where the miners are 
largely foreigners, among whom the work 
of bettering conditions goes slowly. 





Washington State Code—The insurance 
code commission recently appointed by 
Governor M. E. Hay of Washington to 
formulate a new code to be submitted to 
the next session of the state legislature, 
consists of J. D. Bassett, president_ of 
the Union Securities Company, A. C. Cal- 
liac, with the Northwestern Mutual Life 
at Olympia, C. 8S. Best, general agent, 
Seattle. John D. VanDyke of Seattle, and 
A. M. Everson, secretary the Washington 
Hardware & Implement Dealers Mutual 
Fire of Spokane. 





James D. Baty has purchased the inter- 
est of W. J. Webb in the Calumet Real 
Estate Company at Laurium, Mich.. suc- 
ceeding him as secretary and general 
manager. 





Acme Fire of Iowa 


The Acme Fire of Iowa has issued 
its fourth annual statement showing as- 
sets $150,360, reserve $28,784, policy- 
holders’ surplus $116,982, capital $100,- 
000. The company, under Secretary 
Gus. A. Doerfler, is doing well and has 
fine prospects. The other day a live 
agent of the Acme, who is poetically 
inclined sent the following to Secretary 
Doerfler: 

I say don’t you know 
It’s the “Get there” agent, who 
Makes the “Acme” grow. 


The “Has-beens” won't do 

They’re “back numbers” and too slow 

Tip your hat to the “Dutch” who put up 
the “Dough.” 

They are giving the “Acme” a good show 


It helps the “Get There” agent who 
Prides in seeing the “Acme” grow. 


CALEDONIAN INSUR- 
ANCE CO., OF SCOTLAND 


Pounded 1805 


“The Oldest Scottish 
Insurance Office’’ 





UNITED STATES HEAD OFFICE 
Caledonian Building, 60-52 Pine Street 
New York 


CHAS. H. POST, U. S. Mar. 
R. C. CHRISTOPHER, Asst. U.S. Mar. 
F. N. BROWN, Genl. Agt. Western Dept. 
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*Includes New York Underwriters. 


THE WESTERN 


yfincludes Philadeipnia Underwriters. 


UNDERWRITER. March 10, 1910. 








AS VIEWED FROM CHICAGO 


WESTERN UNION COMMITTEE 

The committee on order of business 
to prepare the program for the annual 
meeting of the Western Union, to be 
held at the New Willard Hotel, Wash- 
ington,, D. C., April 13, has been named 
by President Lenehan as follows: W. 
H. Sage, chairman; J. A. Kelsey, 
Aachen & Munich; P. D. McGregor, 
Queen; Chapin, Pennsylvania 
and Fire Association; C .H. Barry, Penn- 
sylvania; G. M. Lovejoy, Phoenix of 
Hartford; A. G. Dugan, Hartford. 

. * * 





MAY ENTER ILLINOIS 

Secretary Boyer, of the new Minne- 
sota Fire of Chatfield, Minn., was in 
Chicago last week, looking over con- 
ditions with a view of possible entry 
to the state. It has been writing sur- 
plus line business through a few chan- 
nels in Chicago. 

* * * 
WANT THE RATE MAKEUPS 

There is some complaint among local 
agents as to the prevailing rule among 
the rating bureaus not to give out the 
makeup of the rate unless on the writ- 
ten authority of the assured. Agents 
say that raters often call on them for 
information as to improvements or 
other risk conditions, but when they 
want the vate makeup on a risk they 
are denied it except on getting the 
written authority of the assured. 

Some of the field men are of the 
opinion that the agents are entitled to 
this information, especially as there is 
nothing secret about the rate making 
processes. A number of agents think 
the makeup of rates should be on file 
with the secretary of their board, but 
if that is too expensive or is imprac- 
ticable they should be allowed to pro- 
cure them on application in order to 
be able to have information to answer 
intelligent questions. 

+ + * 
NEW USE FOR TELEPHONE 

The new telephone system for secur- 
ing rates on property between the old 
city limits of Chicago, Thirty-ninth 
street, West Fortieth street, and Ful- 
lerton avenue and the present corpo- 
rate limits will be put into effect the 
middle of April. Each downtown 
agency will have a private telephone 
connecting with the rate switchboard 
in the Chicago Board rooms. In this 
department the rates will be arranged 
on cards so that they can be easily 
gotten at. Sufficient help will be at 
hand to answer calls. Each rate given 
over the telephone will be confirmed 
in writing within twenty-four hours. 

The present system of a rate book 
covering this territory will be dis- 
pensed with. There are some $20,000 
rates in the book and with the cor- 
rections on separate sheets, it makes 
the search for such rates use up con- 
siderable time. This is especially true 
because no office has any use for any 
large proportion of these rates and 
there is the annoyance of going 
through a lot of material to get the de- 
sired information. 

In addition there will be a saving of 
some $15,000 to $20,000 to the board 
even after the telephone expense is 
taken care of. 

The outside class 2 agents will use 











A Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 
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THE WORLD'S GREATEST FIRE COMPANY 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settied in full promptly on adjustment without cash discount. 
Gross loss was abeut Six Million Seven Hundred Thousand Dollars. 
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LAWBROS.,Mgrs. 
Western Department 
ROYAL INS. BLDG. 
169 Jackson Blvd. 
Chicago 
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Its loss was heavy, and the company is highly commended. 
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their own ’phones, but they will be 
connected at once with the new de- 
partment. 





7 * * 
DO NOT TAKE TO PLAN 

The suggestion made by some of the 
companies that a new western organi- 
zation be formed to supplant the West- 
ern Union, it to be on broader lines, 
does not meet with a very hearty re- 
sponse from any considerable percent- 
age of the membership. 

These men say the Western Union 
is stronger than ever. It was tested 
recently during the Phenix troubles, 
and the results showed the loyalty of 
its members to a fellow member. The 
argument is set forth that had the 
Phenix been an outside company it 
would have become the target for at- 
tack and its business would have been 
materially depleted. 

Again the Continental joining 
strengthened the position of the or- 
ganization. The fact that President 
Evans recognized its potency is re- 
garded as a feather in its cap. 

Most of the members say that to 
abandon an organization that has 
proved its effectiveness to essay a new 
role wowld be folly. 

The last movement, if there be any 
further effort toward cooperation, will 
possibly come in some sort of affiliated 
effort on part of the leading nonunion 
companies. 











* * 
SOME LOCAL EVENTS 


A. Loeb & Sons get an agency of the 
Germania. 


E. B. Case of Moore, Case, Lyman & 
Hubbard addressed the Commercial Club 
of the University of Chicago Wednesday 
evening on “Fire Insurance.” 


c. J. Doyle, Illinois fire marshal, will 
address the Fire Insurance Club of Chi- 
eago March 22. 


WANTED 


A Pittsburgh fire insurance 
company wants an experienced 
man as Daily Report Examiner. 
State salary expected and give 
references. Address 3-D, care 
The Western Underwriter. 








WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & ‘Auerbach 


(Successors to R. J. O. a 
Managers of the Western Departm 


The Mechanics Ir Insurance Co., of of "Philadelphia 


Pittsburgh Insurance Co Co., of Pittsburgh 


INCORPORATE 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 187 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


~ GOOD ACENTS WANTED 
CHAS. E. MANN, EXEG¥TIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


*SIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE C@. 





of San Francisco, Cal. of Jersey City, N. J. 
“MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. ‘ai, 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes—Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


Agents wanted in desirable locali 
TT 


A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 
4515 Washington Bivd., St. Louis 








C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


AGE PLUS PROGRESSIVENESS 











Wanted--State Agent for Wisconsin 


Must have had experience in that field. Young 
man desiring smaller field than he now covers 
preferred. Age, present employment, experience, 
recommendations, habits, salary, etc., required in 


first letter. All letters 


held in strict confidence. 


Address 2-C, care The Western Underwriter. 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 
It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 


$735,786.18. Total losses paid up to December 


ot an business in 1853. 
holders’ surplus. 
poleyhal losses paid in San Francisco, 
31, 1909, $8,948,081.27. 
It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SONS, Western Managers 


159 La_UHle Street CHICAGO, ILL. 








IRR & WALL, General Agents, 2 & 4 Sherman St., Chicago, 
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OHIO AND WEST VIRGINIA 


OHIO INSURANCE LEGISLATION 








Favor Bill to Tax Premiums Paid Non- 
admitted Companies—Firemen’s 
Pension Tax Bill Deferred 





Consideration of the Beatty-Gotshall 
bill to tax insurance companies 2 per- 
cent on their gross premium receipts 
for the benefit of village fire depart- 
ments was postponed from Wednesday 
of last week to give the committee of 
fire chiefs having legislative affairs in 
hand for the Ohio fire chiefs’ associa- 
tion to consider the relative merits of 
this bill and Senator Johnson’s measure 
to compel city and village councils to 
levy a tax to provide for police and 
fire department pension funds. 

Favors 5 Percent Tax—The House 
committee on insurance unanimously 
reported in favor of passage of the 
Johnson Senate bill to tax policyhold- 
ers in non-admitted fire insurance com- 
panies 5 percent on their premiums. 
Senator Johnson was present to argue 
for his measure, and when he finished 
a quiet-appearing young man arose in 
the rear of the room and proceeded to 
address the committee. From his re- 
marks everybody thought he repre- 
sented a beneficial society maintained 
by employes of the National Cash 
Register Company, and objection was 
made that his remarks would not be 
—. Then he reintroduced him- 
self. . 

“TI represent the National Cash Regis- 
ter Company of Dayton,” he said, “and 
am here to protest against the passage 
of this bill. If it is enacted into law it 
will cost the National Cash Register 
Company more than $1,400 a year, be- 
cause we place all our insurance with 
the New England and western mu- 
tuals.” 

That clinched it with the committee, 
and a unanimous recommendation for 
passage followed. 

More Bills Introduced — Senator 
Yount introduced a bill providing for 
the arbitration of fire insurance loss 
claims by submission to the probate 
court, which shall appoint arbitrators, 
whose finding shall be entered as judg- 
ment. 

_Mr. Swan, in the House, introduced a 
bill regulating contracts of indemnity 
between insurance companies, known 
as “reciprocal insurance,” and provid- 
ing a 3 percent state tax. 

Firemen’s Tax Bill—The Brenner 
house bill in the Ohio Legislature, com- 
pelling the levy of a municipal tax for 
the support of police and fire depart- 
ment pension funds, which is designed 
as a foil for the Beatty-Gotschall bill 
taxing fire companies 2 percent of their 
gross premiums for the same purpose, 
has been favorably reported. The 
Beatty-Gotschall bill undoubtedly is 
dead. It probably will not be reported 
from committee. The Wyman house 
bill, regulating the establishment of fire 
limits by municipalities, was reported 
to the house calendar. 





Ohio League Officers 

The Ohio League has elected the fol- 
lowing officers for the ensuing year: 
John E. Smith, Ohio Farmers, presi- 
dent; W. G. Shannon, American of 

ewark, vice-president; N. T. Julian, 
Agricultural, secretary-treasurer. The 
executive committee, in addition to the 
President and secretary, is composed of 
C. L. Hecox, O. C. Kemp agency at 
Columbus; M. F. Grim, Union of Phila- 
delphia, and Robert L. Raynolds, Con- 
necticut Fire. 

E. W. Bliven of the Jefferson was 
elected to membership. 


Consolidation at Charleston 
The A. E. Scherr agency and the 
Morton agency at Charleston, W. Va., 
ave combined under the name of the 
Scherr-Morton Company. The officers 


Sixtieceth 


Anniwersary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





G. W. POHLMAN, Jr., President 


AGENTS WANTED IN OHIO 


E. A. WINTER, Secretary 





are: A. E. Scherr, president; C. W. 
Morton, vice-president; Geo. B. Laid- 
ley, secretary. The agency represents 
twenty-one fire companies. It is dis- 
trict agent for the American Surety and 
state agent for the burglary department 
of the National Surety. Mr. Scherr 
was formerly state auditor. Mr. Mor- 
ton is one of the live young insurance 
men of West Virginia, who has made 
good since he went to West Virginia 
some ten years ago. 





WILL VOTE AS TO NEW RULES 


Cincinnati Agents Will Work Reforms 
as to Solicitors and the 
Sub-Agents 








At the meeting of the Cincinnati Fire 
Insurance Club on Thursday of this 
week the members will vote on the 
adoption of the report of the commit- 
tee which has been at work for several 
weeks in connection with the solicitor 
and sub-agency question. The commit- 
tee recommends the following: 

That Class B or second agents shall 
be confined to those already in the 
business and that no more shall be li- 
censed by the association. 

That Class C or sub-agents shall be 
abolished entirely. These agents as 2 
rule will now become solicitors. 

It is recommended along the line of 
placing the city on a single agency basis 
that no members shall accept the 
agency of a company which already has 
an agent. This is not mandatory but 
merely a recommendation. 

The most important part of the com- 
mittee’s report deals with the solicitor 
question. 

Solicitors of Class A shall devote 
their entire time and attention to the 
insurance business and shall be per- 
mitted to do business anywhere in 
Hamilton county. All such solicitors 
shall pay a fee of $25 per year and this 
shall be borne individually and not by 
the office employing them. 

Class B solicitors shall pay $10 a year 
and may devote only part of their time 
to the business, but their territory is 
restricted to Hamilton county outside 
the corporate limits of Cincinnati. 

All solicitors must be licensed by the 
state. Each office is restricted to five 
solicitors of the first class and to fifteen 
of Class B, though this is not retro- 
active, and offices having a larger num- 
ber may continue them, provided the 
other rules are complied with. How- 
ever, as a solicitor leaves the office for 
any reason he may not be replaced if 
the office has in excess of the regular 
number. 

It is believed the new system will be 
put in force about May 1, when the 
time for relicensing the solicitors for 
another year will arrive. 

The changes will require some read- 
justment in most of the offices and the 
general tendency will be to eliminate 
the men who devote only a small part 
of their time to the business. 





Rotert Opens an Agency 
William F. Rotert of Karl Kleve & 
Co., of Cincinnati, for sixteen years 
connected with the agency, has retired 





and opened an office in 609 First Na- 
tional Bank building. 


He has been 








C. P. Kellerman, Secretary 
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Organized 1868 


Fire Insurance Cormpany, Pittsburgh, Pa. 


Assets $1,465,180.06 Capital $200,000.00 Surplus $491,087.88 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 





R. P. CHEW, President R. W. ALEXANDER, Secretary 


oe % GAG: 5 


Cash Capital . 
$200,000 @ 


LSA GU; 


GHARLES TOWN, WEST VIRGINIA. 






Surplus to 
Policyholders 
$284,043.08 
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For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 





JOHN J. HENRY, Pres. GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’y 


“A MILLION-DOLLAR COMPANY” 


~acnetl ns 5 Gite 


INSURANCE Co. 


NEWARK WN. J. 
Statement January |, 1910° 





ee ee $1,075,013.60 Net Surplus ...............§457,845.00 
Increase in Assets ........ 093.18 Increase in Net Surplus..... 69,630.84 
SE 617,168.50 Surplus to Polic yholders... .. 707,845.00 


CARROLL L. De WITT, General Agent, 153 La Salle Street, CHICAGO 


Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirabie agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO 
Capital, $200,000 Established 1868 
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appointed Hamilton county manager of 
the Norwich Union. 


LOCAL NEWS FROM CLEVELAND 
capes Bureau Wants Shut-offs for 


Mains—Prospects of High 
Pressure System 











Cleveland, Ohio, March 7.—(Special 
Correspondence.)—C. H. Patton, man- 
ager of the Cleveland Inspection Bu- 
reau, has recommended that the city 
council pass an ordinance réquiring 
that a cut-off valve be put into every 
gas main entering a building at some 
point where firemen may reach it 
quickly in case of fire. Mr. Patton 
says that in many cases gas pours into 
a burning building for hours before it 
can be turned off and often makes it 
impossible for the firemen to handle a 
blaze to any advantage. In fact, some 
total losses are due to this cause. 


High Pressure System—Prospects 
for an extension of the high-pressure 
system are growing brighter all the 
time, although some objections have 
been made by officials of the water- 
works department, who desire to spend 
the accumulated funds for a new tun- 
nel or something else of the kind. 
Mayor Baehr favors the expenditure of 
about $250,000 for the extension of the 
system and some means of furnishing 
pressure. The Cleveland Inspection 
Bureau does not favor a gravity sys- 
tem, which has been suggested, because 
of the high cost. To be effective a 
reservoir would have to be very large 
and the expense of pumping the water 
to it and then conducting it back would 
be very great. The only way to secure 
the service soon and make it effective 
is to locate a special pumping station 
at some point on the lake shore. 


Negotiating With Exchange—For 
some time the Cleveland Insurance 
Agency Company has been negotiating 
with the exchange with a view to mem- 
bership. Some of the old differences 
seem to stand in the way still, however, 
and not much progress has been made. 
C. O. Ransom, manager of the agency. 
states that it is ready to come in, but 
that it wants to come without a con- 
dition that has been imposed and that 
would limit somewhat the possibilities 
of disposing of the business in the fu- 
ture, should the present owners desire 
to take that step. 


Some Agency Notes—The Leonard 
Parks Company has moved its office 
from the Williamson building to the 
Columbia building on Prospect ave- 
nue, where the offices of the J. L. Rice 
& Co. agency will be occupied, the 
Parks agency having purchased that 
business some time ago. 

The Barry Brothers Company has 
been appointed agent for the Jefferson 
Fire, which was formerly represented 
in the office of the James & Manchester 
Company. 

A. W. Neale, of the Neale Bros. 
& Schryver agency, is returning from 
a trip through Mexico, which he took 
as a member of the Cleveland Grays, 
the crack military organization. 





E. B. Underhill’s Expression 


E. B. Underhill, former Ohio special 
of the Westchester, but now located in 
New York, requests this paper to pub- 
lish the following: 


I wish to thank my friends and asso- 
ciates who so elegantly remembered me 
with a chest of silver on my retirement 
from the Ohio field. My associations with 
the boys in the field and the grand gift 
they honored me with shall always live 
in my memory. 





Decision as to Agency Change 

A common pleas court in Ohio has 
ruled that a company which changes 
its agency must notify every policy- 
holder who has been insured by the 
agency that its license has been can- 
celed. This decision was rendered in 
a case growing out of policies which 
had been canceled after the agency had 


10 





been changed. The broker who can- 
celed the policy had a running account 
with the agent who issued it. The com- 
pany credited the return premium to 
the agent and the broker took no ac- 
tion for several months, when he de- 
manded the return premium from the 
company, although he still had the 
running account with the agent. He 
sued and the court gave judgment 
against the company, in its charge to 
the jury ruling that a company in 
changing an agency must give notice 
to all its policy-holders. The company 
has appealed. 





COMMENTS ON FREMONT LINES 


Scott S. Wolf Shows That Many 
Lines Are Being Lost to Resi- 
dent Local Agents 








Scott S. Wolf of Fremont, Ohio, com- 
ments on the Lincoln Stove & Range 
Company line there, in which he up- 
holds V. D. Butnam in holding it. Mr. 
Wolf says the two agencies lost dur- 
ing the last year or so the Fremont 
Yaryan Company, part of the River- 
side Fuel & Supply Co., the Simple Ac- 
count Sales Book Company, some of 
the Fremont Furniture Company, Fre- 
mont Lumber Company and the Jack- 
son Shear and Razor Company, and 
the Lehr Agr. Co. Besides some of the 
brick mercantile buildings have gone 
outside or to mutuals. Mr. Wolf com- 
plains of agents at Clyde, Fostoria and 
Sandusky write Fremont business in 
mutuals and sometimes at a cut, Mr. 
Wolf figures that Fremont agents 
have lost $10,000 in premiums in 1909. 
He thinks it is time the companies are 
waking up and saving the business. Mr. 
Wolf says: 


We have had one rate war here and do 
not want another. Mr. Butman is second 
vice-president of the Ohio Association of 
Fire Insurance Agents while I am serving 
my fourth year on the executive commit- 
tee. We would willingly stop all of this 
rate cutting providing the companies will 
stand by us in meeting the unfair compe- 
tition we are compelled to meet from a 
few unfair outside agents. I will stand 
by Mr. Butman in the trouble over the 
stove works line as I know he is in the 
right. There are now only two or three 
factories left in old line companies in this 
city out of twenty-four. 





Important Columbus Change 


The agencies of Henry O’Kane and 
the Bryson-Bedwell-Brubacher Com- 
pany at Columbus, Ohio, have been 
consolidated in one office. Mr. O’Kane 
and his son James will continue in the 
work. The change is due to a desire 
to effect office economies and to give 
each agency greater capacity. 

Mr. O’Kane became secretary of the 
old Franklin of Columbus in 1872 and 
has been in the business at Columbus 
ever since. Both Mr. Bryson and Mr. 
Brubacher were formerly with the 
O’Kane agency. 

Mr. O’Kane some months ago started 
to organize the Franklin Mutual Fire 
of Columbus and as soon as it is 
licensed he will give it most of his at- 
tention. 





OHIO NOTES 


The Agricultural has appointed Wm. 
E. Glenn as agent at Newark, O 

The Phypers Brothers Company has 
been appointed sole agent at Cleveland 
of the Citizens of Missouri, succeeding 
Maxson & Perdue. 

At a recently-held county laymen’s mis- 
sionary supper, at Springfield, Ohio, three 
local agents were prominent in the man- 
agement. These were Leroy E. Miller, 
Thomas D. Wallace and Volney F. Trout. 
They represented the Lutheran, Method- 
ist and Universalist churches respectively 
on the committee. Some 600 laymen sat 
down to the supper and heard the ad- 
dresses, representing seventy churches 
and thirteen denominations. Mr. Miller, 
who was secretary-treasurer of the com- 
mittee, received many words of com- 
mendation for his excellent management 
of the affair. 





Beals Made Assistant Secretary 
Frederick J. Beals, who has been spe- 
cial agent of the Springfield Fire & Ma- 
rine in Pennsylvania, ew Jersey, Dela- 
ware, Maryland and District of Columbia, 
has been made the company’s assistant 
secretary beginning April 1. He is suc- 
ceeded as special agent in his district by 
Alfred L. Mooney, who for twenty years 

has been connected with the Phenix. 








OUR AIM 


IS TO SATISFY BOTH OUR AGENTS 
AND OUR POLICYHOLDERS 


by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


CINCINNATI MUTUAL 


FIRE INSURANCE CO. 


LOUIS H. SCHWEER, Secretary 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 


Insurance . . $4,716,161 
Premium Notes . 667,871 








An Agency Company 


Business Confined to Ohic. 


COOPER 


Fire Insurance Co. 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 





Secretary 





HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 


S44 William Street 


NEW YORK 





Columbiana County Mutual Fire Insurance Co. 
LISBON, OHIO 


Incorporated 1837 


WM. M. HOSTETTER, Sec’y and Treas. 


Charter Perpetual 
Business Confined to Ohio 





MERCHANTS AND 


MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI 


CHARTERED 1838 PERPETUAL 
- = = = $150,000.00 
ASSETS - - - - 244,070.77 
SURPLUS TO POLICY 
HOLDERS - - - 192,521.43 
William H. Calvert, President 


Winfield S. Hukill, Jr., Secretary 
404 First National Bank Building 


THE CINCINNATI 


CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 





OF CINCINNATI, OHIO 
Statement Jan.1, 1909 
ID 06k tr ssngckeriasticiontnauked Se 
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THE CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


VAN WERT, OHIO 


ORGANIZED 1876. 


H. V. OLNEY, President. 
Cc. A. L. PURMORT, Secretary. 





Dayton Mutual Fire 
Insurance Co., "émo™ 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


$926 ,663.89 
120,284.25 
J. AMBLER, Sec’y 


Assets * . 
Cash Surplus - - 
J. R. VERNON, Pres. 





During its entire history the Company has continu 
ously fulfilled every estimate of saving 
to the Policyholders 
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Marsh & McLennan 


Surplus Insurance 
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Automobiles 
Insured under floater form covering everywhere. 
mn Chicago Office Offees also i wre 
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MICHIGAN AND INDIANA 


OLD DETROITER’S COMMENTS 








Robertson Strong Addition to Jones 
Agency—Some Advice to Azents 
on Business Getting 





Detroit, Mich., March 7—(Special- 
correspondence) —In the arrangement 
whereby W. P. Robertson, former spe- 
cial agent of the Phenix, joins forces 
with the James A. Jones Agency, this 
agency has added a strong man to its 
force. Perhaps there is no more popu- 
lar special agent in Michigan than W. 
P. Robertson. He gets next to the 
agent and the fellow who does that 
gets the business. The James A. Jones 
Agency has a good local business and 
by Mr. Greenwood’s devoting more 
time to the local department this end 
of the business should grow. ‘“Rob- 
bie,” as he is generally called, will 
make special and field work his busi- 
ness. The companies the office repre- 
sents as state agents are the Granite 
State, Capital and New England Un- 
derwriters. The agency has Michigan 
and Ohio, Wisconsin and Minnesota. 


Man Who Thinks Wins—There is 
more ingenuity required these days 
than ever before to get business. The 
fellow who gets there doesn’t forget 
to rub up his think cap every day. The 
chap who stands still or thinks he 
knows it all wakes up some day won- 
dering why. Even the old dodge of 
dividing commissions and_ rebating 
doesn’t count as much as it used to. 
The business man of today is the 
thinker in business lines. He appre- 
ciates saving dollars but he wants the 
fellow with whom he does business to 
show him, and when he gets next to 
that man he generally sticks by him. 
I came across a case the other day 
where an insurer had his choice. One 
agent made a rate by dividing a com- 
mission; the other met the rate by 
pointing out a defect that was easily 
remedied and got a reduction in the 
rate. He had the advantage of argu- 
ment, first by meeting the rate, second 
by pointing out a defect that possibly 
saved a fire. When it came to placing 
the business, Mr. Easy Man got left, 
the thinker got the business, and made 
a friend. So, Mr. Agent, keep your 
thinker going, thereby increasing your 
business and making a solid asset in 
the way of a friend. 


Coinsurance Clause—One of the 
hardest things an agent has to do in the 
ordinary course of business is to satis- 
factorily explain.to an insurer the 80 
percent clause. Of course it is a simple 
proposition but I’ll warrant half the 
buyers of the 80 percent coinsurance 
do not understand. A customer of 
mine gave me a terrible overhauling a 
few days ago because I had never 
talked it to him. I said I did not un- 





derstand it well enough to talk it and 
as a special favor to me, as he had had 
it explained, I wished he would tell 
me just how it would apply in his 
business. He started out all right, but 
before he got through he fell down. 

“However,” he said, “I know I can 
save 10 percent of my premium if I 
apply it.” 

“Of course, you can,” I said, “but you 
have got to fulfil your part of the con- 
tract and it is a good thing if you do 
as you agree.” So I took a hand in 
and it did not take long to put the mat- 
ter straight. Of course I told him what 
he would have to do. My argument, 
however, was in favor of carrying 75 to 
80 percent insurance but not attaching 
the clause. He agreed and is now sat- 
isfied. More insurers lose by carrying 
the clause than win, simply because the 
matter is not made clear. So, Mr. 
Agent, be sure your customers know 
what they must do before you close 
your contract. If you don’t and the 
day of reckoning comes you will be 
to the bad. 


Big Line Now Written.—The agents 
in the territory where the Detroit 
United Railway lines are operated, 
through Warren, Brown w Co., have 
been made happy. Since November, 
$7,500,000 in insurance has been carried 
under a binder covering all the Detroit 
United Railway property. It has taken 
a long time to get out the schedule 
and form. Though not yet complete 
the policies have been issued. The 
amount looks good to the agents and 
they are much relieved now the policies 
are out. 

Op DetroITEr. 


STIRRED BY 5-CENT CHARGE 








Mayor of Indianapolis and Business 
Men Prepare to Investigate— 
Explanation by Agents 





Mayor Shank, of Indianapolis, has an 
advisory commission, a volunteer or- 
ganization selected by himself, to help 
him administer the affairs of the city, 
a task new to him. It is made up of 
well known business and professional 
men of the city. It comes from some 
of these that the insurance rates in the 
municipality are to be probed by the 
commission. 

Two or three weeks ago several prop- 
erty owners in the mercantile district 
were surprised to receive circulars 
pointing out that there is an excess 
charge of 5 cents in the rates at In- 
dianapolis, over the basic rates of other 
cities in the state in the third class. 
These circulars were signed by an at- 
torney who said some of his clients de- 
sired to have the aid of other business 
men in getting this excess charge re- 
moved. The circular pointed out that 
the present rate put Indianapolis in 
the same class, as to charges, as East 
Chicago, West Lafayette and similar 
more-or-less-benighted places, as re- 
gards modern fire protection. Some of 
the business men went to their local 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - - - : - $1,302,620.31 
Capital - . - 400,000.00 
Losses Paid ? = - 2 5,880,000.00 
ASSETS LIABILITIES 
Cash on hand and in the bank $ 67,723.11 Capital Stock............ ,000.00 
State, County and Municipal Amount required to rein- 
| BREESE eee 555,612.00 sure all outstanding 
Rcrtgages on Real Estate.. 486,196.08 nine cinabuntehia 501,723.44 
eee ie a Cmiewis 7,953.35 Losses unadjusted and not 
Interest due and A iin ne) Mb asenny aresyweed oe 6,500.65 
tom Agents and others 103,692.79 Net Surplus...... is ah wie 354,396.22 
$1,302,620.31 $1,302,620.31 
M.W. O'BRIEN’ E. Jj. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 
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agents and asked about this alleged | ing off of the overcharge. The mayor's 
overcharge. They were told that de- | commission, it is presumed, will ex- 
ficiencies in the fire department and | amine into this. 

water supply and the lack of fireproof 
buildings in the conflagration district 
were responsible for the excess rate. It 
is contended that these deficiencies of 
three or four years ago have been 
largely done away with as regards 
the water supply and the fire depart- 
ment, and that the city should be put 
without penalty into the class to which 
it belongs. Local agents say the 5 
cents was added with the knowledge 
and agreement of committees repre- 
senting the commercial bodies of the | ing this by the court in the suit now 
city in preference to having the city | pending in which the fire , insurance 
placed in class 4. Agents say condi- | companies are charged by the state 
tions have not since been changed to | with violating the antitrust law. It 
an extent that would justify the tak- | was alleged that the bureau examined 





To Examine Daily Reports 

At a meeting Tuesday, the Indian- 
apolis Association of Local Agents 
made important changes in its con- 
stitution and by-laws. It was decided 
to have an auditor to examine daily 
reports and accounts. His examination 
of daily reports will be as to their cor- 
rectness in form. This was formerly 
done by the Indianapolis Inspection 
Bureau, which was enjoined from do- 

















FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets - - ° ° 
Surplus to Policy Holders - . 


$1,308,756.81 
460,081.90 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice President 
A. D. Baker, Secretary 


Ralph Rawlings, Ass’t Secretary 


MONONGAHELA 


Insurance Company 
OF PITTSBURGH, PA. 
INCORPORATED 1854 


as entered Indiana and desires agents in all towns and cities. 
Address 


GEO. M. COBB & CO. 


INDIANAPOLIS, IND. General Agents 


Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial ee ad has decided to do a General Business, and will be 
thoroughly planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU and 
the EMPIRE CITY rk Phe the famous fleet of companies eomtrolled by Crum & 



































Forster of New York. ey have no liability in Wisgonsin or Michigan, and as they 
write a general class of business they will be very valuable to agents. 
Ad applications for agencies to 


BIERCE & SAGE, General Agents, Whitney Office Building, DETROIT, MICH. 


NATIONAL LUMDER company 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 





Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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the daily reports as to correctness oi 
rates as well as form. The association 
auditor’s office will now be a sort of 
clearing house for the agents. The 
local board used to have three perma- 
nent committees: executive, brokers 
and grievance. Two of these are now 
done away with, leaving only an exec- 
utive committee of seven members. 

A second important step was the 
adoption of a rule prohibiting any 
member of the association from writ- 
ing business for an outside broker in 
Indianapolis when the property is 
owned and operated in Indianapolis or 
the general offices of which are in In- 
dianapolis. It is said well-known New 
York and Chicago brokers have lately 
captured some big lines in Indianapolis 
and this no doubt is at the bottom of 
the stand taken by the agents. 

The new auditor has not yet been 
selected. 





COMMENTS FROM MICHIGAN 





Agents in Some Sections Have Much 
Trouble With Hardware and 
Lumber Mutuals’ Competition 





In several towns in Michigan agents 
have had to meet the competition of 
hardware and lumber mutuals. These 
mutuals have been generally successful 
and it takes some tact on the agents’ 
part to hold such business. One agent 
reports that he carried a hardware 
stock for a number of years, and not 
long ago, when his policies expired, 
he was notified that the firm was going 
to try mutuals for awhile. The agent 
went to the store and found that the 
policies had already arrived from the 
mutual company. The proprietor of 
the store said he would prefer stock 
company insurance, but there was 
seemingly too much difference in cost. 
The agent said, “Now, look here, each 
year my trade with you amounts to 
over a hundred dollars, and I pay you 
cash for everything I buy. How much 
does that amount mean to you? Will 
you save enough in insurance to make 
it up? It seems to be a fact that a 
merchant in trading accounts with an 
insurance agent, thinks $100 in insur- 
ance offsets $100 in trade. It is a 
well known fact that a merchant’s gross 
profits amount to much more than 15 
percent, which is all the agents are 
receiving.” 

In this case at least, the merchant 
opened his eyes, and said he had never 
thought much about the matter except 
the rates seemed so much cheaper, and 
agent had the satisfaction of seeing 
the mutual policies returned. 

Want Risk Direct—There is a town 
in Michigan where is situated a large 
rubber factory, which is owned by 
eastern capitalists. For some reason, 
which the agents do not seem to under- 
stand, the insurance of this concern 
is controlled by outside brokers. For 
the past several years the agents have 
had the pleasure of writing the poli- 
cies, doing all the work and receiving 
the small end of the commission, or in 
other words, 5 percent. The agents 
claim they are going to get together 
and stick for writing the insurance di- 
rect, and thereby earn the whole com- 
mission, or let the brokers do their 
own work. The agents think their com- 
panies will promise not to write the 
business over their heads, if they ask 
them not to do so. 

Building Prospects Good—Building 
operations in the smaller cities of 
Michigan just now seem to be mostly 
of the dwelling class. In many places, 
though, there are promises of factories 
coming in, as they find the smaller 
places better suited to their needs, and 
this in turn will necessitate the erect- 
ing of new buildings. The fire insur- 
ance agents always find February a 
rather poor month, but, as soon as the 
weather settles and gets warmer, con- 
tractors began to get busy. The pros- 
pect of 1910 being a banner year in 





this regard, will have a tendency to 
increase the insurance business, which 
is what the agents want. 

In some of the southeastern counties, 
however, there has not been much 
building, the prospects are not bright. 
as the agents see them. 


Rate Cutting at Pontiac—Pontiac, 
Mich., agents are still in the midst of 
bad rate conditions. Most of the cut- 
ting comes through the offices con- 
ducted by lawyers, and the older agents, 
who have been in the business for 
years, are beginning to feel a continu- 
ous falling off in their renewal busi- 
ness. It is almost impossible to obtain 
any new risks without a heavy com- 
petition. These lawyers comment on 
the business, as being only a side is- 
sue. At the same time they seem to 
be on the ground floor and prepared 
to secure the business at a cut when 
there is any new or renewal business. 





Big Agency Incorporated 

The insurance agency of McCune & 
Smith, at Petoskey, Mich., has been 
reorganized and incorporated under 
the title of McCune & Co., with offi- 
cers as follows: President, William J. 
McCune; secretary, G. McCune; treas- 
urer. H. E. Bowen. The business of 
the old firm will be continued, the com- 
pany representing thirty companies, in- 
cluding all branches of insurance. W. 
G. McCune is special agent in Mich- 
igan for the Equitable F. and M., and 
H. E. Bowen represents the Svea. 





Springfield Appoints Detroit Agent 

The Detroit Insurance Agency has re- 
ceived the Springfield to replace the 
Niagara which recently went to Charles 
F. Peltier. Mr. Peltier for many years 
had the sole agency for the Commer- 
cial Union of England and of New 
York but some time ago resigned both 
companies. The Commercial Union 
companies then went on the double 
agency plan and agencies for both com- 
panies were placed with Leo K. Hen- 
nes and Bennett & Root. 





To Start Publicity Wave 

O. A. Jenison, president of the Lan- 
sing Insurance Club, entertained its 
members March 4 at dinner. James V. 
Barry, commissioner of insurance, and 
Secretary A. D. Baker of the Michigan 
Commercial were present as guests. At 
the business meeting which followed 
the dinner Mr. Barry talked on the 
subject of fire waste and fire preven- 
tion, and Mr. Baker discussed the gen- 
eral insurance situation. 

Resolutions were adopted, instruct- 
ing a committee to see that articles 
along these lines were given publicity 
through the daily press in Lansing dur- 
ing the coming year. 





Firebugs at Evansville 


Evansville, Ind., thinks it has a third 
firebug in its midst. About six months 
ago John Cline confessed to the police 
he had started several fires to see the 
horses run. He was adjudged insane and 
is now in a hospital for the insane. A 
few weeks ago another youth, John Byers, 
confessed to starting the fire that de- 
stroyed the Journal-News plant. He also 
loved to see the horses run. He was in- 
dicted and his attorneys will plead in- 
sanity. Some fires the last week or two 
lead the police to believe Cline and Byers 
have an imitator. These fires are princi- 
pally in stables and sheds. 


The Ohio Insurance Co. 


of New Albany, Indiana 
Chartered 1849 





Assets 
Surplus to policyholders’ - 


$97,147.57 
89,698.72 


Agents’ excess lines considered. 


Indiana Fire Insurance Agency, General Agents 
New Albany, Indiana 
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INCORPORATED (854 


Monongahela Insurance Company 
OF PITTSBURCH 


Agents wanted. Correspondence solicited. 


= SS we 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 6t., New York 


WARREN M. KIMBALL & CO. 


100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 


SHC URITY 


Fire Insurance Gompany of Davenport, Ia. 
Ss. F. GILMAN, Pres’t 

















M. Cc. HINSCH, Seco’ ys 





This roy oy has had 27 years of successfui business experience, and is now | 
business in lowa, Illinois, Wisconsin and Texas. It is a good company for the | 

- because in addition to writing a general business, it accepts practically all classes 
of farm . We want agents in the above States, and would appreciate 


hearing from agents desiring to represent us. Address the Secretary. 





W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANGE COMPANY 


iZzi LaSalle Street, CHICAGO 


FIRE INSURANCE (BROKERAGE COMMISSION 


Lohmeyer & Go sh orn Allowed en yy Business Placed with 


us by Outside Agen 
General Agents for West Virginia EARLS & JOHANSING 
Ch ha, W. Va. 


First National Bank Building, Cincinnati 
AGENTS WANTED IN UNOCCUPIED TERRITORY 








Charlest K: Representing Aetna and Connecticut; General Agents 
Southern Ohio Empire State Surety ‘Co. for Bonding 
and Burglary. Agents wanted. 








PEOPLES NATIONAL 


FIRE INSURANCE CO. 


PHILADELPHIA 





A Sieh ih iin hdhd eked eacnenbhabesicall $1,000,000.00 
50 ola SW ca coenn canna ss badee.c bs 1,617,573.98 
Assets Jan. 1, 1910....... phebacinkditioL ame Wand tein ow eee 2,468,409.88 


SPECIAL AGENTS 


JOHN KNUDTSON, Eau Claire, Wis. W. J. NOLAN, Rockford, Ill. 
THOS. J. BROOKS, Omaha, Neb. 
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JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 


CAPITAL $500,000. 





1041 


ASSETS $2,570,473,10. 






FIRE 


nsurance Co. 


of’ 


NEw HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $1,017,702.13. 





Western Department, Rockford, Ill. 


E. K. CRAWFORD, Acting Manager 





COLORADO ILLINOIS INDIANA IOWA KANSAS MICHIGAN MINNESOTA MISSOURI 
NEBRASKA NORTH DAKOTA SOUTH DAKOTA WISCONSIN 
W. E. JONES, State Agent 
COLUMBUS, OHIO 
OHIO KENTUCKY WEST VIRGINIA TENNESSEB 


AGENTS WANTED AT ALL DESIRABLE POINTS 


TORNADO 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 











IN ILLINOIS AND WISCONSIN 


TO GET AFTER TAX 





DODGERS 





Wisconsin Paid Firemen Hope to Make 
Outside Companies Pay Tax 
on Premiums 





The executive committee of the Wis- 
consin Paid Firemen’s Association re- 
cently met at Milwaukee and took final 
action upon the legislation that will be 
promoted before the next legislature 
to compel outside insurance companies 
to pay the 2 per cent tax on premiums. 
The board hopes to have a bill passed 
remedying the state of affairs which is 
said to exist in some cities, where the 
firemen lose from $100 to $500 an- 
nually. 

At Manitowoc, Wis., the total tax 
for the year 1909 at the rate of 2 per- 
cent amounted to $1,654, a decline of 
$150, as compared with the previous 
year. The agents explain the situation 
on the ground that more of the large 
manufacturing concerns have been 
placing their insurance in outside 
agencies or companies. 





Highland Agents Complain 

Agents at Highland, Ill., are bitterly 
complaining of the new rates. The 
town has not been rated until recently 
Since 1884, and the new rates show 
quite an advance. Agents whose com- 
Panies insist on the tariff say they 
might as wel! close up shop. A field 
committee will visit the town March 23. 





Van Dyke to Address Milwaukee Board 


The entertainment committee of the 
Milwaukee board has provided a spe- 
cial feature for the regular monthly 
meeting held this week, by securing an 
address on “The Laws of Fire Insur- 
ance” by Wm. D. Van Dyke. Mr. 
an Dyke is an authority on insurance 


law having made it his special practice 





for many years. He recently gave up 
his legal practice to accept an executive 
position with the Northwestern Mu- 
tual Life. 





Passes on Policy Rider 


The Wisconsin department .as se- | 


cured an opinion from Attorney Gen- 
eral Gilbert on the use of the following 
clause on fire insurance policies: 

It is understood and agreed that the 
assured shall not be obligated by, nor 
responsible for, nor shall this policy be 
invalidated by any acts by any tenant, or 
subtenant ,or other person where such 
acts are done without the knowledge of 
the assured. 

The attorney-general was asked 
whether the clause would conflict with 
either the standard policy or anti-dis- 
crimination laws. The attorney-gen- 
eral holds that it does not conflict with 
either and that the clause may lawfully 
be used. 





Kenosha Premium Returns 
The following are 1909 premiums re- 
turned by Kenosha, Wis., agents for 





taxation: 

ee ee Te $20,460 
Kenosha Realty Co.. . 11,575 
Chas. H. Pfennig... . oa 5,898 
BE, Te TOURRRMROTO. 5 cc cc ccc rc cvecece 2,682 
Dy Ds ccrectiternesecesw as 2,674 
Pe, Bp NE 6 cc cancvcesanecvene’s 2,621 
Bp Ears b Be cde eccdeccscesses 2,484 
Jas. Pennefeather ..........cecee- 2,403 
Be: Ge SO ao phe bees cee 0 06:0 0es 2,323 
Simmons & Parker...........-++++ 2,304 
Raymond Flasch (Mutual)......... 2,182 





Say Instruction Should Be Given 

Field men declare that the policy of 
the rating authorities in sending new 
rates to a town without any explana- 
tion or instruction invariably results in 
open rebellion against the rates on 
part of the agents. They do not under- 
stand them, how they are made or the 


} 
' 
| 





reason for any change. The field or- 
ganizations are not able to send com- 
mittees to every newly rated point. 
A number of special agents feel some 
system should be devised to instruct 
the agents, secure their favor and give 
them sufficient information so they can 
make an explanation to the assured. 





; COMPLAIN OF LUMBER RATES 





Agents Say the Retail Yards in Illinois 
Are Fast Going to Specialty 
Companies 





Companies that write retail lumber 
yards in Illinois find most of them 
going to the lumber specialty com- 
panies since they have been rated un- 
der the new schedule. The old rate 
ran from 60 to 75 cents, whereas the 
present rates go to $1.20 or more. The 
basis is 50 cents, but the new exposure 
charges are more exacting, and there 
are other charges that are found in the 
new schedule that have a raising effect. 

While the new schedule tended to 
decrease lumber yard rates in Wiscon- 
sin and Michigan and thus meet lum- 
ber specialty companies, the rates in 
Illinois were much lower and the re- 
sult is a radical increase. The Illinois 
rates were decreased some years ago 
to overcome outside competition and 
now with this competition intensified, 
the rates are advanced. 

Some years ago there were but few 
lumber specialty companies and they 
could handle but $5,000 or $10,000 on 
a single risk. Now they have increased 
in number and are writing larger lines. 
Agents say the retail lumber business 
in Illinois is fast fading from them. 





To Vote on Place of Meeting 
At the quarterly meeting of the IIli- 
nois State Board this week, sentiment 
prevailed to change the place of annual 
meeting from Lake Delavan, Wis. 
President Sonnen and the executive 
committee recommended a four days’ 





lake trip. Others 
Boyd Pantlind’s hotel at Ottawa 
Beach, Mich. R. S. Odell, of the Fi- 
delity-Phenix stuck by Delavan. The 
matter will be put up to the members 
for vote. 

Manager H. N. Kelsey, of the Sun, 
of England, and I. S. Blackwelder, of 
the governing committee, attended the 
meeting. 


favored going to 





Madison, Wis., Premiums 





The premiums of Madison, Wis., 
local agencies for 1909 were: 
i 2 Sn ee. Gc Kvn a decnedaanik $25,102 
ZOO. TOTTeTtn & BOR cccccsseves 23,826 
i: i, nn ave wn weds nde eaeaue 23,515 
Fish & Schulkamp .......ccccees 14,291 
ST ME Se 6bcnseev cee venue 8,370 
a 2 nn: cine enn kveecbeee hie 7,787 
J. M. Boyd & Co 114 
7 3,890 
3,850 
1,322 
: “8 895 
Se PGE ccecnencsvvevvestion 726 
a a nn éweeandreveaceewneod 693 
ee Ore 613 
Wattoneal BYOWOPS ..ccccccccceves 431 
Herbert J. Cunningham .......... 400 
i: i GE vdteveresesendaxveenen 
Be Gs HE: cA te Viwodaviwan’enace 
EE cares no 046h400d6 wants 
i: a Se Ciankethbatanadere 
Fe Sere re Sem 
> J. ny wse0s need eeke mead 
E>, Be SEE Sete sane e 


George O. Robinson ... 
Millowners Mutual 
R. C. Nicodemus 


Total 








Companies Don’t Have to Pay 

Four companies, made joint defend- 
ants in a suit brought by Haffner & 
Co. of St. Louis, growing out of the 
fire a year ago last October when the 
Leechnecht block in East Moline, IIL. 
was burned to the ground, are relieved 
of the responsibility of settling fire 
losses as result of a decision rendered 
in a St. Louis court. 

Haffner & Co. operated a branch 
clothing store in East Moline in the 
Leechnecht block, and their entire 
stock was consumed in the fire. In- 
surance carried on this stock in the 
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four companies amounted to $11,000. 
The companies refused to settle the 
claims against them, alleging that the 
fire was of incendiary origin. 

Suit was brought against the com- 
panies by Haffner & Co. in the circuit 
court in St. Louis. The presiding 
judge took the case from the jury and 
dismissed the suit. The origin of the 
fire has never been definitely estab- 
lished, although the companies involved 
are firm in their original contentions, 
and they are still offering a reward for 
arrest and conviction of the party or 
parties who set fire to the building. 


SOUTHERN ILLINOIS PROBLEM 








Some Field Men Feel Special Attention 
is Needed to Cope With Fire 
Losses 





Some of the Illinois field men desire 
the Illinois Fire Prevention Association 
and the state fire marshal to concen- 
trate their efforts chiefly on southern 
Illinois where there seem to be more 
problems in fire waste than anywhere 
else in the state. These field men who 
have thus expressed themselves advo- 
cate the formation of an auxiliary or 
special department of the state fire 
prevention association, composed only 
of southern Illinois specials. 

The losses in the south end of IIli- 
nois have been such as to attract at- 
tention. Field men believe that some 
drastic action is needed to check moral 
hazard, carelessness, inefficient fire pro- 
tection and flimsy construction. Some 
companies favor getting sufficient co- 
operation to pull out of a town in a 
body where the people refuse to deal 
effectively with firebugs and improye 
the fire protection. A special bulletin 
service is advocated for southern IIli- 
nois so that companies may be kept 
advised as to supposed incendiaries, as- 
sured with a bad record and peculiar 
conditions. 





To Organize at Peru 

The local agents of Peru, Ill, will 
meet next Tuesday to organize a local 
board. State Agent Rassweiler of the 
North America, Secretary S. E. Moi- 
sant of the Illinois Local Agents’ As- 
sociation; I. S. Blackwelder of the gov- 
erning committee, and some of the field 
men will assist in the work. 





Get After the Delinquents 

The city council of Alton, IIL, has 
decided to go after local agents who 
have not paid the 2 percent tax on fire 
premiums. The comptroller said M. 
Mahoney had refused to pay for some 
of his companies. 

The Firemen’s and National of Penn- 
sylvania in the agency have paid their 
returns direct. The Mahoney agency 
represents in*addition to these the Ger- 
man, Pa., German, W. Va., Humboldt, 
Lumbermans, Mechanics, Metropolitan, 
Milwaukee Fire, Nassau, North River 
and United American. The Buffalo 
German and Monongahela have gone 
in since July 1 and hence are not liable 
for taxes. 





Unauthorized Wisconsin Insurance 


The Wisconsin department is very 
anxious to get evidence under Section 
1219m of the insurance laws of that 
state which provides that any assured 
paying more than $100 premium to any 
company or institution not licensed in 
Wisconsin shall report the transaction 
in writing to the department before 
March 1 and pay the regular tax on the 
premium. If such report be not made 
and the tax remains unpaid sixty days 
following March 1 the tax is increased 
one-tenth for each month after the ex- 
viration of sixty days. 

It is reported that some concerns in 
Wisconsin deal with Chicago or New 
York brokers and carry large policies 
in London Lloyds and other unauthor- 
ized institutions. It is doubtful whether 
many of the assured report this unau- 
thorized insurance. It will be well for 
local agents to keep track, if possible, 





of such transactions, and advise the 
state department. 


Withdraws Good Roads Offer 

Irving M. Clark, the Brighton, Iil., 
agent, who advertised in the papers 
that he would donate half his commis- 
sions to the Good Roads Association, 
has withdrawn his offer, which he said 
was done innocently and _ without 
knowledge that it was not according 
to Hoyle. 








Better Day at Quincy 
Since the local board was organized 
at Quincy, Ill, the agents find condi- 
tions materially improved. They seem 
to be keeping faith and there are but 
few complaints as to infractions. It is a 
good example of what agents can ac- 

complish by getting together. 





To Organize Local Boards 
A joint field committee will be at 
Metropolis, Ill, March 24; Heyworth, 
Ill., March 17, and Ridge Farm, March 
30, to establish local boards. 





Take on Rate Cutting Concerns 


Considerable complaint is heard as 
to the attitude of some of the promi- 
nent agents at Effingham, Ill, that 
have taken on rate cutting companies 
to write business at the old rates. The 
town was rated in 1903 and rerated in 
1909. It was found that by the pur- 
chase of 500 feet more hose, rates 
would be reduced, but it would not af- 
fect four large risks. The agents then 
refused to get the new rates and both 
Illinois State Board and Illinois Field 
Club agents began taking on non- 
affiliating companies that would not in- 
sist on the new rates. The agents as- 
sumed a defiant attitude and it would 
not be surprising to see a number of 
companies take some sort of action. 





Wisconsin Agency Appointments 


Agricultural—A. L. Robbins, Dodgeville. 

Allemannia—Jerrard, Lenroot, Nye. Su- 
perior; Fred Huber, Stoughton; J. E. Car- 
ter, Ripon. 

Amer. Cent.—E. C. Amann, Prairie du 
Chien. 

Atlas, Eng.—cC. H. Willitz, Lake Geneva; 
Charles W. Hitchcock, Berlinf. 

Ben Franklin — Brady Lawson, 
Claire. 

Central Mfrs. Mutual—R. A. Bade, Ply- 
mouth. 

Coeree at. Spurney, J. Himmelstein 
and W. Chase, Milwaukee. 

Consolidated 0. Rogan, Whitehall; J. 
M. Ettenheim, Milwaukee. 

Delaware—Jacob Knoernschild, Milwau- 
kee; G. H. Baxter, Lancaster. 


Eau 





ILLINOIS NOTES 

Joe Petersberger, who has been in the 
retail clothing business at Dixon, IIl., 
for twenty years, has recently opened an 
agency. 

All the East St. Louis agents have 
joined the local board except Beckwith 
Bros. and E. J. Abt. The latter has the 
Continental and is said to be unionizing 
his agency. 

The local agents at Alton, Ill, who 
recently formed a board, have been 
unable to get Agent Mahoney to join. 
ae ey he does two or three threaten to 
resign. 


On the sprinklered plant of Hartz & 
Bahnsen at Rock Island, Ill, a 50-cent 
rate has been made by some companies, 
contingent on the 80 per cent coinsur- 
ance and a telephone alarm service. The 
governing committee has asked that the 
rate be increased or the policies retired. 


The governing committee of the West- 
ern Union is insisting upon increases in 
rates on all the sprinklered risks at 
Rockford, Ill., on which unauthorized re- 
ductions were made last year which 
have not made the required improvements 
or cancelation. The governing commit- 
tee took the matter up in November and 
demanded that the improvements required 
to justify the reduced rate, except the 
supervisory service, be made within sixty 
days or the policies canceled in default 
of proper rate. At the end of the sixty 
days an inspection was made showing 
that eight risks have not made the re- 
quirements on which the correct rate or 
cancelation is called for. 


WISCONSIN NOTES 


The Churchill fire insurance agency at 
Waupaca, Wis., representing eleven com- 
panies, has been sold to Merritt B. Scott. 

Cc. L. Nelson of Sturgeon Bay, Wis., 
has been presented with a silver medal 
by the Home Insurance Company in rec- 
ognition of his twenty-five years of con- 
secutive service with the company. 








AMERICAN NATIONAL INSURANCE COMPANY 


—OF 
ROCK ISLAND, ILLINOIS 








Fire, Lightning »« Tornado 


A GOOD COMPANY SOLICITING GOOD BUSINESS OWNED 
BY GOOD PEOPLE AT GOOD RATES THROUGH GOOD AGENTS 


If You Are a GOOD Agent and Want a Company, WRITE US 











ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


LONDON & 
| ANCASHIRE 


FIRE 


Cash Capital - - - $300,000.00 
Rneaane Reserve ~ 886,900. 62 





Reserve for all other Liabilities 168, 601.46 
Net Surplus - ~- 1,318.75 


Total Assets - - - 1, 546, 820.83 Of Liverpool, England 





GEORGE BRUMDER, President CERES 5. SOK. Maen 


GUSTAV WOLLAEGER, Jr.,V.Pres. 
H. AUG. LUEDKE, V. Pres. Western Department 
FRANK DAMKOEHLER, Sec’y 

W. C. HUGHES, Supt. of "Agencies 171 La Salle St., Chicago, Ill. 


NORTHERN INSURANCE CO. 
GF New fOmm = ae’ 


NEW YOR KE 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 © Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Seaboard F. & M. Insurance Company 
OME OFFICE GALVESTON, TE. 

B, ADOUE, Pres. at H. LANGBEHN, Seo’y. x Cc. BOWEN, Asst. Seo’y. 

TOTAL ASSETS, - - - = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 


B. CREMER, President CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 














ESTABLISHED 1876 





Of PEORIA, ILLINOIS 





Admitted Assets- - - - - 
Policyholders’ Surplus - - - 


$801,715.39 
$305,196.48 


Paid in Baltimore - - - - - 
Paid in San Francisco - - - 


$102,000 
- $470,165 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK. 





STRICTLY FIREPROOF 
nore. BREVOORT 


Chicago, Illinois 
ORGANIZED 1859. 


MOST MODERN EQUIPMENT | Cash Capital, - - $1,000,000.00 
UNEXCELLED RESTAURANT | Assets, oe os $6, 562,329.14 
On Madison Street, near La Salle Net Surplus a $2,008,419.02 

f Surplus for Policy 
One minute from the Insurance District Holders, - - $3,008,419,02 





The Patronage of Insurance Men HEAD OFFICE: 





Is Solicited. Cor. William and Cedar Streets. 














es 





Bhat inhi 








al 


— _ 9 Gas 

















March 10, 1910. 


THE WESTERN 


UNDERWRITER. 


13 








THE WEST AND NORTHWEST 


VIEWS ON RATE REGULATION 








Parsons Agents Seem to Think Power 
in the Superintendent Is Entirely 
Too Great 





Parsons, Kas., March 7.—(Special 
Correspondence.) —Insurance _ people 
here do not relish the order recently 
issued by the superintendent of insur- 
ance requiring a 14 per cent reduction 
in the rate on preferred business. 

It is suggested by many that there 
should be a state commission created 
for the purpose of handling all mat- 
ters pertaining to insurance. They 
claim that the power in the hands of 
the superintendent is far too great for 
one man to be permitted to assume. It 
savors too much of a dictatorship. 
They believe there is too much politics 
in the business and that the tendency 
toward abuses’ through arbitrary 
methods and in other ways that seem 
patent to the discerning man should be 
rendered less tempting. 

The matter of a commission form of 
government for the city which it was 
decided at the fall election to adopt 
appears to be certain of carrying. The 
preliminary election, or primary, to se- 
lect candidates for all the municipal 
offices will be held on March 28 and 
the final election will take place on 
April 4. 

The town is beginning to take on 
some additional attributes of a real 
city, and many insurance men are tak- 
ing an active interest in matters af- 
fecting the welfare and betterment of 
their town. 

The site for the new government 
building, which was authorized at the 
last session of Congress, was purchased 
recently and everything is now in 
readiness for Uncle Sam to commence 
active operations. It is expected the 
work on the building will begin very 
shortly. 

The new street car service is now in 
operation and a subway for its use is 
being constructed under the railway 
crossing on Main street. The tunnel, 
which will be of concrete and about 
two blocks long, will likely be com- 
pleted in the spring. 

The city has a first class paid chemi- 
cal fire department which has proved 
its efficiency on several occasions this 
winter, and there have been no very 
serious fire losses in many months. 
The water works system is in fine 
shape and pressure sufficient to cover 
the tallest buildings here is easily ob- 
tained. 





Rates Badly Treated 
Strenuous kicks are being heard from 
the Nebraska state agents over the 
manner in which new rates compiled 





and published recently for a majority 
of the Nebraska cities and villages are 
being received. At points where the 
new rates are lower than the old ones, 
the new rates prevail; but at points 
where the old rates are lower than the 
new ones, there the new ones lose out 
and the rate sheets go to the waste 
basket. 

In Hastings and York rate condi- 
tions are reported to be so bad that 
no attention is being paid to either the 
old or new published rates, and in 
Hastings much of the business is be- 
ing canceled by the leading companies, 
who prefer to keep out rather than 
engage in the cut-throat competition. 


AFTER THE UNDERGROUNDERS 
Commissioner Lasater of Oklahoma 


Asks Aid of Banking Department to 
Exclude Unlicensed Companies 











Insurance Commissioner Milas La- 
sater of Oklahoma, has brought to the 
attention of Bank Commissioner Young 
the fact that a large number of banks 
in Oklahoma are acting as insurance 
agents, many of them openly violating 
the laws by representing insurance 
companies not authorized to do busi- 
ness in Oklahoma, and he has requested 
the cooperation of the bank commis- 
sioner, through the bank examiners, to 
assist the insurance department in re- 
moving all such practices. 

While Bank Commissioner Young 
cannot prevent banks or bankers from 
acting as agents, it is understood that 
Commissioner Young has issued orders 
to all bank examiners that in the ex- 
amination of banks the bank examiner 
shall investigate and report whether the 
employes or the bank are representing 
any character of insurance company, 
the name of the company, and report 
the same direct to the insurance com- 
missioner. 

Commissioner Lasater also requested 
that bank examiners be requested to 
look over collateral for loans and re- 
port whether any insurance policies 
used as collateral were in unauthorized 
companies. Mr. Lasater pointed out 
that such collateral is not first-class as 
suit could not be maintained against 
such companies in the state courts in 
the event that losses occurred under 
the policies. 





Will Not Revoke License 


Superintendent Charles Barnes and 
Attorney-General Jackson of Kansas 
have decided that they will not make 
a horrible example of the German AI- 
liance, which recently started an action 
in the courts to test the constitution- 
ality of the state rating law. Under 
one of the numerous provisions of this 
law the insurance commissioner is em- 
powered to oust the company from the 
state for an appeal to the courts before 
other remedies are exhausted. 

These state officials express a willing- 
ness to try the case on its merits and 
will permit the German Alliance to 


transact business just as though it had 
not transgressed one of the provisions 
of the new law. However, if the com- 
pany insists upon an injunction being 
granted by the courts the commissioner 
through the attorney-general will take 
immediate steps to oust the company 
from the state. 





Motion for New Trial Overruled 

Judge A. W. Dana of the U. S. dis- 
trict court at Topeka has overruled 
the motion for a new trial in the case 
of the state of Kansas against the 
Aetna and seventy-two other insurance 
companies, which were recently ac- 
quitted of a charge brought under the 
antitrust laws of the state. Attorney- 
General F. S. Jackson immediately an- 
nounced that he will appeal the case to 
the state supreme court. 





Says Mines Are Profitable 

A local agent of Joplin, Mo., writes 
as follows: 

“A great injustice is being done the 
mine operators in the Joplin district. 
The impression has been given that 
because ore is down to $40 a ton they 
can not make money and that the in- 
surance is being carried on a losing 
game. The fact in the matter is al- 
most any mine in the district can make 
money when ore is about $36 a ton. 
The mines are shutting down to try 
and keep the price up, not because 
they are losing money, but to make 
their margin of profit greater. There 
was a time when the companies were 
afraid to write the plants, but at the 
present time most any mine in the dis- 
trict can be sold as it stands at a bet- 
ter price than the insurance carried. 
The average owner carries about 55 
to 65 per cent of the value, which, as 
a rule, is less than the mill can be 
sold for. Most of the companies doing 
business in the district are writing the 


plants and are making money on the 
business. 

“While there was a feeling among 
the special agents a week ago that the 
large nonunion companies would go in 
the union, since hearing from their 
home offices, they are talking the other 
way, in fact, the specials of two of the 
large companies have positive assur- 
ance from headquarters, that they will 
positively not go in the union, and they 
are companies that have been named as 
sure to join.” 





Mutuals Carry Risks 

At Nevada and Parsons, Kans., all 
the mills and lumber concerns of both 
places are in the mutuals. All the re- 
tail stores are placed with the local 
agents of stock companies. One con- 
cern tried the mutuals, but had some 
trouble over an adjustment and went 
| back to the stock companies. Outside 
| brokers have not caused any trouble 
| there, as the towns are evidently too far 
away from the large cities. 








Fort Scott, Kansas, a Bright Spot 

Business conditions generally are 
good in Fort Scott, Kan., and insurance 
people are serene and happy under the 
Kansas law. They don’t do business 
on the auctioneer or bid-enclose plan, 
and it makes little difference whether 
an agency is union, nonunion or mixed. 
To get the business the agent must do 
business on the correct basis; keep in 
close touch with his assured and make 
himself a popular man by frequent calls 
on his premium producers, overlooking 





| nothing that might tend towards a bet- 


| ter understanding of the causes of fire 
| loss, and educating the assured along 
| the lines of improved methods of fire 

prevention. While some agents deny 

the right of the state to legislate in 
| matters affecting the price of insurance 
| just as they would resent similar enact- 
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ments for the regulation of the price 
of eggs or butter, and feel that the 
law, in principle, is vicious, there is 
no doubt that good has resulted from 
the reduction of the demoralizing prac- 
tice of wholesale rate-cutting. The law 
also had the beneficent effect of induc- 
ing a closer study of insurance both by 
agents and assured, and now the agent 
who is better posted and can talk more 
intelligently on the science of insur- 
ance is the man who stands the best 
chance of winning out. 





FIGHT OVER CITY BUSINESS 





South Omaha Agent Underbids for 
Omaha City Hall Insurance and 
Fur is Flying 





Insurance firms of Omaha and South 
Omaha are at present engaged in a 
bitter quarrel over the action of the 
agents of one city in seeking business 
in the other, with retaliatory measures 
in rate, all with the effect that the rate 
siuation suffers. 

Recently proposals were received by 
the Omaha city council for $225,000 in- 
surance on the city hall building and 
$25,000 on contents, for both three- 
year and five-year terms. 

Twenty-one Omaha firms put in bids, 
all following the established rates just 
made by the inspection bureau, though 
expressing them in somewhat different 
form. Each firm bid on four different 
propositions, the 50, 60, and 80 percent 
coinsurance and no coinsurance. The 
lowest figures, those on the 80 percent 
basis, were 90 cents on building and 
$1.60 on contents, or $2,425 total, on 
the three-year policies; and $1.35 on 
building and $2.40 on contents, or $3,- 
637.50 total, on the five-year policies. 
But there was a twenty-second bid, 
that of the O’Neill Real Estate & In- 
surance Company, of South Omaha, 
which made a lump sum proposition 
of $1,200 on the three-year policies, and 
$1,800 on the five-year policies. 

Instantly pulling and hauling began. 
The Omaha agents put in some lively 
reminders that they are taxpayers; as- 
serted that O'Neill can not probably 
furnish the insurance, if he gets the 
award, and promising that the insur- 
ance companies that permit him to 
write it will have to find new Omaha 
agents. They vigorously denied the 
charges of a combine by asserting that 
they all bought the advisory rates and 
each acted independently in using them. 

The O'Neill agency loses no time in 
asserting that it has put up $200 in cer- 
tified checks to guarantee that it can 
write the insurance; that the calls for 
bids was open to the world, and not in 
any way exclusive to the Omaha agents; 
and that the Omaha agents have set 
the precedent in rate cutting away from 


home by underbidding the South 
Omaha agents on school house and 
ether kinds of insurance in South 


Omaha. 
Of the twelve members of the city 
council, three are in the insurance busi- 


ness, and two of the insurance men 
sought to have all bids rejected. But 
the other councilmen shifted the re- 


sponsibility of action for the time be- 
ing by referring it to the committee on 
public property and buildings, which 
is taking two weeks’ time for considera- 
tion. 





To Meet at Excelsior Springs 
The Missouri-Kansas Blue Goose 
will meet at Excelsior Springs, Mo., in 
annual session next month, probably 
the third week. The Missouri Fire 
Prevention Association will hold a 
meeting the same day. 





El Dorado Springs Condition 

Conditions affecting insurance in El 
Dorado Springs, Mo., are very satis- 
factory from a business standpoint, but 
the tendency to cut rates is a deplor- 
able feature in connection with the 
business at this time. 

The town has a very good volunteer 
fire department, which is paid a nomi- 





nal sum for actual service performed. 
There have been no serious fire losses 
recently. 


HONESTY IN ITS PUREST FORM 
Assured at Rich Hill, Mo., Reduces His 
Loss to a Basis That Astonishes 
the Adjuster 


Rich Hill, Mo., March 7—(Special 
correspondence)—A _ curious’ incident 
occurred at Rich Hill lately which has 
no parallel in the recollection of old 
insurance men here. man carried 
$600 insurance on a house, $200 in Fire- 
man’s Fund and $400 in the Aachen 
& Munich. Recently he sustained a 
loss by fire of $870 on the property. 
The special of the Fireman’s Fund 
came to adjust the loss and make set- 
tlement, giving the assured a draft for 
$200 to cover his company’s policy. 
The Aachen & Munich special agent 
followed later. Upon receipt of the 
check for $200, the assured got out 
his pencil and after figuring a little, 
returned the check to the agent with 
the astonishing remark that he could 
not accept the $200. He said he had 
really sustained a loss of only $140 and 
would take only that much in settle- 
ment. 

He figured up what he had spent on 
the property in the way of betterment, 
etc., and the premiums on his policies, 
and then deducted the total from the 
amount he had received in rentals from 
the property since he took out the in- 
surance, the difference amounting to 
$140. He accepted a check for $46.67 
from the Fireman’s Fund and will set- 
tle with the Aachen & Munich for 
$93. Can you beat it? 

* ‘the opinion of the special and the 
agent of the two companies there are 








times when honesty ceases to be a 
virtue. 
Conditions affecting insurance are 


good here. Collections are easy and 
the country hereabouts is prosperous. 
It is likely that the Missouri Pacific 
shops will be removed from Nevada to 
this place in the spring. This will 
mean an addition of 300 or more to the 
population. 





Follow the Installment Plan 


Insurance conditions in Schell City, 
Rockville, Appleton City and Mont- 
rose, Mo., are very good. A great deal 
of the business in these agricultural 
towns is placed on the installment 
plan, and there is no dissatisfaction ex- 
pressed with regard to. collections. 
None of these places is equipped with 
a fire department; not even an organ- 
ized “bucket brigade” exists in any of 
them, which makes it all the more re- 
markable that there have been no seri- 
ous fire losses lately. Appleton City 
has been especially fortunate in this 
respect and has not been visited by a 
fire in many months. 

The Henry County Mutual does the 
largest farm business in this section, 
carrying about $1,000,000 in the county. 





Complain of Mutuals 

In a canvass of towns in southeastern 
Arkansas local agents as a_ body 
complain of lumber mutuals getting 
their business. Several of them also 
complain of hardware mutuals and of 
a druggists’ mutual but as a whole 
they are satisfied. 





Insurance Course at University 

A course in fire insurance has been 
established at the University of Min- 
nesota. It is being conducted by Pro- 
fessor T. W. Mitchell of the ecenomics 
department and is proving very popu- 
lar. Every endeavor is being made to 
render the course as thorough and 
practical as possible and great interest 
is being manifested by the students. 
Practical insurance men are being se- 
cured to address the class as often as 
possible on various phases of fire in- 
surance. Walter I. Fisher, manager of 
the General Inspection Bureau recently 
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gave the students a talk. Later he will 
appear before the class prepared to be 
quizzed on every phase of fire insur- 
ance. The class is studying the standard 
Minnesota policy. 





Maitland Goes to St. Louis 

Thomas L. Maitland of Chicago has 
moved to St. Louis, where he will be 
connected with the agency of Oscar 
R. Witte & Co., and also do indepen- 
dent adjusting. Mr. Maitland has been 
in the western field for about twenty 
years for the Providence Washington, 
Royal, St. Paul, Washington, Sovereign 
and other companies. 





Nebraska Field Men to Meet 


Fire insurance men will hold another 
of their big rallies at Omaha, Monday, 
March 14. On that day, the quarterly 
meeting of the Nebraska State Fire 
Prevention Association will be held, 
and the Nebraska pond of the Blue 
Goose will do special stunts, having 
two applicants for admission. 


Didn’t Have to Pay Fee 

Further evidences that State Auditor 
Bleakly of Iowa has won his fight and 
that the law compelling foreign corpora- 
tions to pay a filing fee of $1 per thou- 
sand of capital stock before doing busi- 
ness in this state will not be enforced 
came to light last week. The Fidelity- 
Phenix Fire Insurance Company of New 
York was admitted to Iowa by State 
Auditor Bleakly and is now writing in- 
surance in this state, though it did not 
pay a cent of filing fee on its capital 
stock and did not file its articles of in- 
corporation with the secretary of state. 


MISSOURI NOTES 


The Fidelity-Phenix, at Deepwater, Mo., 
has been recently transferred from D. D. 
Scroggs to W. E. Goodwin. 


The Continental has been transferred 
recently from J. S. Finley to Hedges & 
Robison at Appleton City, Mo., and the 
Connecticut from J. Boch to Burt Cline. 

The situation at Frederickton, Mo., is 
improved by the reopening of the two 
principal mines there, whose closing a 
few weeks ago resulted in several hun- 
dred miners removing from the town. 


The W. S. Dickey Clay Manufacturing 
Company of Deepwater, Mo., manufac- 
turers of tile, conduits, sewer pipe, etc., 
earries several thousand of insurance 
with the Kansas City brokers. It has 
been written several times by local agents 
but was invariably turned down by the 
companies. 





IOWA NOTES 


Reports filed with State Auditor Bleak- 
ly of Iowa show a total of $156,604,018 
of fire and lighting insurance written by 
the county and state mutuals during the 
year. Total receipts amounted to $2,083,- 
843 and disbursements $1,578,238. 

The Home of New York has withdrawn 
from the suit started by nineteen compa- 
nies who are resisting payment of $85,000 
insurance on the Hoover distillery at Os- 
kaloosa. The companies lost in the lower 
courts, but took an appeal. The Home, 
however, paid its $10,000 on the loss. 

There is a general exodus of Iowa in- 
Surance men from the cities of Iowa to 
the country, now that the weather per- 
mits it. This is because of the desire to 
write as much insurance, both fire and 
life, as is possible before the farmers get 
too busy in the fields to stop to talk in- 
surance. 





MINNESOTA NOTES 


Walter Nisken has been appointed agent 
for the German Fire of Wheeling and the 
Connecticut at St. Cloud, Minn. 

Louis H. Colson, who was formerly in 
the insurance business at Bertha, Minn., 
has gone to Hewitt, Minn., where he is 
now the sole fire insurance agent. Stephen 
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business. in charge of | bis wife 2A. eee 
whose direction it is being conducted in 
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an office and will be ready for business 

by the first of next week. ORGANIZED 1817 
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serve $5,819, surplus $31,635, premiums | ‘ ° - 666,478.75 
$14,707, losses $1,179, receipts (including | Assets January ist, 1910, $8,566, 
$6,956 notes) $22,514, disbursements, $18,- | Net Surplus, - - - $2,357,151.55 

244. 
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Western and Pacific Coast Department 
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The General Inspection Bureau of, | be 
Minnesota, North and South Dakota, has | 


recently rerated the following towns: | 
Big Stone, Millbank, Canistota, Dell INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 
Rapids, Parker, Corona, Wilmot, Summit, | 
Bemis, Berresford, S. D.; Page and Hope, | 


Malloy Bros., one of the old time insur- 
ance firms of Spokane, have disposed of | 
their insurance business to the Day & | 
Hansen Security Company of Spokane. F. | 
W. McCasky is the fire insurance man- 
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N. D.; Sauk Centre, Danube, Bemidji, | Cas oe ee eoccsccccccs 300,000 

Benson, Hewitt, Lowry, Bertha, Brower- | h Capital............-++++++. $ 

ville, Aldrich, Minn. | Aansta, Tammaty 1, 890D.0...cccccccaccscsceccce veee 3,393,803 
Cc. W. Potter, state agent for the Aetna licy-Holders.........- ikbenie uekeeens 492,437 

at Denver, will complete fifty years of Surplus to Po Hol , 


continuous service with the company May 
1, having been appointed local agent for 
the company at Eagle, Wis., on that date 
in 1860. He became a special agent in 
1867 and has served in that capacity for 
forty-three years. 

The Farmers & Merchants of Nebraska 
has been given the general agency for 
the Mannheim Marine for automobile in- 
surance in Nebraska and South Dakota. 
Montgomery & Funkhouser, managers of 
the Farmers & Merchants in Chicago, 
have been given the Cook county agency 
for the Manheim automobile department. 
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WHERE ARE THE WORKERS? 

Tue Iurors Lire recently offered to 
pay the expenses of any of its agents 
to the $100,000 Club convention at 
Thousand Islands if they would agree 
to make six interviews each working 
day for five months. Now six inter- 
views a day is a normal standard for 
work. An agent should not have much 
difficulty in making that many calls to 
present his proposition. 

Out of 500 agents who could have ac- 
cepted the offer but sixteen responded. 
This is no reflection on the ILLINoIS 
Lire as its agents are made of the same 
substance and have the same desires, 
ability and ambition as those of other 
companies. 

The company made the offer because 
it knew that if an agent set before him 
certain demands for a day’s work and 
made six serious business calls a day, 
he would by the very force of his mo- 
mentum, be able to write a handsome 
business. The requirement was no 
harder than is insisted on by business 
houses. Suppose a house opens at 8:30 
a. m. and closes at 5 p. m., allowing 
one hour for lunch, this leaves seven 
and one-half hours for work. An em- 
ploye is expected to keep busy all this 
time. Suppose in case of a life agent, 
he be given six hours. That would 
give one hour for each interview. A 
life agent should put in as many hours 
per day as the professional or business 
man of his own standing. 

The main weakness in the agency 
ranks is the desultory and hit and miss 
plan of daily work. An agent being 
his own boss, wastes time. It would 
pay an agent to adapt himself to the six 
interviews a day plan, not only because 
it would bring him more financial re- 
turns but because it would get him in 
the habit of systematic working habits. 
It serves to increase his earning power 
and momentum. 





THE cut-rate agent may at least take 
pleasure in the thought that he is not 
the only sucker in the transaction. If 
the company’s indemnity is good, it is 
one for selling it at less than its worth; 
if not, the assured is one for paying 
even a cut rate for it. 





RIFT IN THE CLOUDS 

WHILE fire insurance men have much 
to say in criticism of state officials, 
legislators and the public for the hos- 
tility shown to their business, and much 
of this criticism is just, once in a while 
there comes from an assured a catholic 
and intelligent view of fire insurance 
that is encouraging. 

Those who were privileged to listen 
to A. E. Bassett, cashier of the Itu- 
nois Giass Company, of Alton, IIL, at 
the recent agents’ banquet in that city. 





could but be impressed with his com- 
prehension and breadth. Mr. Bassett 
handles the insurance for his concern. 
He is giving it some study. He not 
only keeps informed on the financial 
standing of companies but has investi- 
gated the principles of the business, 
its texture and rating schedules. 

At Peru, IIll., the business men’s as- 
sociation has requested the local agents 
to organize a board because they de- 
sire uniformity, stability and that 
higher service that comes from men 
working in harmony. 

Perhaps after all the educational ef- 
forts have not been in vain. Such evi- 
dences of fairness as these two inci- 
dents should be encouraging to those 


who are trying to spread the gospel 
of truth. 





MINNESOTA ought to be a good field 
for a new casualty company. The ones 
already operating there must have most 
of the bad risks on their books, to judge 
from their loss ratios. 





THE TIE THAT BINDS 


Tue Bive Goose has ceased to be a 
joke. At its inception it was supposed 
to have but few features that did not 
bear the earmarks of the humorous. 
Its name provokes a smile, but beneath 
it all there has come a strong under- 
current of the serious. It now numbers 
2,200 fire insurance men and is rapidly 
growing. 

During his recent visit to the north, 
Most Loyal Grand Gander Pescay em- 
phasized its humanizing influences. 
Fun and frolic are just an incident. 
Tue Biue Goose has broken down sec- 
tional barriers. Canada, the north, 
south, east and west are united so far 
as insurance good fellowship is con- 
cerned. Company affiliation or organ- 
ization membership is not. known. 

The Biue Goose provides the lighter 
vein, a need in the exacting demands of 
the business. It affords opportunity 
for relaxation and a laugh. But there 
has entered into it a comradeship, good 
feeling, a tender sentiment that ce- 
ments men. It has developed a 
broader charity, a more abiding affec- 
tion, a spirit of benevolence. 

Death in the ranks, a loss though it 
causes, has mellowed hearts and pro- 
duced an all pervading sympathy. Be- 
nevolence is not unknown in the or- 
der. Disabled ganders and families of 
those left dependent are looked after. 
Ganders who fly to other fields receive 
recognition from those in their old rice 
ponds. 

And so through all this fellow feel- 
ing and kindly ministrations of the 
Bue Goose there has come the keener 
recognition of the fact that souls are 
kindred and there is a sentimental side 
to life. 

Officials and managers of companies 
that sanction the binding forces of 
Biue Goose comradeship, display a 
catholic spirit and appreciate the need 
of fraternity. Companies can well af- 
ford to be liberal in this respect be- 
cause it is right that they should be 
and because friendly favor in the field 
helps in the battle of business. THE 
Bue Goose appreciates the support of 
the men high in the councils of fire 
insurance. 


Comment on Recent De- 
cision on Cancellation 





(From the National Corporation Reporter) 

It is surprising that two out of five 
judges dissented from the judgment of 
the supreme court of Oklahoma in the 
case of Taylor v. Insurance Company 
of North America. The action was for 
a loss under a policy of fire insurance 
issued by the defendant, and the de- 
fense was that the defendant had can- 
celled the policy before the loss oc- 
curred. On Sept. 29, 1904, the agent 
of the defendant notified the plaintiff 
that the company had cancelled the 
policy, without, however, returning or 
offering to return any portion of the 
premium, although the plaintiff de- 
manded its return, on being notified of 
the cancellation. The policy had been 
left by the plaintiff with the defendant’s 
agent, and the latter, on the same day 
that he gave notice of the cancellation, 
returned it to the defendant. A loss 
occurred Oct. 9, 1904. 

The defendant contended that, under 
the terms of the policy, it was not 
necessary, in order to effect a cancella- 
tion, for it to return the unearned 
premium. The language of the policy 
with reference to cancellation was as 
follows: 

This policy shall be cancelled at any 
time at the request of the insured, or by 
the company, by giving five days notice of 
such cancellation. If this policy shall be 
eancelled as hereinbefore provided, or be- 
come void or cease, the premium having 
been actually paid, the unearned portion 
shall be returned on surrender of this 
policy or last renewal, this company re- 
taining the customary short rate, except 
that, when this — is cancelled by this 
company by giving notice, it shall retain 
only the pro rata premium. 

* * * 

It would seem too plain for argu- 
ment that in order to justify an insur- 
ance company in terminating its lia- 
bility by cancelling the contract of in- 
surance, without returning the con- 
sideration, the language of the con- 
tract giving the extraordinary and un- 
just privilege, should admit of no other 
construction. In the absence of such 
a stipulation a party to a contract, even 
though he has the right to rescind it 
at any time can not do so, without re- 
turning the consideration. If the policy 
before the Oklahoma court had not 
provided specifically for the return of 
the unearned premium, then the law 
would imply an obligation, on the part 
of the insurer, to return either the 
whole of the premium, or a pro rata 
proportion thereof, or would hold the 
provision allowing cancellation void, 
since otherwise the contract could, at 
the option of the insurer, be converted 
into a contract without consideration, 
by the easy device of cancelling it in- 
stantly after its execution. 

* * * 


The provision allowing the insurer 
to retain a part of the premium, on 
cancelling the contract, is a provision 
in its favor, just as the provision al- 
lowing the insured, in case he cancels 
it, to recover part of the premium which 
he has paid, and such provision should 
naturally be construed most strongly 
against the persons in whose favor 
they run. So construing the language 
above quoted, it seems clear that the 
clause in regard to the surrender of the 
policy should be limited to the case of 
a cancellation by the insured, who, 
availing himself of his privilege, ought 
to put the insurer in statu quo, by re- 
turning its contract; and, on the other 
hand, the last clause “that, when this 
policy is cancelled by this company 
by giving notice, it shall retain only the 
pro rata premium” seems to indicate 
clearly that the return of the premium 
was intended to be simultaneous with 
the cancellation, if not with the giving 
of the notice. 

The Oklahoma court cites and quotes 
from numerous decisions of the courts 
of New York (in which state the form 
of policy in question originated and by 
whose courts this provision has been 





most frequently construed) and of 





Personal Side of the 
Insurance Business 


Replying to an application for an 
agency, an Illinois field man asked the 
applicant what companies he repre- 
sented, what experience he had had, what 
class of business he controlled and 
whether he could make any estimate as 
to the probable amount of business he 
could give the company. Here is what 
he got in reply: 

“Referring to your letter of the thir- 
teenth-inst., it had not occurred to me 
that your company was willing to as- 
sume fire hazard on any of the brick 
business blocks in ————— or on any 
of the stocks of merchandise contained 
therein or even on any of the beauti- 
ful detached residences. 

“I presumed you preferred to acquire 
risks on time of flight of passerine birds 
or on probable action of Deneen’s 
trained animals at the December circus 
or on what bones the Federal crowd 
would leave to Charlie’s hyenas in the 
twenty-second district or on fourteen 
feet through the valley. 

“Further, being neither a prophet nor 
the son of a prophet, I can not at this 
time say how many risks might be 
written and I therefore ask to with- 
draw my application for agency or at 
least have it deferred till such time as 
I may develop prophetic powers.” 





The numerous friends of W. P. Har- 
ford, the veteran Aetna assistant gen- 
eral agent at Omaha, will be interested 
to learn that he is writing his reminis- 
cences, which it is understood will soon 
be issued in book form. Mr. Harford 
started in the business as a local agent 
at Morrow, Ohio, and became special 
agent of the Aetna in the J. B. Ben- 
nett general.agency. He is well up 
in the seventies, and has had a varied 
and interesting experience. Before 
taking up insurance he was superin- 
tendent of schools at Morrow, which 
is a small city near Cincinnati. 


Miss Edith I. Goodspeed of Joliet, 
Ill, is one of the most enthusiastic 
agency association advocates in the 
country. She attends the meetings of 
the National Local Agents’ Association 
and the Illinois association. Miss Good- 
speed is working on a plan to have 
the Joliet agents join the Illinois asso- 
ciation in a body. 

The Cook County Amalgamated and 
Contaminated Association of Grand- 
fathers held a special meeting in Chi- 
cago this week to elect to active mem- 
bership J. George Stauffer, of Decatur. 
Ill., state agent of the Fireman’s Fund, 
who presented proper credentials show- 
ing he is entitled to a seat among the 
mighty. He has a grandson, the first 
born of Mr. and Mrs. F. Espen- 
scheid. Mr. Espenscheid is state agent 
of the National of Hartford, but soon 
leaves the field to enter local agency 
work at Danville, Ill., in the firm of 
Phillips, Snapp & Espensceid. 


Geo. Brown, manager of the German 
Commercial Accident at Detroit, is be- 
ing boomed for alderman in the first 
ward of his city. Mr. Brown served as 
secretary and business manager of the 
Detroit Board of Education for four 
years, and later was elected estimator- 
at-large. He is a first-class insurance 
man. 

The Chicago western managers will 
tender Vice-President George E. Kline, 
of the Continental, a farewell luncheon 
at the Union League Club at noon 
March 26. He will leave soon after 
that date to locate in New York to be- 
come the underwriting head of the 
Continental, Fidelity-Phenix and Fideli- 
ty Underwriters. 





other states, where the same form of 
policy has come under the considera- 
tion of the courts. Authority, how- 
ever, hardly seems to be required to 
support the decision. 
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News of Life Insurance 





GRATIFYING GAINS SHOWN 


FIVE YEARS’ REVIEW GIVEN 





President Cochran of Pacific Mutual 
Presents Figures Showing Progress 
Company is Making 





President George I. Cochran of the 
Pacific Mutual Life gives an interest- 
ing review of his four years’ admin- 
istration of the company’s affairs, in 
part, as follows: 


Of all the companies doing a life insur- 
ance business in the United States only 
twenty-two have $100,000,000 of business, 
or more, in force, and our company has 
the distinction of being one of this small 
group. Outside of this group of twenty- 
two there are about fifteen others of con- 
siderable size, and for the purposes of 
comparison we will confine ourselves to 
these companies. 

One of the most important features of 
our business is the question of mortality, 
or death rate, and in this respect, owing 
to the good management of our medical 
department, our record is first class. The 
following table shows the actual experi- 
ence during our four years of management, 
oe or table rate, being 100 per- 
cent. 





In the year 1908 of all the companies I 


have mentioned only one excelled us. Our 
mortality was 58.96 percent of the ex-— 
pected, and that of the other company was 
55.47 percent; the company ranking next 
to us showing a percentage of 59.49, and 
the one with the highest death rate, a 
mortality of 94.54 percent. I doubt if any 
company will have a lower rate for 1909 
than we have. 


Rate of Interest Earned 
Another important feature of our busi- 
ness is the rate of earnings realized upon 
the “mean invested funds.” The following 
table shows the average rate realized for 
the past four years: 


BOOEs ce civedeesintniasastvactestes 4.40% 
Pr rr rere 4.91% 
|, SESEEERERELI RESELL EEE T ETE 5.16% 
WOR. oc vcecscvcccvccccesecucesecece 5.24% 


Comparing this rate earned with the 
other thirty-seven companies mentioned 
above, we find for the years 1908 and 1909 
that we rank about second. This is a de- 
partment of the business which requires a 
great deal of care and hard work. It is 
a comparatively easy matter to invest 
large sums of money with great safety at 
low rates of interest; but to make invest- 
ments which are undoubtedly safe and 
yet at the same time yield good returns 
requires good judgment and long experi- 
ence. We feel proud of the fact that all 
of our investments have been made di- 
rectly by the executive committee of the 
company without the assistance of any 
paid financial experts. We feel that the 
record of this company for the past three 
consecutive years, in closing each year’s 
business without any overdue interest on 
any of its securities, is fair evidence that 
our funds are well invested. 

The following table shows average rate 
of interest earnings: 


On real estate loans in 1907........ 5.60% 
On real estate loans in 1908........ 5.88% 
On real estate loans in 1909........ 6.01% 
On bonds (market value) 1907..... 4.75% 


On bonds (market value) 1908..... 5.39% 
On bonds (market value) 1909..... 5.64% 
Business Written 

During the past four years we have 
written more business, undoubtedly, in 
proportion to our size, than any other 
company in the United States. 
hess, if any, in connection with our busi- 
ness has been in the fact that we have 
lost, like most other companies, a great 
deal of business by lapse, but the year 
Past shows remarkable improvement in 
this respect. The following table will 
show the growth of the company during 
the past four years in amount of insurance 
in force and gross assets: 


Insurance. Assets. 
Dec. 31, 1905..... $ 94,836,637 $10,803,293 
Dec. 31, 1906..... 7,069,420 


9 12,721,564 
Dec. $1, 1907..... 4 14,151,770 
Dec. 31, 1908..... 104,402,879 16,100,074 
Dec. 31, 18,429,204 

The growth of the four years does not 
include any reinsurance or merger, as the 
figures given above for Dec. 31, 1905, in- 
clude the combined business and assets of 
our company and those of the Conserva- 
tive Life Insurance Company. 

The expenses of the year 1909, as com- 
pared with the expenses of the year 1906, 
being the first and last years, respectively, 
of our management, show a reduction of 
about one-fifth in amount; and this large 
Saving has been accomplished without dis- 
turbing the compensation of our agents 
and without decreasing the amount of the 
quality of our business. 

It will be interesting to our policyhold- 
ers to know that while the company has 
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done well in other respects, it also makes 
a good showing in dividends to policy— 
holders. The following are the dividends 
paid = assigned for the following years, 
namely— 


1905, including Conservative 

DOD << dcncterewsacrabe-deed $210,289.37 
SE Pore erry oer 246,046.11 
, Serr oer te .. 253,586.47 
Pies aktnbsesianeewsse sedate 341,906.40 
Sct cacecdaccdsshaavaseseeene 466,283.92 


We have, in connection with our com- 
pany, as I have mentioned, an accident de- 
partment. Like the other departments of 
the company, it has doubled its business 
in the past four years. This is the de- 
partment to which our stockholders must 
largely look for dividends, and yet at the 
same time it should be profitable to our 
policyholders, because it is of great as- 
sistance in developing our life department 
and extending the name and influence of 
our company. The progress of this de- 
partment is shown by the following table, 
which shows the income for each of the 
past five years: 






1905. --$541,866.35 1908....$ 891,685.57 
1906. -- 604,768.84 1909.... 1,077,498.32 
1907 - 796,809.55 


Everything considered, we feel that our 
company is living up to and making the 
most of its opportunities, and while pos- 
sibly we might have done a larger busi- 
ness by expending more money and hiring 
more agency men, yet after all conserva- 
tism and symmetrical growth will un- 
doubtedly give the best returns to both 
the policyholders and the stockholders and 
in the end build up the strongest and best 
company. 





PREPARING FOR CONVENTION 


Detroit Life Agents Arrange for Com- 
mittees in Charge of the National 
Association Meeting 


The Detroit Life Underwriters Asso- 
ciation, which is to entertain the Na- 
tional association in annual convention 
probably the last three days of August, 
held a meeting Monday night, and or 
ganized the work of the various com- 
mittees. President D. A. Johnson en- 
tertained the members of the executive 
committee at luncheon Monday ‘noon 
and announced the various chairmen. 

Nathaniel Reese, of the Provident 
Life & Trust, will head the reception 
committee; Wm. Van Sickle, of the 
Home, the entertainment committee; 
A. R. Thompson, of the New England 
Mutual, is chairman of the boat com- 
mittee; H. Wibert Spence, of the Mu- 
tual Life, takes the automobile commit- 
tee, and O. S. Boda, of the Metropoli- 
tan, the souvenir and badge committee; 
George L. Bahl is chairman of the 
committee on hotels, and John J. Oliv- 
er, of the Indicator, is chairman of the 
press and publicity committee. 

The executive committee of the Na- 
tional association will meet in New 
York April 8 to decide as to the exact 
date. The Detroit men will recom- 
mend the last three days in August, as 
those days are open dates for conven- 
tions in Detroit and the auditorium in 
the Pontchartrain can be secured. De- 
troit has many conventions scheduled 
for the coming summer, and this must 
be taken into account in fixing upon 
the time for the National life conven- 
tion. 

The Detroit underwriters, with their 
well-known hospitality, are planning a 
convention which will be as successful 
as other great conventions held in the 
city. Detroit is one of the popular con- 
vention cities and insurance conven- 
tions held there have been especially 
satisfactory. 





Say Equitable Will Mutualize 

The report that some form of mu- 
tnalization of the Equitable of New 
York would be brought about by J. 
Pierpont Morgan, owner of the ma- 
jority of the stock, has created wide- 
spread interest. There is nothing 
definite given out but the statement is 
made that Governor Hughes of New 
York has been counseled with as to 
proposed plans. It is said the New 
York department will issue an official 
statement soon and it will be of far 
reaching importance. 





WANT MORE RESTRICTIONS 
TO AMEND THE LIFE LAWS 
New York Desires to Extend New 


Business Limit to Outside Com- 
panies—Other Changes 





The bill introduced in the New York 
legislature amending the law limiting 
New York life companies to $150,000,- 
000 new business a year, to extend to 
outside companies, is creating interest 
because it has the backing of the de- 
partment. The Northwestern Mutual 
Life last year wrote $130,000,000, so it 
would soon be affected if the bill be- 
comes a law. The Prudential last year 
wrote $500,000,000 but the big bulk of 
it was industrial. 

Another amendment strikes out the 
provision exempting industrial life com- 
panies from the limit. It was explained 
at the New York department that at 
the time of the passage of the Arm- 
strong code, the application of the sec- 
tion to industrial companies would have 
been an injustice. 

Opinion of Hotchkiss 

Superintendent Hotchkiss holds that 
the proportion of ordinary business as 
compared with industrial business is- 
sued by the Metropolitan Life, which as 
the one New York industrial com- 
pany. was so small that the volume of 
the former class which it would have 
written would have been cut in half. 
Now, he says the growth of the ordi- 
nary branch has been so great and is 
in such healthy condition that exemp- 
tion from the provisions of the law is 
no longer necessary or desirable. He 
says also that the Prudential and the 
John Hancock Mutual are proportion- 
ally strong. 

The law at present exempts indus- 
trial companies 50 percent of whose 
business in force is on the industrial 
plan. Those who have been active in 
their efforts to have section 97 elim- 
inated altogether, also alleged that the 
law, not only places the New York 
companies at a disadvantage in compe- 
tition with companies of other states, 
but that it discriminates in favor of the 
Metropolitan. 

To Amend Section 97 

Another amendment relates to sec- 
tion 97 regulating compensation to 
agents and expense of doing business. 
The changes are made to conform to 
decisions of the court of appeals in the 
case of Boswell vs. Security Mutual 
Life and Travelers vs. Kelsey. In these 
cases the court held that the law was 
not retroactive and did not apply to 
contracts existing where the law went 
into effect. It was also held, in sub- 
stance that the section restricted gross 
agency expenses and not individual 
contracts with agents. 

The bill also makes it possible for 
companies to compensate their agents 
on other plans than through commis- 
sions and collection fees, and enter into 
contracts with such agents which will 
permit an accumulation of savings on 
agency expenses that will in effect 
amount to a pension for the benefit of 
the agent who continues his connection 
with the company for a considerable 
period of years. 

To Forbid Registered Policies 

Another amendment forbids the is- 
suance of registered policies after 1910. 
Registered policies are those of which 
a record is kept in the insurance de- 
partment and against which it holds 
deposit securities. No company now 
writes business of this kind. The last 
company, the Security Mutual Life of 
Binghamton, having discontinued it 
some time ago. 


Lafayette Life’s Year 


The Lafayette Life as of Jan. 1 shows 
assets of $362,662. Its net surplus is 
$20,462 after deducting deferred divi- 
dend liability. Its new business was 
$1,236,000 and amount in force $7,247,- 
877. 





ROMAN CATHOLIC LIFE PLANS 





Big $2,000,000 Company is Being Proj- 
ected at Spokane to Insure 
Only Catholics 





The Roman Catholic Life of America 
has just been organized in Spokane and 
incorporated under the laws of Wash- 
ington with subscribed capital of $2,- 
000,000 and these officers: President, 
Edward J. Cannon; vice-president, John 
J. Cadigan; secretary, Thomas J. En- 
nis; treasurer, Edmund Burke; medical 
director, Dr. Henry B. Luhn; trustees, 
Edward J. O’Shea and Thomas A. E, 
Lally. It is announced that field work 
will begin within ninety days. The 
company enters the field with the sanc- 
tion of the Roman Catholic church for 
the purpose of insuring Roman Catho- 
lics exclusively or those who name 
Catholics as the beneficiaries. : 

President Cannon gave out this state- 
ment in making the announcement: 

All the stock, amounting to $2,000,000, 
has been subscribed by Roman Catholics 
and is held by the incorporators, either 
individually or as trustees for others. The 
incorporators realized that there is an 
immense field open to a company of this 
character and one which would be able 
to make a bid for business with any old 
line company. All of the policies will 
be limited to Catholics or to those who 
name Catholics as the beneficiaries. The 
policies will be as liberal and as sound 
as those of any old line company. 

It is our intention to loan the funds 
of the company to the Catholic chuches, 
schools and hospitals, although the com- 
pany will not limit its business to this 
class of loans. The field of the com- 
pany in the United States alone can be 
estimated when it is remembered that 
there are over 20,000,000 Roman Catholics 
in this country. 

The headquarters of the company will 
be in Spokane, although a large portion 
of the capital is from the east. We 
realized that Spokane and the northwest 
is developing more rapidly than any other 
part of the country, that thousands of 
Roman Catholics are coming in every 
year, and, above all, that the mortality 
rate is low, to say nothing of the fact 
that interest rates are much better than 
in the east. It appeared to us as an ideal 
place to locate headquarters. 

The company was organized after fre- 
quent consultations with the higher offi- 
cials of the church. Behind the company 
stand many men who have been promin- 
ent in insurance circles. 

Mr. Cannon is counsel for the North- 
ern Pacific and the Spokane, Portland 
& Seattle Railway, and representative 
for eastern Washington and Idaho of 
four casualty companies, including the 
London Guarantee & Accident, Penn- 
sylvania Casualty and the Western 
Casualty. He is also president of the 
First National Bank of Hillyard and a 
director and attorney for the National 
Bank of Commerce of Spokane. Mr. 
Cadigan was for several years real es- 
tate purchasing agent for the Boston 
commonwealth. Mr. Ennis of Walla 
Walla, Wash., is a capitalist. Mr. Burke 
is cashier of the First National Bank of 
Hillyard and is a brother of Governor 
Burke of North Dakota. Dr, Luhn is 
chief surgeon of the Sacred Heart hos- 
pital, also for the Harriman lines. Mr. 
O’Shea is a merchant in Spokane and a 
director in the National Bank of Com- 
merce, and Mr. Lally is the son of a 
prominent Iowa attorney. 





New Companies in Michigan 

S. A. Court, who has assisted to or- 
ganize a number of life companies, is 
in Detroit and it is understood, pro 
poses to organize the Detroit Life. 

The Peninsular Life of Detroit, with 
offices in the Majestic building, expects 
to complete organization about May 1, 
with $100,000 capital and $50,000 sur- 
plus. The stock is being sold in small 
blocks in Detroit and throughout the 
state. Manager Robinson, formerly of 
the Sun Life, states that the company 
will confine its operations to the state 
for a time at least. 

The Superior Life of Bay City is also 
being projected. 

The Preferred Life of Grand Rapids 
recently received its license. The com- 
pany has a fine list of stockholders, 


most of whom are connected with the 
Company. It 


Michigan Trust will 





18 


THE WESTERN UNDERWRITER. 





March 10, 1910. 








work chiefly in western Michigan for 
the present. 


MICHIGAN BEING ORGANIZED 
Equitable of New York Has Six Dis- 


tricts in the State Under 
Managers 











L. C. York, supervisor of agencies 
of the Equitable Life of New York is 
in Michigan reorganizing that state and 
will probably remain in the state for 
the balance of the year. The state is 
being divided into six districts with 
general agents reporting direct to New 
York. Detroit and three counties will 
remain metropolitan territory. 

Le Roy Halsey, formerly state repre- 
sentative for Ginn & Co., text-book 
publishers, becomes general agent of 
the Equitable at Battle Creek; Robert 
M. Ryan, formerly the best personal 
producer in Michigan for the Sun Life 
of Canada, becomes general agent at 
Lansing. The Port Huron, Traverse 
City and Saginaw general agencies have 
not yet been placed. The Equitable 
proposes to regain its old time prestige 
in the Wolverine state and Mr. York 
is doing good work in getting the 
field organized. 





PLAN OF THE CERTIFICATES 





Profit Sharing Scrip of Union National 
Life Said to Be Devised by 
Rhodus Bros. 





It is stated that the “profit sharing 


certificates” sold by the Union Na- 
tional Life were devised and copy- 
righted by the Rhodus Bros., who re- 


ceived 5 percent of the receipts as a 
royalty. These certificates were based 
on a special fund to be created from 
the net profits “when earned.” 
holders share in such fund for forty 
years. These certificates are not a lien 
on the general assets of the company, 
but simply on the special fund. Best’s 
Life Insurance News in analyzing the 
certificate plan sees no guarantee to re- 
deem the principal, and states when 
there are no net profits there will be 
no fund for the certificate holders to 
participate in. 

As stated last week the company put 
up its stock, $230,000 of profit sharing 
certificates and notes of H. W. Mor- 
gan, vice-president of the Union Na- 
tional, 
of Harrisburg, Pa.. which issued cer- 
tificates of deposit to the extent of 
$200,000 and this was to constitute the 
capital of the Union National on which 
the license was to be based. 

Following the action of. the Penn- 
sylvania department, President W. E. 
A. Wheeler in advertisements in the 
Philadelphia papers, said $200,000 in 
$100 share certificates would be offered 
to the public at $125. The sum of 
$100,000 has already been subscribed 
and paid in, and the management says 
it expects to place the additional $200,- 
000 in a very short time. This would 
give the company the $300,000 capital 
required under the laws of Pennsyl- 
vania. Mr. Wheeler states in the dis- 
play advertisement 
life insurance should be placed on the 
books the first year after commencing 
business. He also says the organiza- 
tion plans of the company 
no way interfered with by the depart- 
ments action. 





Federal Life’s Figures 
The Federal Life of Chicago shows 
as of Jan. 1, assets of $2,447,499, gain 
$1,435,728; reserve, $2,158,166; capital, 
$177,300; surplus, including capital, 
$188,085; surplus, conditionally appor- 
tioned policyholders, $66,726; insurance 








rom | that 
The | 


| sponded to “ 


with the People’s Savings Bank | 


in force, $16,832,857, gain, $6,303,293. 
The Federal earned 4.6 percent interest 
last year. At the close of the year it 
reinsured the Interstate Life of Indian- 
apolis. 

There have been added to its direc- 
tors Jacob Baur, president Liquid Car- 
bonic Company of Chicago; J. B. Cock- 
rum, general counsel, Lake Erie & 
Western Railroad, Indianapolis; C. E. 
Coffin, president Central Trust Com- 
pany of Indianapolis; N. S. Cutright, 
lumber dealer, Peoria, Ill. 





BRADY & TUTTLE ENTERTAIN 








Cleveland General Agents of the Mid- | 


land Mutual Have Their Annual 
Gathering 





As guests of Brady & Tuttle, general 
managers for northern Ohio, the agents 
of the Midland Mutual Life, of Colum- 
bus, held their semi-annual meeting at 


the Euclid hotel, Cleveland, last Satur- | 


day. 


the work, the forenoon being devoted 


The entire day was taken up with | 


to a discussion of subjects of particular | 


interest to the agents. Short talks were 
made by a number of the agents. 

At 1 o'clock a dinner was served to 
the agents and their wives, the main 
dining room of the hotel having been 
reserved for the purpose. Mr. Tuttle, 
of Brady & Tuttle, acted as _ toast- 


master. 

Secretary B. F. Reinmund was the 
first to respond, his subject being 
“Growth of the Midland.” He con- 


cluded that there is nothing in the argu- 
ment that a company is young, if it is 
conducted as it should be. 


A letter was read from Lot H. 
Brown, general manager for south- 
western Ohio, in which he proposed 


March be known as Reinmund 
month, and that the agents write $400,- 
000 business in honor of the secretary. 
Of this $60,000 was presented to him 
in the shape of applications at the ta- 
ble. Letters were read from James 
Kilbourne, chairman of the board of 
directors; A. W. McKenzie, treasurer; 
Gener v2 Counsel Arnold, Superintend- 
ent C. C. Lemert, of Ohio; J. B. Hanna, 
C. C. Bowen, J. D. Price, F. R. Hunt- 
ington and Actuary S. H. Wolfe 

E. P. Tice, of Tice & Jeffers, gen- 
eral managers for southern Ohio, re- 
Advantages Peculiar to the 
Midland as a Young Ohio Company.” 
Mr. Tice laid special emphasis upon 


| the fact that nothing was spent in the 


promotion of the company and that the 
dividends on stock are limited in the 


| charter. 


| the company, 


Dr. W. O. Thompson, president of 
was limited to no sub- 
ject. Dr. Thompson said that out of 
the severe criticism of life insurance 
has come a more widespread interest 
in it than ever before and that those 
who had no idea before of carrying 
such protection are now taking policies. 
He said that the Midland did not start 
into business until after most of the 
recent laws had been enacted, but that 
any company should be willing to abide 
by such regulations as are honestly 


. | made for the benefit of the people. 
that $30,000,000 of | 


Dr. Thompson said that the Midland 


| had as yet paid no dividends to stock- 


| holders. 


will be in| 


| holders. 


The stockholders understood 
the sacrifice they were making when 
they put up the money and desired that 
the foundations should be well laid be- 
fore they were given any returns. But 
dividends are being paid to the policy- 
President Thompson said the 
company wants agents who will stay 
with it and retain their acquaintance 
with the men they insure. In that way 
they will not only serve the company. 
but their clients who take the policies. 

C. A. Keller, general agent at Toledo, 





Indiana Agents—Attention! 


can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellowe Building, xe 


‘e INDIANAPOLIS, IND. 











The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 
@EO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 


——= 


CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W. H. CRECORY, President 


Of twenty-seven leading companies in 1909 
The Philadelphia Life Insurance Company gave 
its policyholders protection at Lower NET COST 
for Ordinary Life than any other on the list. 

NET COST is the True Test.— But outside of 
that its premium rates are lower as a rule, its 
variety of policy forms is not to be found in any 
other company—and its agents are led into 
money-making habits. We need you and you 
need us. Write Jas. H. Perry, Manager, Phila- 
delphia, to-day. 














Commercial Life Insurance Company £#1CAGO 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


The Very Name THE OHIO STATE LIFE 


Should ap oo to Ohio people everywhere, because of the protection 
guarantee nder the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 


To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
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Michi 








FREDERIC APPS - - 
B. A. LYMAN - =-= * 


ARTHUR JONES - 
FRANKLIN B. MEAD 








President 
Vice-President 
Vice-President and Counsel 
- Actuary and Secretary 
Medical Director 











VICTOR C. VAUGHAN, M. D. 
Financial Statement, December 31, 1909 
ee Pe ee ey eee eee ee $299,850.50 
Reserve on Policies, including Disability Reserve 81,685.00 
I 6 aes chk nese adewhae eee ae ke None 
All Other Liabilities................. 00.2.0 ccc eeaeee 1,828.17 
Total Surplus for Protection of Policyholders, 216,337.33 








Gain in Surplus 
Gain in Reserve 
Gain in Insurance in Force 








The New Home Protection Policy 


provides both an Immediate Benefit to defray immediate expenses and a Continuous Life Income for the Beneficiary payable 
at the beginning of each month. 
Its Income is not subject to fluctuation. 
It cannot be lost through unwise investments. 
It cannot be squandered. 


gan State Life 


HOME OFFICE: Majestic Building, Detroit, Mich. 


—— OFFICERS 


Insurance 
Company 


GAINS MADE IN 1909: 
I 5 os ccs sc seek annveesdnieeieds hal $ 70,885.83 


17,558.92 
52,845.00 
1 397,253.64 


It cannot be diverted to any other use than 
planned by the Insured—an assured Life In- 


come for the dependent beneficiary. 





Issues Policies containing the 


Total Disability Feature 


Whereby the Company pays the premiums for the Insured in case the Insured becomes totally disabled by disease or accident. 





spoke on the “Midland as an Invest- 
ment for Ohio People,” and discussed 
the solidity of the company and the 
safety of all funds that are entrusted 
to its care. 

H. P. Jeffers, of Tice & Jeffers, gen- 

eral managers for southern Ohio, 
talked very interestedly of “How Can 
the Manager Help the Agent?” He be- 
lieves that much aid can be rendered 
in getting them started right by work- 
ing with them in the field, but that 
care should be exercised that they may 
not grow to rely wholly upon him and 
lose their own sense of responsibility. 
He said that, to emphasize this, the 
manager should not be expected to 
spend his time with agents wholly 
without remuneration, but that some 
division of the commissions secured 
through such work should be made. 
_ The subjects discussed at the morn- 
ing session, together with the names 
of those assigned as speakers, were as 
follows: 

“The Protected Savings Policy,” J. A. 
Brady. 

“How to Find Prospects,” 

J. Gray, John MacCleery and R. Arter. 

“How ‘to Interest the Prospect in the 
Midland,” J. J. Brady, L. J. Burt, E. C. 
Roberts and G. R. Pierce. 

“How to Answer Objections.” 

(a) “Your company is too small 
too young,” R. N. Brady. 

(b) “I can make better investments,” 
John Seivwright. 

(c) “My wife objects,” F. L. McCave. 

(d) “I have all I want,” C. A. Wild. 

fe) “I can’t afford it; I am in debt,’ 
W. C. Myers. 

: (f) “I am not ready now,” W. C. 
ey. 

“How to Get the Prospect’s Signature 

on the Dotted Line,” A. E. Bowlder, O. C. 


Norton, S. Foote and P. B. Cava- 
nagh. 

“How to Deliver the Policy and Make 
Prompt Settlements,” W. S. Hartman, C. 
D. Cope. C. C. North and H. M. Horst. 

“How to Prevent Lapses,” E. O. Mowrer, 
G. A. Lyon, W. C. Miller and R. 
Tuttle. 


T. J. Teeple, 


and 


Stan- 





Actuary Burkhart Resigns 


Chas. J. Burkhart, actuary of the Oc- 
cidental Life of Albuquerque, N. Mex., 
has resigned his position with that 





company and will return to Kansas 
City, April 1. His plans for the future 
are not yet determined. 


SOON TO BE AN AUXILIARY 








Insurance Exchange Will be Made a 
Division of the American Life 
Convention 





The Insurance Exchange, the medical 
reference bureau, composed of a num- 
ber of western and southern companies, 
will no doubt be made an auxiliary of 
the American Life Convention, as all 
but four of the exchange companies be- 
long to the convention. The exchange 
is now composed of medical directors. 
Some of the companies feel that the 
presidents should exercise more con- 
trol over the organization. The ex- 
change will meet in Chicago about May 
1. At that time the executive commit- 
tee of the American Life Convention 
will meet and a basis for relationship 
between the two bodies will be deter- 
mined. 


The standard of membership of both | 434 


is the same. The exchange has become 
very useful and is destined to grow 
with the progress of the companies in 
its membership. 





Ril T. Baker is Promoted 


Ril T. Baker, who has been repre- 
senting the Union Central Life for the 
.past two years as agency supervisor at 
Greenville, Ohio, has been promoted to 
the position of manager for western 
Ohio, with headquarters at Dayton. J. 
W. Hill, who has been located at 
Wheeling, W. Va., as superintendent 
of agents for the ‘Prudential for that 
state, has accepted a position with Mr. 
Baker as special agent, working out of 
the Dayton office. 





Conservative Life in Ohio 
The Conservative Life of Wheeling, 
which was admitted some time ago to 
Ohio, is now organizing the state into 





a number of general agencies. Charles 
A. Higgins, formerly with the com- 
pany in West Virginia, has taken the | 
general agency for central Ohio with 
headquarters at Columbus. General 
agencies will also be established at Cin- 
cinnati and Cleveland. The company 
proposes to enter Pennsylvania in the 
spring, thus giving it three states, in 


which it hopes to build up a conserva- | 


tive business. 





Illinois Life Figures 


| 
| 


The detailed annual statement of the | 


Illinois Life follows its announcement 
that it crossed the $50,000,000 line of 
insurance in force. The exact 
are $50,538,000. That the company has 
a fine working agency force is demon- 
strated by the fact that its new business 
last year increased 50 percent. Its 
agency system is strong, for it has at 
the helm, Vice-President R. W. Stevens, 
forceful and fertile. 

The assets are now $7,423,908, re- 
serve $6,789,545, surplus, including $81,- 
dividend accumulations, $481,699. 





Life Commissions Increasing 

A close observer of life insurance 
conditions states that in his opinion 
life insurance commissions are slowly 
swinging back to something like what 
they were before the Armstrong investi- 
gation. Not only, he says, are the com- 
panies operating in New York increas- 
ing their compensation in one way or 
another but the great number of new 
companies which do not operate under 
the New York laws are giving contracts 
which approximate those under the old 
conditions. One well known company 
has recently not only increased its com- 
missions, but is now giving bonuses. 
General agents for companies doing 
business in New York are frequently 
paying salaries to their men and others 
are being given an interest in renewals 
which are collected through the office 
in the usual way. The recent change 
in the- New York law permitting the 


figures | 








payment of five extra renewal com- 
missions of 5 percent each seems to 
have had the effect of increasing the 
commissions of some of the companies 
not operating under the New York 
laws. 





| PRUDENTIAL HAS NEW POLICY 





Combines Twenty-Payment Life Form 
With Pure Endowment—Liberal 
Values are Allowed 





The Prudential has gotten out a spe- 
cial twenty-payment life policy with a 
pure endowment feature. At age 35 
the rate is $38.32. The policy becomes 
paid up at the end of fourteen years 
and there is $9 pure endowment paid. 
If the rest of the premiums are paid 
there is a pure endowment of $269 at 
the end of the twentieth year and $1,000 
paid up insurance or the paid up value 
is $1,475. if the endowment be not with- 
drawn. The cash value is $835 at the 
end of twenty years if the twenty 
premiums have been paid. Another op- 
tion is an annuity of $71 per year. 

This, of course, is nonparticipating 
and carrying liberal values at the end 
of the twenty years, it has some strong 
selling points. 


George Hoffman’s New Deal 

George Hoffman, who has been man- 
ager of the Security Mutual Life of 
New York at Chicago for the last two 
or three years, has been appointed to 
act in a similar capacity for the North- 
western National Life in Chicago, open- 
ing offices in the Stock Exchange build- 
ing. The Northwestern National, which 
is one of the most progressive and best 
managed western companies, intends to 
make itself known in Chicago in a con- 
servative way. 

Mr. Hoffman had charge of the Se- 
curity Mutual’s total abstinence depart- 
ment at Philadelphia before going to 
Chicago. He is a man of likable quali- 
ties, conscientious and well fortified for 
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life insurance work. He fits nicely into 
the Northwestern National’s family. 


RENDERED THE POLICY VOID 








Michigan Department Rules in Case of 
a Note Given for a Premium 
Without Interest 





An interesting case has come to light 
in Detroit, where an agent took a note 
for the premium without interest. 

The agent of a western company had 
one of his prospects, a well known busi- 
ness man, just at the point of signing 
for a $5,000 policy when the agent of 
an eastern company happened along 
and induced the man to take a $10,000 
partnership proposition. The policy 
was written and delivered. This near- 
twisting was, of course, allowable in 
a case of competition as the $5,000 pol- 
icy had not been actually written, but 
the eastern company man put his foot 
in it when he made a written agreement 
with the assured to give him term in- 
surance for a certain payment, while 
the regular annual premiums were to 
start at the termination of the term 
period. The agreement, however, pro- 
vided that the first annual premium was 
to be covered for a considerable period 
by a note running without interest. 

The insurance commissioner has 
given the western company agent a 
written opinion, that the acceptance of 
a note without interest by the insuring 
company is a form of rebate and that 
the insurance policy is, therefore, an 
illegal contract. 

The assured is going to demand his 
note back and will surrender the policy. 





ROUSED BY TWISTING PLANS 


Cleveland Life Association Holds Spe- 
cial Meeting to Consider Tactics 
of Abstract Company 








A special meeting of the Cleveland 
Association of Life Underwriters was 
held in the library of the Chamber of 
Commerce Monday evening to discuss 
the work that is being done by the rep- 
resentatives of the Kite Audit & Ab- 
stract Company of Indianapolis, that 
has been causing much trouble by 
selling large policyholders advice that 
would cause them to cash their in- 
surance and apply for other policies on 
the nonparticipating or other low-price 
plan. The manager of the company 
which is said to be taking a large part 
of this business was asked to be pres- 
ent, but he did not attend. However, 
his name was mentioned at the meet- 
ing several times in connection with 
the assertion that he is engaged in 
most unprofessional conduct, being a 
member of the association. 

A committee, consisting of Herman 
Moss of the Equitable, H. F. McNutt 
of the New England Mutual and 
George H. Olmsted of the National of 
Vermont, was appointed to formulate 
steps to be taken by the association 
and report at a meeting to be called by 
the president. A fight will be made 
against the work of the abstract com- 
pany, but what direction it will take 
will depend upon the report of this 
committee. 

It is understood that “uperintendent 
Lement feels that there are no laws or 
rules of the department that will en- 
able him to interfere in this business, 
even if it is found to be twisting, un- 
less it is shown that the abstract com- 
pany gets a commission on the busi- 
ness from the companies which take it. 
In that case both the company and the 
representatives of the abstract com- 
pany would be liable to prosecution 
under the state laws. 








principles underlying sound life insur- 
ance. So far the committee has held 
but one meeting and only the general 
plan has been discussed, the details not 
having yet been worked out, but it is 
proposed to continue the campaign for 
about a year. The committee in charge 
consists of B. H. Timberlake of the 
Prudential, W. J. Keating of the Equit- 
able, S. A. Stockwell of the Penn Mu- 
tual, F. C. Butts of the John Hancock, 
C. W. Van Tuyl of the State Mutual 
of Massachusetts and Isaac Kaufman 
of the Northwestern Mutual. 





ANOTHER GRAVEYARD SCHEME 


Frauds on Fraternal Orders Uncovered 
at St. Paul and Minneapolis— 
Officers Involved 





In consequence of the revelation of 
extensive “graveyard” frauds which 
have been practiced upon fraternal in- 
surance orders in the Twin Cities of 
Minnesota, Commissioner Hartigan 
has notified all societies of this charac- 
ter to check up their Twin City poli- 
cies and thoroughly investigate all 
cases where it appears that fraud may 
have been committed. 

According to the insurance depart- 
ment the frauds which have been per- 
petrated involve about 250 policies 
totaling $500,000. The orders known 
to be concerned are the Knights and 
Ladies of Security, the Court of Honor, 
Mystic Workers of the World and the 
Independent Foresters; and there may 
be others. One or two lodges of each 
order in both Minneapolis and St. Paul 
are involved. The frauds were com- 
mitted by lodge officers acting in col- 
lusion with some outside parties and 
in some cases probably with the exam- 
ining physicians of the order, as well 
as notaries public. Under the Minne- 
sota law a person who obtains a policy 
on a false showing is not liable to a 
penitentiary sentence on conviction, 
but it is believed that conspiracy can 
be proved against many of the guilty 
parties and that is a much more seri- 
ous offense. 

It is not believed that the fraternal 
societies have as yet suffered very 
heavy losses, as only a few of the fraud- 
ulent policies have been paid. Most 
of the societies are making strenuous 
efforts to straighten out their affairs. 
The Court of Honor alone has already 
canceled thirty-two policies and sev- 
eral of the examining physicians have 
been discharged by the different orders. 
Zion and Herzel lodges of the Knights 
and Ladies of Security in Minneapolis, 
in which it was found fraudulent policies 
had been issued, have been notified not 
to write further insurance. A meeting 
of the national body of the Knights 
and Ladies of Security is to be held in 
Minneapolis this week to determine up- 
on a further course of action. 

J. L. Sundean, district deputy for 
Minneapolis of the Modern Woodmen 
of America, is authority for the state- 








OLDEST IN AMERICA STRONGEST IN _ THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


agents sdtress.- § GEORGE T. DEXTER 


34 Nassau Street : : : : : : : : New York,N. Y. 














1906 Results! That’s It 
Record for 1909 


1909 





Assets eal = = $352, 355.00 Increase, 
Premium Income - - - ~ 145,158.00 Increase, 65' 
Legal Reserve .- - - 110,782.00 Increase, 0 


(Deposits of ‘Policyholders) 
Paid-for Insurance in force - $4,155.900 - - - 
Dos’t like the picture? OHIO ONLY 


Increase, 49% 


The Midland Mutual Life Insurance Company 
Home Office, Columbus, Ohio 


DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Helihker, Presidemt 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIP iG RATES. 
Edward R. Millett, Supt. of Agents, Home Office 


A Well Established 
Life Insurance Company 


located in the Middle West, having more than 
$2,000,000 assets, has an opening for a General 
Agent in each of the following cities: 


Youngstown, Portsmouth, Zanesville 
Mansfield, Springfield and Findlay 




















None but those of unquestioned ability and in- 
tegrity, and able to finance their agency, need 
apply. Address P. O. Box 86, Indianapolis, Ind. 





“LIVE WIRES” WANTED 


We want several stock salesmen who are real “‘live wires,” men who have handled big proposi- 
tions and who are used to earning big money. We want men of experience and character 
and to such we will give liberal contracts and exclusive territory. We make no advances to 


“dead ones” but we pay the “live ones” the limit on actual resu/ts. 


If you are a “live wire” 


and can show us a clean record, let us hear from you at once. 
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Minneapolis Association to Advertise 


Plans for a joint advertising cam- 
paign to be conducted in the local 
newspapers in the interest of the old 
line insurance companies are being 
formulated by a committee appointed 
by the Minneapolis Life Underwriters’ 
Association. This plan is to be adopted 
in order to educate the public in the 


























THE UNION NATIONAL SECURITIES CO. OF AMERICA 


Fiscal Agents for the Farmers National Life Insurance Co. of America (Organizing) 
Head Office, 716-17-18-19 Hippodrome Building, CLEVELAND, OHIO. 
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is or i involved in Company— New business In force 

— = his order is not i ed Union Central ...... 5,241,581 28,481,571 
the rrauds. U. S. Annuity & Life. 920,599 1,637,588 
3; ll ° eae 176 694,176 


Union Mutual ....... 
United States ....... 


LIFE RETURNS 


264,851 1,661,004 


The following shows the new busi- | Widows & onan iS om” ,150 246,650 
ness written in 1909 by life companies Company— New business In force 
in the various states and business in Aetna rane $1,033,123 $10,506,599 

° I See . ,287 ° ’ 
force at the end of the year: Des Moines ........ 260,160 1,512,140 

. : OHIO Great Northern, Wis. 570,050 551,550 
. Company— New Bus. In Force. | Metropolitan ....... 5,368,927 24,270,395 
Gee: 6etnneuseness $1,252,046 $7,055,736 | New England Mut... 1,110,743 4,377,839 
Columbian National.. “204,197 1,074,614 | New York ......... 1,993,429 31,173,251 
«kinds hema nee 191,874 952,678 | Ola CRE tant so a: ; ridden 
HOME «.eeeeeeeeeeees 598,818 5,879,726 | prudential (ind.).... 6,392,881 16,606,890 
a : 340,635 2,522,962 | prudential (ord.).... 2,427,427 11,151,526 
Jno. Hanc’k M. (Ord.). 2,966,259$30,779,236 | Travelers .......... 428,235 2,074,569 
Jno. Hane’k M. (Ind.). 784,934 = 682, Northwestern Mut. . 8,245,200 74,492,290 
Metropolitan ........ 10,253,102 41,543,034 | wisconsin Natl. ... 949,210 1,530,518 
2 oe — seneue mea eae go 
National, U. 8. A.... 7 45,2 Company— New Bus. In Force. 
North American ..... 1,527,222 1,638,492 Michigan Mutual ..$ 613,446 $3,097,885 
GEO TED cccvccvcore 1,388,397 2,470,659 | mutual, N. Y......... 27,429,934 
Prudential (Ord.)....10, 380, 681 41,521,203 Provident a 900,483 
Prudential (Ind.)....24,786,603 68,744,973 Prudential .......... 10,981,272 
State Mutual ........ 1,091,952 8,233,247 | Reliance ........ ee 665,500 
Southern, W. Va..... 15,000 37,162 | tinion Central ..... 4,198,350 
Security Mutual ..... 986,831 3, 479,583 = a | ie 107,590 
United States ........ 287,703 2,776,715 | trnited States 411.626 





WEST VIRGINIA 











Company— New Bus. In Force. ompany— New business In force 
Columbian National ..$ 391,816 $ 459,816 cont Kan. $ 497,500 $ 2,103,275 
DE cAtkeseeiakaad he 83,904 2,191,299 | Golorado Natl. 455,083 545,583 
Life Ins. Co. of Va.. 140,168 398,835 | Des Moines ..... 396,398 915,028 
Penn Mutual ........ 351,235 2,874,133 | Great Western 1,857,830 4,421,440 
Prudential (Ord.) .... 1,365,672 5,551,744 | La Fayette ..... sy 500 15,500 
Prudential (Ind.)..... 2,465,011 4,077,659 Majestic ........ $a 51,500 51,500 

GAN Metropolitan (ind.).. 3,137,890 10,686,550 

Company— New Bus. In Force. | Metropolitan (ord.).. 982,153 3,236,120 
ee $ 304,850 Pre 910,963 | Michigan State ..... 166,312 280,812 
Federal .....+++-++:- 239,706 713,270 | Missouri State ...... 317,000 1,189,211 
Manufacturers, Ont. 542,488 1,937,905 | Mutual Benefit ..... 384,439 3,429,430 
Northern, Ill. ....... 66,750 73,000 National, Ia. ....... 218,000 326,000 
U. S. Annuity & Life. 203,971 306,021 | Pacific Mutual ..... 275,814 1,184,662 

ILLINOIS Penn. Mutual ...... 324,500 2,091,272 

Company— New Bus. In Force. | Phoenix Mutual .... 93,192 1,324,269 

American Central ....$ 828,560 $2,468,892 | provident L & T.. 79,358 666.165 
ACtNA ...0. see eeeeeee 3,082,374 25,712,785 | Prudential (ind.).... 4,623,129 7,215,090 
American Assur. .... 53,025 107,250 | Prudential (ord.).... 1,579,342 4,810,307 
eee 970,296 9,629,935 | Reliance ........... 6,000 11,000 
Bankers Reserve, Neb. 54,500 | 106,500 | Skandia ............ 8,767 147,793 
Bankers, Neb. ....... 209,500 $ 298,000 | Security, Kan. ..... 288,000 293,500 
Bankers, N. Y......... 2,802 ’ Security, Chicago 108,000 159,500 
Connecticut Mut. ‘ 2,104, 027 18,723,332 | Security Mut., N. Y. 4,294 187,490 
Central, Ia. ......... 157,000 157,000 | Security Mut., Neb.. 313,800 777,250 
Columbian Nat'l ..... 240,470 4,479,837 | Tinion Central ..... 740,701 5,920,584 
CE Skies sds 080¥s 328,530 4,952,573 | United States ...... 135,000 104,278 
Commercial, Ill. ..... 1,601,167 3,412,917 OLORADO 
Central, ieveesonne ,513,612 3,739,897 Company— New Bus. In Force. 
Des Moines ......... 241,456 2,652,302 | Bankers, Ia.......... $1,458,000$10,798,000 
Equitable, Ia. ....... 653,097 4,260,811 | Merchants, Ia........ 126,000 828,000 
PRE sacnnsivesee 2,093,146 11,548,794 | Missouri State ...... 12,000 12,000 
Equitable, N. Y...... 7,432,267 52,242,839 | National, Ia.......... 246,000 741,500 
Fidelity Mutual ..... Hy tt et 
aan 5.2... 259,000 "259,000 American Central Figures. 
Germania ..........-- 161,03 ,010,0 i entral Life of In- 
DEE Sackansariaeves 353,116 6,351,556 a — can C a pA = 
eT eee 799,553 4,193,946 | diana shows assets $2,462,709, surplus 
Indianapolis ......... PE 4 ." aye} $359,420, new business $4,544,603, 
errr rT ‘ y J y ; 9° 327. 
International ........ 1'449'632  1:162'882 | 2mount in force $23,178,327 
John Hancock (Ord.. 3,673,609. 19:531;666 
John Hancoc rd.). 3, , ’ ° sf.) 
Michigan Mutual..... 652,516 4,931,15 Surety Fund Life’s Results 
Mutual Benefit ...... 7,166,338 40,708,730 The Surety Fund Life of Minneapolis 
SE See se sees Baa ooe Reat'sne | Shows assets $106,310, surplus $92,342, 
Minnesota Mutual... 106,574 1,267,847 | new business $3,940,000, in force $11,- 
Massachusetts Mut... 3,093,722 19,595,145 | 508.000. 


Metropolitan (Ind.). . 20,887,444 88,371,008 
Metropolitan (Ord.)..12,763,664 44,975,721 





oe ee et ” ees 1,896,709 ae are ace Continental’s Annual Statement 
National, Vt. ......... 708,525 6,134,475 The Continental Life & Investment 
ye = Beeseetes py ttate wey y 4 of Utah shows assets $662,711, net sur- 
er 865, 332, a ee Pg 

Northern, Il. ........ 1'520:746 2'417,358 | Plus $58,441. This is in addition to 
N. W. National...... 258,143 2, 046, 986 | $41,810 set aside for deferred dividends. 
North Amer., Ont.... 242,000 963,865 | Its new business last year was $1,629,- 
Prudential (Ind.)..... 29,572,016 79,428,352 


Prudential (Ord.)....13-491,939 47,905,422 | 8° and amount in force $5,619,523. 
296,6 562,100 


Peoples, Ill. ...... oe 00 ° 

Provident L. & T.... 1,094,281 17,845,844 
.. 4,644,259 23,446,716 
- 701,439 5 









Discussions at Meetings 


Penn. Mutual . The Minneapolis Life Underwriters’ 


Phoenix Mut. ... 


Philadelphia én oe” mt 13 a ttt aee Association is about to inaugurate the 
WEEE  cccsccees oe . ’ i i 
Provident Gav... * "153'248 3°753'074 plan of having a series of talks on 


846.355 4.319.126 | Various life insurance subjects given 
22,692 431,592 | at its monthly meetings which are held 
et Hr 24,500 on the third Saturday in each month, 
** 2,682°175 18, 744.556 | It is proposed to have a talk by one of 
1. 9724248 =«11220,986 | the members followed by a general dis- 
Security Mut., N. Y.. 231,996 1,720,367 | cussion of the subject under considera- 
te ie " 1,320'884 7,068'304 | tion. The meetings are held at the 
Travelers ........... 1,256,589 9°828'573 | West Hotel on the third Saturday of 


T General Agents for three of the best 
D districts in Illinois, also General Agents 
for Iowa, Missouri and Kansas. 


Liberal Renewal Contracts direct with Company. 
Address PEORIA LIFE INSURANCE CO., Peoria, Ill 


Pacific Mutual .. 
Reliance ....... 
Republic ....... 
State Life, Ind.. 
State Mut., Mass 
Security, Chicago. 
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<s cotta) es SALIBERAL CONTRACTS TO GOOD MEN 
INDIANA—OHIO— AMT OeraAr - 


LINCOLN N IONAL LIFE 


FORT WAYNE, INDIANA 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 

















OHIO 


What Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 
at , ’ ’ ’ ’ 
[he Columbia Life of Cincinnati 
Is One of the Best. Writes Health and 
Accident, Too. Address 


W. C. CULKINS, Vice-President and General Manager 
CINCINNATI 


Life Insurance Agents will find our new Policies the most 
attractive contracts to sell now on the market. 


INVESTIGATE: 


*“GUARANTEED PROTECTION” clause 
attached to all Policies if desired. We 
charge only for what we give, viz: 
ULL LIFE—the first year 
—our Policies are plain, 
clear and concise, 
guaranteeing 
every feat- 
ure. 


















The 
Cleveland Life 
Insurance Company 


WM. H, HUNT, President. 
HOME OFFICE: 


CHAMBER OF COMMERCE CE BUILDING, CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 
The Western Underwriter. 
Say, Mr. Agent! You've looked for tke square deal 
company for many moons—it’s here— 

















Ghe 
MODERN LIFE INSURANCE COMPANY 
: of INDIANA 





Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOWTH BEND, ENDIANA 
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each month and follow a luncheon at 
12:30 p. m. 





Feeling Its Way 

The Preferred Life of Grand Rapids, 
Mich., which is backed by a number of 
influential men, is feeling its way care- 
fully and will gradually extend its plant 
throughout Michigan. C. H. Ferguson, 
son of the old Mutual Life general 
agent at Chicago, is now at the home 
office of the Preferred in charge of the 
Grand Rapids agency. 





Complaint as to Collections 
Some of the life agents complain of 
collections these days. The theory is 
that people are investing freely in land, 
irrigation bonds and other enterprises 
on the market, thus putting off paying 
premiums as far as possible. 





Appel Visits Cleveland Agency 

D. F. Appel, vice-president of the 
New England Mutual Life, spent two 
days in Cleveland last week. H. F. 
McNutt, the general agent, had a meet- 
ing of his agents, and a dinner was 
given them at the Union Club. Since 
his election to the vice-presidency, Mr. 
Appel has not been able to make so 
many visits to the field as formerly, and 
it was a great treat to the men to have 
him present at their annual meeting. 





J. Garr Brown Resigns 

J. Garr Brown has resigned his posi- 
tion with the Ohio State Life of Colum- 
bus, Ohio. Mr. Brown has been iden- 
tified with the home office for some 
time in the capacity of inspector of 
agencies and very recently engaged in 
opening up a general agency for the 
company in the Dayton, Ohio, terri- 
tory. Mr. Brown is going east and 
will announce his connection later. 





Germania Life’s Figures 
The Germania Life shows $43,621,266 
assets, $6,290,719 surplus, $11,214,951 
new business and $118,860,288 amount 
in force. 





Little Rebating in Minneapolis 

There is little rebating now in the 
life insurance field in Minneapolis. 
This is in part due to the fact that the 
members of the Minneapolis Life Un- 
derwriters Association have signed an 
agreement not to rebate. The reduc- 
tion in commissions and the general 
attitude of the men in the business 
toward rebating is helping to kill it. 
Agents are realizing now more fully 
than ever before that they cannot give 
away their commissions and have them 
too. 





Equitable Men to Meet 

The Equitable Life, of New York, 
will hold a meeting of its leading 
agency men and general agents in the 
west, at Chicago, March 19. President 
Paul Morton, Assistant to the Presi- 
dent H. L. Rosenfeld; Superintendent 
of Agents L. M. Wise, and Dr. Wells 
will be present from the home office. 
A meeting will be held-in the after- 
noon and a banquet in the evening at 
the Congress hotel. 





Masonic Life’s Year 
The Masonic Life of Buffalo, N. Y., 
shows assets $302,055, net surplus 
$275,000, new business $3,329,500, 
amount in force $22,379,000. 





Meridian Life’s Figures 
The Meridian Life, of Indianapolis, 
shows assets $1,431,519, gain $149,962; 
reserves $1,083,142, gain $103,361; sur- 
plus $331,125, gain $42,836; insurance 
in force $11,787,352, gain $1,677,676; 
paid policy holders in 1909, $119,827. 


Michigan Mutual in Minnesota 
The Michigan Mutual Life has de- 
cided to reenter Minnesota from which 
it withdrew when the law requiring the 
company to treat deferred dividends as 
a liability was passed. J. W. Stringer 
of Minneapolis again becomes state 








agent. The Michigan Mutual is still 
out of Wisconsin and New York, from 
which it withdrew on account of 
various laws. 





Arkansas Life Organized 

The Arkansas Life, of Little Rock, 
has been organized with a capital of 
$200,000 for the purpose of taking over 
the entire business and assets of the 
Industrial Mutual Indémnity Company, 
of Little Rock. 

Its intention is to extend the busi- 
ness to other states, which cannot now 
be done by the mutual company. It 
will write life, health and accident in- 
surance, making a specialty of the in- 
dustrial business. 

W. W. Hurst is to be president and 
C. Strickland secretary, both of Little 
Rock. There still remains about $40,- 
000 worth of stock to be sold before 
the company will be ready for busi- 
ness. 





Will Have a Fleet 


A. B. Banks & Co., of Fordyce, Ark., 
having succesfully operated the Home 
Fire and the Home Accident of For- 
dyce, are preparing to launch a new 
life insurance company, which will be 
ready for business in a short time. 


North American’s Figures 
The North American Life of New Jer- 
sey shows assets $660,950, net surplus 
$31,742, capital $400,000, new business 
$6,025,262, revived and increased $479,219, 
amount in force $10,471,359. 





Turn Plan Down 

Supreme officers of the Knights of 
Father Matthew, of St. Louis, have offi- 
cially disapproved the plan of the Inter- 
national Life for the dropping of the in- 
surance feature of the order and the in- 
surance of its members by the insurance 
company. 

The International recently insured 586 
members of the Knights of Father Mat- 
thew League in Chicago. 


LIFE APPOINTMENTS 
Indiana 


Bankers, Ia.—A. M. Backer, Troy. 

New York—Byron Duffy, Shelbyville; 
J. P. Leitch, Frankfort. 

> ‘ane Ind—O. L. Loofbourrow, Rich- 
mo 


nd. 
Union Central—H. L, Jones, Mt. Vernon. 





Tllinois 
Hartford—W. B. Kent, Moline; E. C. 
Ecker and Margaret I. Tumy, Chicago; 
Mass. Mutual—J. T. Hueckel, St. Louis, 


Mo.; T. T. Chove, Chicago; 

Mut. Benefit—F. H. Hamilton, J. W. 
Keyes, A. C. Norden and A. F. Priest, 
Chicago 

Penn. Mut.—C. K. Gerdes and L. T. 


Sprague, Peoria. 
Travelers—S. T. Kendall 
MacBride, Chicago. 
Mutual, N. Y.—Daisy Allen, Pittsfield; 
J. C. Baker, Plainville; V. C. Bell, Shelby- 


and W. B. 


ville; J. W. Billimack, Baldwin; A. s 
Birch, Elizabethtown; Clara Calvert, 
Jacksonville; E. J. Canan, Batchtown; W. 
F Carter, Decatur; J. 8. Clarke, 
Staunton; F. N. Cutler, Pana; F. S. 
Davidson. Tonti; R. N. Fearno, Pal- 
myra; J. N. Feldhake, 


Effingham; Gus 
Gaynor, Bridgeport; E. L. Gerke, Green- 
ville; Gus Gill, DuQuoin; Byron G. Graff, 
Jacksonville; . A. Hartman, Loraine; 
Cc. L. Hawkins, Golden; H. L. Rabe, Evans- 
ville; A. W. Redd, Springfield; L. A. 
Rink, Cairo; G. E. Rives, Rockbridge; W. 


J. Smith, Marion; A. Snell, Jersey- 
ville; Benjamin Stoner, Metropolis; S. 
Thornberry, Jacksonville; G. W. Travis, 
Samoth; . Walton, Chapin; T. J. 
Hendricks, Timewell; P. Landess 


Bushnell; E. W. Lee, Tamora; J. A. List, 
Carlyle; Daniel McDaniel, Olmsted; A. B. 
McDonald, Golconda; F. H. Middendorf, 


Chester; J. A. Noel, Flora; John Oster- 
meier, Mechanicsburg. 


Ohio 

Conservative, W. Va.—Frank Sonder- 
man, Lima; T. A. Collins, Lima; Arnold 
Shawd and W. V. Relma, Springfield; 
Jacob Vail, Canton. 

Home—Fred Fink, Jr., Hamilton; Wm. 
A. Hill, Wauseon. 

Mutual, N. Y.—C. W. Winkle, Williams- 


urg. 

Mut. Benefit—P. H. Arnold, Elyria; 
J. H. Miller, Dresden. 

Prov. L. & T.—Wm. W. Chites, Cin- 
cinnati. 

Travelers—S. Rosenthal, Cincinnati; 


H. T. Ruese, Sidney. 
Wisconsin 
Great Northern—D. W. Van Doren, Bir- 
namwood; J. B. Monaghan, Appleton; O. 
C. Baures, Mattoon. 
7 New Eng. Mut.—A. F. Kayser, Milwau- 
ee. 


Mic 
Mich. Mut.—J. L. Lee, Albion; 
Neff, Ann Arbor; Wm. L. Wo 
. Brooks, Ann Arbor; 
Crystal Falls; J. 


Adam 
ods and C. 
Hugo Koepke, 
P. Dawson, H. S. John- 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This ge ony’ has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 


$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 











These are effective helps with intelligent prospects. 


Separate Territories to Agents =< LONG CONTRACTS axo_o_./T FAIR TERMS 


THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 


Organized 1880 
E. W. RANDALL, President 
offers exceptional opportunities in the Great Northwest to agents 
who can get business. Contracts direct with the Company, no agency, or 
underwriters company to profit on the work of the agent. Company 
purely mutual, no share of earnings going to stockholders. Standard policy 


forms; fixed renewals. If interested we will be pleased to tell you of 
the exceptional opportunities. 


Address, C. P. WILLIAMS, Agency Manager, St. Paul, Minn. 


UNION LIFE INSURANCE CO. 


OF CHICACO 














HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





Live Men of Abifity can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 


For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 





NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 
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son, G. E. Mann, S. S. Sutherland and 
J. H. Wissusik, Detroit; R. E. Briggs, 
Grand Rapids; W. H. Smith, Manchester. 
Peoples, Ill.—H. W. Mosier, Detroit; G. 
& Burnett, Kalamazoo; W. Hardt, South 
aven. 


LIFE NOTES 
A. Wightman becomes manager of 


Cc. 
the United States Annuity and Life at 
Detroit. 


The Independent Life of Nashville, will 
increase its capital from $200,000 to 
$400,000. 


The Capitol Life of Denver shows as- 
sets $655,829, net surplus $135,527, capi- 
tal $100,000. 


E. W. Lansing has been appointed agent 
for the Bankers’ Life of Des Moines at 
Hibbing, Minn. 


The Iowa agents of the Northwestern 
Mutual Life held a convention at Cedar 
Rapids, Iowa, last week. 


L. L. Fish has been appointed special 
agent in Minnesota for the State Mutual 
Life Assurance Company of Massachu- 
setts. 

The Colorado National Life shows as- 
sets $730,485, surplus $131,423, new busi- 
ness $5,472, 938, ingvvance in force $10,- 
919,325. 

Searle S. Barnett, of Barnett, Ill, has 
been appointed by the Reliance Life to 
take charge of Macoupin and Montgomery 
counties. 


Guy A. Collard of St. Louis, state man- 
ager of the Germania Life in Missouri, 
states the company wrote $487,500 in Mis- 
souri last year. 


Policies of the Bankers’ Life of Des 
Moines have recently been made incon- 
testable after two years. The previous 
limit was five years. 

L. E. York, formerly with the Equit- 
able Life, will represent the Missouri 
State Life in southern Illinois, with head- 
quarters at Harrisburg. 

E. W. Snyder, northern Ohio general 
agent of the Masschusetts Mutual, will, 
on April 1, move his office from the Park 
to the Hippodrome building, Cleveland. 

The Southwestern Life of Dallas, Tex., 
shows assets $1,029,452, reserves $726,635, 
surplus $269,584, net surplus $19,584, 
— business $3,600,341, in force $12,074,- 
462. 


The Union Mutual Life will soon ap- 
point a manager at Kansas City, Mo. 
Superintendent of Agents Aude is in 
charge of the office until a man is se- 
lected. 


T. F. Keegan, who has had charge of 
western Wisconsin for the Bankers’ Life 
of Des Moines, has had his territory ex- 
tended to embrace six counties in south- 
eastern Minnesota. 

Frank C. Crego has been appointed gen- 
eral agent for the Northwestern Mutual 
Life in Isabella and nearby counties in 
Michigan, and will make his headquar- 
ters in Mount Pleasant. 

Henry Laucks, of Peoria, Ill., has been 
appointed superintendent of agents of the 
Peoria Life for ordinary department. Mr. 
Laucks has been with the company for 
two years and has made a very fine record. 


George Padwell, of Peoria, has been ap- 
pointed agency director of the Peoria Life 
covering the southern Illinois territory, 
with headquarters at St. Louis, Mo. He 
has been with the company for two and 
a half years. 

The Provident Savings, which was rep- 
resented in Grand Rapids, Mich., for 
nearly twenty-five years by Colonel P. V. 
Fox, who recently died, will for the pres- 
ent take care of the business through the 
Detroit office. 

S. H. Adams, who died at Tabor, Ia., 
recently, had a twenty-year endowment 
policy in the Equitable of Iowa, which 
made Tabor college the beneficiary. At 
the age of 65 Mr. Adams took out a $10,- 
000 policy in favor of the college, in 





which he was greatly interested, paid 
the premiums and when the twenty years 
were up and the policy matured the $10,- 
000 was paid into the college treasury. 

Captain William Mitchell Lewis, can- 
didate for governor of Wisconsin on the 
Republican ticket, has included in his 
platform the announcement that he will 
stand for the adoption of a comprehen- 
sive plan of industrial insurance. 

With reserves on Missouri business 
amounting to $7,486,649, the Equitable Life 
of New York now has investments in the 
state of $9,395,024, divided as follows: 
Policy loans, $955,319; mortgage loans, 
$2,225,000; railroad bonds and other se- 
curities, $6, 214,705. 

O. C. Watson, manager of the Mutual 
Life; H. O. Snyder, superintendent of 
agents, and S. W. Townsend, assistant 
superintendent of agents, are doing a 
great work in Colorado and New Mexico. 
The office ranks fifteenth in the company’s 
sixty-seven districts. 

Two more Iowa fraternals have been 
merged into one. The Highland Nobles 
and the Modern National Reserve will be 
known hereafter as the Highland Nobles, 
with headquarters in Waterloo, Ia. There 
is a general movement for consolidation 
of the fraternals in Iowa. 


A certificate of incorporation for the 
First National Life Insurance Company 
has been granted to Henry R. Carroll, 
John A. Mitten and Harry E. Garner of 
Baltimore at Annapolis, Md. The direc- 
tors are Messrs. Carroll, Garner, Edward 
L. Bash, John T. Ford, Jr., and Robert 
W. Imbrie. The company has an author- 
ized capital of $200,000. The company 
proposes to issue life and accident poli- 
cies. 

Because he asserted to a prospective 
applicant for life insurance that after 
the life insurance investigation of 1905 
Governor Hughes of New York dropped 
his life insurance in the Equitable of 
New York and replaced it with a similar 
amount in the Northwestern Mutual Life 
Superintendent Hotchkiss has refused to 
renew the license of D. E. Osgood, an 
agent in the Brooklyn office of the North- 
western, and who also held a license as 
an agent of the Aetna Life of New York. 

The Nebraska state license as a life 
agent has been restored to J. B. Spees, a 
well-known life man of Pawnee City, Neb., 
who was one of eleven agents of the 
Bankers’ Life of Lincoln who suffered the 
revocation of their licenses. His applica- 
tion for reinstatement was accompanied 
by letters and petitions from the leading 
business and professional men of his home 
city, highly commending him, so State 
Auditor Barton restored the license, with 
a letter of admonition as to the future. 


Che Jobn Hancock Mutual 
Life Tusurance Zo. 


ROLAND O. LAMB, President. 
WALTON L. CROCKER, Sec’y. 


Issues the most desirable forms of Life, Endowment, Term 
and Installment Policies. Annual Dividends. Cash and Paid 
Up Values. 
The most liberal conditions of any policy in the market. 
Excellent agency contracts await good men. 





ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 





3. C. CAMPBELL 


‘ent for Ohio and West Virginia, Board 
rade Building, Columbus, Ohio 


State 





EXCELLENT OPPORTUNITY 


Direct Agency Contract 








The Manhattan Life Insurance Company 
of New York desires to make direct contracts, with good producers, for 


unoccupied portions of the following states: 


New York, New Jersey 


Pennsylvania, Kansas, Idaho and Washington. The usual commission 
contracts with allowance for office expenses will be made. The policy 
forms of the Company are up-to-date, the premium rates are low and the 


annual dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 





ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI TRUST BUILDING, ST. LOUIS, MISSOURI 


VICTOR WM. REITZ, Prest. 


OPPORTUNITIES 


Ww. L. ROWLEY, 
FOR HUSTLERS 


Secretary 





SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDING, CHICAGO 





WwW. O. JOHNSON, President 





OPPORTUNITIES 


Address J. B. SELLS, 
FOR HUSTLERS 


Assistant to President 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
LIFE 





SCONSIN NA NATIONAL 


» GEO.M. PAINE presiotn 
ROME OFFICE OSHROSH-MILWAUMEE OFFICE "casweit s.OoCcK. rm 


WI> 


INSURANCE COMPANY 


Oshkosn, Wisconsin 


Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 
NO ESTIMATES & & & EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicage 
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Casualty and Surety News 





MAY BUY AETNA INDEMNITY 





Commercial Union of London Negoti- 
ating for Purchase of Control 
of New York Company 





Negotiations have been on for some 
time for the purchase of the controlling 
interest of the Aetna Indemnity by the 
Commercial Union Assurance of Lon- 
don, which in this country is known 
only as a fire and marine company, but 
which in England is one of the leading 
liability and general casualty compa- 
nies. The accident manager of the 
Commercial Union will arrive in New 
York this week, in connection with 
these negotiations. Should they go 
through there is little doubt that the 
Aetna Indemnity will be put on its feet 
as a strong company. 

The Aetna Indemnity has been un- 
fortunate. It was started by Hartford 
people, and, according to rumor at the 
time, was to be a casualty annex to the 
Aetna Life, in the event that state laws 
should interfere with the Aetna Life’s 
casualty department. Then Henry G. 
Penniman of Baltimore, who was or- 
ganizing a company, combined forces 
with the Aetna Indemnity, and two 
elements got into the management. 
Later New York people secured some 
stock, adding another interest to the 
management. Then for several years 
there was a three cornered fight going 
on and nobody knew for a year ahead 
who would be in control. Meanwhile 
the company had done some bad un- 
derwriting and accumulated some 
heavy losses. Finally one New York 
element got in control, Beekman Hunt 
became general manager and the com- 
pany started on a careful, conservative 
course and built up a strong official 
staff at the home office. 

Since Mr. Hunt assumed control the 

underwriting and agency policies have 
been good and the company generally 
made money on current business, but 
the old losses kept bobbing up to take 
the surplus the present administration 
was earning. The financial manage- 
ment, under the Heinzes, was not good 
and the company was loaded with a 
large lot of Heinze copper bonds, 
whose value fell with the 1907 panic, 
necessitating a reduction in capital to 
$250,000. Last summer it was decided 
to increase the capital to $350,000, but 
up to the first of the year the new cap- 
ital was not paid in. 
_ The company has an able, conserva- 
tive management and many high-grade, 
loyal agents. With strong financial in- 
terests, like the Commercial Union, 
behind it it soon should come to the 
front and a prominent casualty and 
surety company. 





To Return to His Old Love 
E. D. Boldman, formerly an Ohio 
casualty man and later manager of the 
Pacific Mutual Life in New York City, 
will return to the insurance field again. 
He is now proprietor of the Bedford 
garage in Brooklyn. 





Blount Opens an Agency 
Fred M. Blount of Chicago, who re- 
cently retired from the presidency of 
the Illinois Surety, has opened a gen- 
eral insurance office at 415, 184 La Salle 





street. He has associated with him- 
self, his son, Harry D. Blount, and son- 
in-law, C. F. Wineland, under the firm 
name of Fred M. Blount & Sons. 

Mr. Blount has already had overtures 
from several surety companies. So far 
he has announced no connections, but 
at his office it is stated that the firm 
will not be brokers, but agents. 


DRASTIC LIABILITY MEASURE 
Bill Introduced in Ohio Takes from the 


Employer Most of His Present 
Defenses 











An employers’ liability bill, depriv- 
ing the employer of most of his old 
defenses, has been introduced in the 
Ohio legislature. Its main provisions 
are as follows: 


It makes every employe a superior, and 
not a fellow servant, of the injured work- 
man, if such employe has power to direct, 
even in another department, to repair or 
pent, or to transmit signals or warn- 
ngs. 

Proof of the fact of unsafe condition 
or defects in any machinery, etc., is made 
prima facie evidence of the knowledge of 
such unsafe condition or defect on the 
part of the employer. 

Negligence of a fellow servant shall not 
be a defense where injury or death in 
any way contributed to by any defect or 
unsafe condition; the negligence of any 
superior, as heretofore defined; the act of 
a fellow servant done in obedience to 
rules or instructions; the want of suffi- 
cient and proper rules for employes and 
the operation ‘of the establishment. 

It is no defense that the employe con- 
tinued in the employment with knowledge 
of the neglect or omission of the employer 
in failing to properly furnish, repair, in- 
spect or protect the establishment in any 
way required by law, when such failure or 
any defect or unsafe condition in the es- 
tablishment is the cause of the injury or 
death; nor shall the employe be held to 
have assumed the risk of the negligent act 
of any fellow servant or of any employe 
acting under rules or instructions or the 
want of proper rules and regulations. 

Contributory negligence shall not be a 
bar to recovery if it was less than the 
negligence of the employer, but the dam- 
ages may be reduced in proportion to the 
employe’s negligence, provided that the 
injured employe shall not be held guilty 
of contributory negligence where viola- 
tion by the employer of any state or 
federal statute for the safety of employes 
in any way contributed to the injury or 
death of the employe. Negligence, con- 
tributory negligence and assumption of 
risk are questions for the jury. 

The employe shall not be held to have 
been guilty of contributory negligence or 
to have assumed any of the risks of such 
employment where he is employed or re- 
tained in employment contrary to law. 

In actions for damages any contract, 
rule, regulation or device, the purpose of 
which is to enable the employer to escape 
liability shall be to that extent void, pro- 
vided, however, the employer may set off 
any sum he has contributed or paid to any 
insurance, relief benefit or indemnity that 
may have been paid the employe or his 
dependents on account of the injury for 
which suit is brought. 

Right of action for damages for injury 
runs not only against the person responsi- 
ble for the injury but against his estate 
where the death of the injured person re- 
sults, although the death may have been 
caused “under such circumstances as 
amount in law to murder in the first or 
second degree or manslaughter.” 

Where action for damages for the death 
of an employe is for the benefit of “chil- 
dren, widow, widower, mother, father, 
brother or sister,” the injury may give 
damages not to exceed $10,000. Where the 
action is for the benefit of the widow and 
one or more minor children the ju may 
give damages not exceeding $20,000 in any 
case. 





To Go Into Surety 


The Maryland Casualty has applied 
to the Maryland legislature for author- 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Léability, Burglary, Persomal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J . SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg., Cincinnati 
RUSS L. WHITNEY, Gen. Agt. for Western Ohio 
739 Reibold Bldg., Dayton 
THE PHYPERS BROS. CO., Gen. Agts. for Northeastern Ohio 
Park Bldg., Cleveland, Ohio 


The Aetna Indemnity Company 


of Hartford, Connecticut 
ExEecuTEs— 


Surety bonds for Contractors, 
S.vety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 


Burglary insurance policies. 
Health insurance policies. 





Plate glass insurance policies, 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


The General Accident 
PHILADELPHIA 


best serves producers and the'public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efforts ? 


Net Surplus and Capital $486,413 
Income 1909 $1,146,723 


Will Aid Good Men in Establishing Agencies 


Best Policies—Largest Commissions 
or Profit Sharing Contract. 














Hientee) 


ro 











A.E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 




















THE BIG MILLION 
THE FIRST 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 
We can use a first-class Stock Salesman for special work 


DOLLAR COMPANY 
OF ITS KIND 


Correspondence from Live Agencies solicited 
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iar authority will wey ig hme om Mass. Bonding ......... 9,708 1,567 
and as soon as practicable thereafter | Pacific Coast Cas...... (2,187 277 
the company will engage in those lines; _ .. a 268 2.604 HEAD OFFICE LIABILITY 
{ business National Sarety .c0se. ° ’ ACCIDENT 
° : U. S. Casualty......... 1,609 10 
United Surety uiioreora 39 eees ¢ > Hi 1¢ > FAC Pa ) HEALTH 
CASUALTY RETURNS Pacific Coast Cas...... 738 359 bay 
The following shows gross premiums | pacine Coast Cas..---- 945 219 BURGLARY 
rece gross losses paid in vari- 
ous casualty lines in different states in CREDIT F. W. LAWSON ra ’ STEAM BOILER 
1909: KANSAS General Manager ‘ CREDIT 
Company— Prems. Losses. ESTABLISHED 1869 
ACCIDENT Amer. Cred. Indem..... $ 9,387 $ 1,060 
Genera: Agents H 
OHIO SPRINKLER CONKLING, PRICE & WEBB, woe: cette. 171 La Salle Street, Chicago 
- hn cope ee ost "Sond 0g Os WISCONSIN 1 
olumbia D coscces 3,94 1 Company— rems osses General nts HP H 
United Surety ......... #1789 *994|U. S. Casualty......... GS Gee Go.ces: RAYMOND & RAYMOND Michiogs 310 Ford Building, Detroit 
Columbian Natl Lifes 4 FLY-WHEEL 
olumbian Nat’ fe.. 753 26 - Northwestern ori i i 
ILLINOIS KANSAS FRED L. GRAY COMPANY, “siccccers Security Bank Bldg., Minneapolis 
American Casualty .... *6,325 *1,851 Company— Prems. Losses. 
Columbian Nat’l Life... 4,126 5,527 | Cas. Co. of Amer....... $ Se Becsows 
Mo. State Life......... 41 ces 
/ WISCONSIN WORKMEN’S COLLECTIVE 
Pacific Mut. Life....... 19,051 5,959 WISCONSIN 
U. 8. Casualty Sones eus 11,305 4,488 Company— Prems. Losses. 
rea ae, ‘éitdlio 93 U. S. Casualty......... $ 2,373 $ 864 
as. Co. of Amer....... 884 *59 
orcas West’n Acci...... *23,065 *6,564 LIVE STOCK 
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se mo nee COLORADO a 1,594 | Ind, & O. Live Stock...$ 4,908 $ 2,375 
mer. Acci., Neb....... 1,14 681 UR TY MD 
Bankers Acci., Ia....... 4,4 1,747 | MAY BECOME STOCK CONCERNS 5 E ’ : 
Ger. Amer. Indem., Colo. 10,906 3,963 BONDS 
oo ae 5.856 | Some of the Assessment Disability we 
HEALTH Companies Likely to Reorganize MCGILLEN, 
WEST VIRGINIA On the New Basis GENERAL AGENT FOR ILLINOIS, 
Company— Prems. Losses. BORLAND BLDG., 161 LASALLEST., CHICAGO, ILL. 
Columb. Nat’l LS ine 599 $ 245 With the reorganization of the Time elgg CewTmat 4287. 
Columb. Nat’l Life..... 1.721 gg | Indemnity of Milwaukee as a_ stock wg eee © °., Vos Gienep AGENCY, 
Mo. State Life......... 41 ... | company known as the Time Insurance Bank of Commence Bive., nore! 7 
P WISCONSIN | S Company, it is anticipated that other MINNEAPOLIS. Minn. MiwwauKee. Wis. > 
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U. S. Casualty......... 2'932 11118 | of the Wisconsin disability companies 
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U Company— Prems. Losses. | Wisconsin Casualty of Fond du Lac, Credit Insurance Only 
nited Surety ........ S Gee ‘Bvsvces a “17. 
ILLINOIS Atlas Casualty of Lake Mills, Badger 
Mass. Bonding ........ 5,376 24| Protective of Green Bay, Chippewa BE. M. "TREAT, President 
WISCONSIN a Valley of Eau Claire. 
National Surety ....... 11,906 7,340 
Pacific Surety ........ *1,350 Cioka : - : Insures Manufacturers and wholesalers against Excessive Annual Loss through 
United Surety ......... 1,288 Active Campaign for Business Insolvency of Customers. We can always use a few high-class solicitors, 
Mass. Bonding Revenecung 1,294 5.322 | The Columbus Casualty Company, Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
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Pacific Surety ......... #5 283 *21| surplus account, and is now in good J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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OHIO paign for business in its home state, 
Company— Prems. Losses. | Wtiting both monthly _payment and - 
United Surety ........ $ 28,864 $ 4,768 | commercial business. Four home of- 
_ ILLINOIS fice special agents have been employed on — a u ty 
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National Surety ..... ss 11,979 975 |ing the company in the cities and 
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Mass. Bonding ......... ~ > 
ass. Bonding 686 are: CA. Kleeberser. I. EF. Owen,| AGENTS {Can command Bond or Casualty Business, 
PLATE GLASS O. B. Hullinger and A. R. Smith. , 
emu Agents recently appointed are: R. B. IF Are seeking an Agency connection, 
_ Company— Prems. Losses. | Jenkins, Urbana; R. M. Denman, Pi- 
United Surety «57 isos 18% $379 | qua; Fred Briggs, Sidney; W. E. Stull,| YOU Are not representing another like company 
Amavionn Cas. ......... 2.027 524 | Marion; C. F. Duckwall, district man- ’ 
Pacific Coast Cas......._ 5,590 1,968 | ager, Dayton. Those actively in 
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on Lan Se office are: Secretary Tod B. Galloway; Address: AGENCY DEPARTMENT 
ia MINNESOTA ele 7 General Manager O. R. Farrar, and As- - 
acific Coast Cas....... 1, , sistant Manager Irvin. The Columbus Th E ce] S S Cc 
Can. Ge. at ama on, «seg. | Chamalty ta Bt presuak ‘the only Oblo e Empire State Surety Company 
Pacific Coast Cas....... 1,311 673 | home casualty company. The plan is 
Puctin Ganete COLORADO ans 49 | to thoroughly cultivate the home field NEW YORK 
ae Taps eeeen ’ and then to branch out into other 
erm sonsn "te Samay ces AGENTS, ATTENTION! 
WISCONSIN capital. .J 
_ Company— Prems. Losses. 
U. S. eeguad 406 eee Will Soon Be In the Field 
Cas. Co. of Amer....... 640 83 The Royal Indemnity of Omaha with MERICAN LIVE STOCK 
Hartford S. B........-- 30,765 701 | $100,000 capital will soon be in the field 
to write casualty lines. The main fac- 
BURGLARY AND THEFT tors in the organization are: John Steel, 
Company— OHIO Seems,  tenemn, | 20F twenty-five years Nebraska agent 
United Surety ........ $ 720 $ 834 | of the Northwestern Mutual Life; F. 








WANTED: Liability Insurance Adjuster 





With experience, to take charge Chicago Claim 
Department of large Casualty Company. 


Exceptional opportunity for the 


right man. Give full information, past experience, references and salary 
wanted. Address 100-V, care The Western Underwriter. 


STERLING R. HOLT, President 





Paid up Cash Capital $100,000 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


INDIANAPOLIS, IND. 


H. C. NAYLOR, Secretary 


Net Surplus $25,000 
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Casualty Premiums Received and Losses Paid in Illinois in 1909 on Several Lines 


Aetna Accident & Liability 
Aetna Indemnity 
rs 600660 8s buses ecesseoes He 
American Assurance 
American Bonding 
American Casualty 
American Fidelity 
American Surety 
POE BOE bc cccc ccc cccccvcnesseeres 
Casualty Co. of America 
Columbian National Life 
Commonwealth Casualty 
Continental Casualty 
Empire State Surety 
Employers Liability 
PE MEME occ cccecccccecseecseeeueee 
Federal Union Surety 
0 Rr eer rrerrrrr ere 
Fidelity & Casualty 
Fidelity & Deposit 
Frankfort 
EE. SNGMIINRs 8 0000 00% 00860 2s cresceoes 
German Commercial Accident 
Great Eastern Casualty...........eceeeee8 
Guarantee Co. of North America 
Hartford Steam Boiler 
ce cicrwcabecct ets eversevecoes 
Lloyds Plate Glass 
London Guarantee 


ee ee ee 
ee 


eee eee eee eee eee 
eee ee ee ee ee 
eee eee eee ee 
ee ee 


ee 


eeeee 
ee 


EE CMMIBIET orc cc cccecaccceccsccetes 
Massachusetts . Bonding 
Metropolitan Casualty 
Missouri State Life 
National Casualty 
i 66.6 bss «5 els 0enee bes ouwdees 


New Amsterdam Casualty 
New Jersey Plate Glass 
WE OU WOROO GUNES oo cc sccciecccacecces 
North American Accident 
EE c5:sy 06 $06 6000 beneasaceeous 


Pacific Coast Casualty 
Pacific Mut. Life 
eh 6 + nn an.oecs 6seveenecenebe nes 
Pennsylvania Casualty 
Philadelphia Casualty 
Phoenix Preferred Accident 
pe rrr rrrerrrerere 
Ridgely Protective Association 
PE SURE csr ccctcecccccvvceescereee 
COMMING BOGIOME. 5 ccc cccevecccsccescovee 
Title Guaranty & Surety 
Travelers Indemnity 
Travelers 


ee ee 


SEROTEC CET EPETET TTT ee 
U. S. Health & Accident 
United Surety 
Woodmens Casualty 











Accident and Health Liability Fidelity & Surety Plate Glass Steam Boiler Burglary & Theft Auto. Prop. Dam. 
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W. Heron, general agent of the Fidelity 
Mutual Life; E. L. Culver, former sec- 
retary of the Lion Bonding Company; 
W. R. Adair, assistant secretary of the 
Omaha Loan and Building Association, 
and F. H. Myers, president of the Ben- 
son & Myers Realty Company. 





COMPANIES ARE BROADENING 


se 


Surety Companies Taking on Casualty 
Lines and Casualty Companies 
Entering Surety Field 





The past few weeks—even the past 
few days—have seen the starting of 
what appears to be a very important 
movement in broadening the scope of 
casualty and surety companies. It is 
announced that the Fidelity & Deposit 
is to change its name to the Fidelity 
& Surety Company of Maryland and 
take on general casualty lines. 

In New York it is rumored that the 
American Surety also is going to enter 
the casualty business. 

The Maryland Casualty has already 
taken steps to enter the fidelity and 
surety field, and some weeks ago the 
United States Fidelity & Guaranty se- 
cured amendments to its charter so as 
to enable it to write all casualty lines. 

This is only a strong development 
of the tendency which has been notice- 
able for several years back. Aside 
from the accident and health com- 
panies, there are comparatively few 
single line companies left, a half dozen 
surety companies, Lloyds Plate Glass. 
the New York Plate Glass, the Hart- 
ford Steam Boiler—which now writes 
fly-wheel insurance also—the American 
Credit Indemnity and the live stock 
insurance companies being the most 
conspicuous examples. 

The change in the three big Balti- 
more companies and the American 
Surety—if it makes the change—will 
mean much reorganization of agencies. 
To a considerable extent the company 





in each agency whose business is most 


important to the agent will crowd out 
the others writing the same lines. 

The cost of conducting the business 
in the old way has been too heavy. 
Visits from three or four special agents 
have been necessary to get an agent 
started in all the lines, and three or 
four annual licenses have been neces- 
sary for each agent, whereas one spe- 
cial agent could have planted all lines 
almost as easily and one license would 
have sufficed. The cost of inspections 
has also been largely increased. 

These changes mean a_ greater 
struggle for good agents and for busi- 
ness and a greater development of casu- 
alty insurance and corporate bonding 
than has ever taken place in this coun- 
try in the past. 





No Agreement in Sight 

The agreement on rates of automa- 
bile liability insurance, which Chicago 
liability managers have been working 
for for some time, now appears to be 
far off. It is admitted that the com- 
panies were losing money at the old 
rates and the sentiment was practically 
unanimous, except for one company, in 
favor of a uniform schedule. Down east 
the Employers Liability and the Tra- 
velers have gotten into a controversy 
over commissions and this has been in- 
jected into the Chicago situation. The 
Employers Liability refused to join at 
Chicago unless commissions are limited 
to 15 percent and the Travelers pays 20 
percent and will not go in on any other 
basis. 
or may not be broken. 





Bankers Surety Bondman 

The agency department of the Bank- 
ers Surety has begun the publication of 
a very neat little company paper, called 
the Bankers Surety Bondman. Aside 
from information regarding the com- 
pany, its contracts and its officers and 
agents, it contains a lot of other mat- 


Hence a deadlock, which may | 


THE OCEAN ACCIDENT and 
GUARANTEE Corporation, 


Limited, invites applications for 
position of executive special 
agent; an excellent opportunity for 
special agent who is experienced in the 
development of liability and miscellan- 
eous casualty lines; communications 
stating age, experience in detail and 
salary expected, will be considered in 
confidence. Address Oscar Ising, Gen- 


eral Manager, 59 John St., New York. 
STOCK SALESMEN WANTED 


We can use a few live men of ability, hustlers thoroughly familiar with the Casualty 

lines, to place stock for the Missouri Fidelity and Casualty Company, recently organized 

in the logical bonding and casualty center of the Southwest. Company is backed by 

well known bankers and capitalists of the State. References required. Address 
The Missouri Fidelity and Casualty Co. 

S. E. AUSTIN, General Agent. Springfield, Missouri 











UNION ACCIDENT AND BENEFIT ASSOCIATION 


OSHKOSH, WISCONSIN 
Is preparing to extend its Agency Piant. 





ter that is very interesting. The first 
number had photographs of the of- 


A successful Mutual Co., carefully managed. We want agents in Wisconsin, Iowa and 
Michigan. 


GEORGE E. TYRRELL, Sec. 
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ficers of the company, together with 
some biographic matter, while the sec- 
ond one contained the pictures of some 
of the prominent general agents. 





LATE CASUALTY MOVEMENTS 





Ocean Accident Resigns From the 
Burglary Underwriters Association 
Due to Bank Burglary Rates 





New York, March 9.—(Special.)— 
The Ocean Accident has resigned its 
membership in the Burglary Under- 
writers Association to take effect soon. 
It is dissatisfied regarding bank bur- 
glary rates. 


The Fidelity & Deposit announces 
the maturity of its plans for broadening 
the company’s charter, permitting the 
writing of all lines except fire and life. 

The sale of the Aetna Indemnity is 
being negotiated by President Hunt 
of the company, and Col. Wray of the 
Commercial Union. The Aetna will be 
a separate organization. 

President Lyman of the American 
Surety denies its intention of entering 
the liability field. 

The Maryland Casualty has been ad- 
mitted to membership in the Burglary 
Association. 





Big Saloon Bond Suit 

A suit for $25,000 has been brought 
against the Lion Bonding, Bankers’ 
Surety and several saloon keepers of 
the towns of Hickman, Sycamore, Co- 
lumbus, Havelock and Richland, Neb., 
by Mrs. Beatrice DePass, who alleges 
that the earning capacity of her hus- 
band has been reduced from $6,000 a 
year to nothing by his patronage of 
the saloon keepers. 





Conditions Getting Better 

Plate glass rates in Cleveland have 
shown a decided improvement since 
the organization of the Plate Glass 
Association. There is still, however, 
some little trouble in either rate cut- 
ting or the rebating of commissions. 
The Amsfield, at the corner of East 
Ninth and Prospect avenue, has been 
the subject of considerable comment 
of late, as it is evident that the busi- 
ness was placed, from information re- 
ceived, at less than one-half of nor- 
mal rates. It is hoped that these con- 
ditions will be overcome and that the 
business will be conducted in the fu- 
ture on good sound principles. One 
agency in the month of January lost 
rewards amounting to $350, owing to 
these conditions. 





Thinks Safe Guaranty Illegal 


Much interest is being manifested in 
casualty circles at Minneapolis in the 
question of whether the Ely-Norris 
Safe Company has the right to sell 
safes under the guarantee which it is 
embodying in its contracts. This guar- 
antee, which the company offers to 
back by a bond, is against burglary and 
the claim is made that it amounts to 
burglary insurance. In fact, the agents 
of the company represent to bankers 
and others purchasing their safes that 
they will not need any burglary insur- 
ance. 

The matter has been brought to the 
attention of Attorney General Simp- 
son, of Minnesota, who is expected to 
rule on it shortly. It is predicted that 
his ruling will be adverse to the safe 
company. The latter might easily get 
some bonding company to furnish the 
necessary bonds were it not that they 
advertise to issue a perpetual bond 
which no bonding concern will carry. 





Liability at Joplin 

An agent of Joplin, Mo., writes as 
follows regarding liability insurance 
on the mines there: 

“The companies writing mine lia- 
bility have been too liberal in their 
settlements and the miners look on it 
as accident insurance and every time 
they get hurt around the mine, whether 





their fault or not, they make a claim 
against the company, and in this they 
have been backed up more or less by 
their foremen. The Mid-Continent, 
which will start writing the mine lia- 
bility next month, is going to try rat- 
ing the mills, the same as fire insur- 
ance. This is a new idea and the re- 
sult will be watched with interest.” 


McCOY WILL BE SECRETARY 








Peter Patterson Retires from Federal 
Casualty to Take a Rest—One 
of Its Organizers 





The agents of the Federal Casualty 
of Detroit, have received announce- 
ment from the company that Peter Pat- 
terson, its secretary, has disposed of 
his interests therein, and will retire 
from the company in May to take a 
much needed rest. In making the an- 
nouncement President Cliff expresses 
sincere regret at Mr. Patterson’s re- 
tirement, and thereby undoubtedly 
voices the sentiments of the office and 
field forces of the company. The 
Federal was formed about four years 
ago by Messrs. Cliff and Patterson, and 
has had wonderful growth and success. 

J. A. McCoy, general superintendent 
of the claim department of the United 
States Health & Accident of Saginaw. 
Mich., for the past nine years, will suc- 
ceed Mr. Patterson as secretary of the 
Federal. Mr. McCoy has been actively 
engaged in health and accident insur- 
ance for over twenty years, first as an 
agent in the field, later as superintendent 
of agents for the Continental Casualty 
when that company was located in De- 
troit, and for a time after its removal 
to Chicago. For the past nine years 
he has held the as. with the Sagi- 
naw company. Mr. McCoy is thus 
thoroughly experienced in every branch 
of the business and brings to his new 
executive position a fund of knowledge 
and information that can only be ac- 
quired by long years of hard work. 

The methods of fair dealing with 
agents and policyholders that have 
made the Federal in a few years one 
of the largest and most successful in- 
dustrial health and accident companies 
in the country will be carefully per- 
petuated. The company recently in- 
creased its capital stock from $100,000 
to $200,000, thereby enabling it to enter 
some additional states, and it is said 
that the company’s premium income for 
this year shows an increase of about 
20 percent over the corresponding 
period of 1909. 





Extending Its Field 

The Union Accident & Benefit of 
Oshkosh, Wis., has had a very prosperous 
year. It is in splendid condition and 
is gradually extending its plant. It 
will now enter Illinois. It is already 
doing business in Wisconsin, Iowa, 
Michigan and Minnesota. 





Returns to the Travelers 

C. D. Terry, formerly an agent of the 
Travelers at Buffalo, N. Y., and a spe- 
cial agent, liability department, in Mich- 
igan, but latterly manager for the Fi- 
delity Mutual Life at Cleveland, Ohio, 
has resigned to return to the service of 
the Travelers as assistant manager, 
liability department, of the Cleveland 
district. 





Pratt Goes to Minneapolis 

C. A. Pratt, for some time adjuster 
at the Chicago branch office of the 
Empire State Surety, left for Minne- 
apolis this week, where he has been ap- 
pointed manager of the liability, plate 
glass, accident, burglary and surety de- 
partment of the Minneapolis Insurance 
Agency. 

Besides being one of the very largest 
fire agencies in the northwest, the Min- 
neapolis Insurance Agency represents as 
general agent, the New Jersey Plate 
Glass, New York Plate Glass and 
United States Casualty, and is now ne- 
gotiating for a surety company. Mr. 
Pratt has had a number of years’ ex- 








MUTUAL HEALTH AND 
ACCIDENT ASSOCIATION 


of Armerica 


FRED H. ROWE, President 
Jacksonville, Ili. 


Accident and Health Insurance 


ADDRESS HOME OFFICE 
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Contract your time with the National and cet full value 

















Security Casualty Company 
OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
eeeriTAL 00 respondence with producers solicited. Address the Company 


The FRANKFORT “~~ 
MARINE, ACCIDENT INICUIP ANCE CO. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St., New Yous of Frankfort-on-the-Main, Germany 


INSURANCES VRANGAST ES 
LIABILITY— 
Employe 
Teams, 


TORRENS ACCIDENT” 
rs, General, Vessel Owners, pA : 
INDUSTRIAL NT 6 TEALTE 
M. J. GROGAN, Resident pg Natienal 


Elevator, Druggiste and Physicians 
Life Chicage, Il1.° 
S$. M. ROBBINS, fecteeee Seoretary Oble, New England Bldg.. Cleveland, Ohie 
ACCENTS WANTED FOR UNOCCUPIED TERRITORY 











It isn’t enough to CLAIM to have the best policies—the best 
line of advertising literature and the most helpful, dollar-bringing, 
business building, selling methods. What YOU wantis evidence 
—Reasons Why—Proof. 


WE HAVE THE PROOF 


Send for our free Book—“Some Information & A Question. 
Read the evidence yourself—prove for yourself that our claims 
are founded on FACTS. The Book will interest you whether 
you are open to an agency proposition or not. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-Pres. 


694 Linden Street, Scranton, Pa. 
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Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 

gate surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 




















HERE IT IS—AT LAST! 
“ANeeLinted A ccident-Health Policy ‘inci 


satan SSR METS ASA — dent Company ns vy 
Covers men and women in all eccupations—ages 16 to 70. Pays 
$5,000 Death—$25 Weekly for Accidents or Sickness 


PREMIUM $10 PER YEAR eo Shontihcation on card and ketbook. 
ccumulates 10% for5 years. WE P. 1BSION. 
commission on rei 
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perience in the casualty business and 
understands it well. 





Claims Law Is Violated 

Milas Lasater, insurance commis- 
sioner for Oklahoma, has_ requested 
the National Casualty, of Detroit, to 
show cause why its state license in Ok- 
lahoma should not be revoked. Infor- 
mation placed before the insurance de- 
partment is to the effect that the Na- 
tional Casualty, through the National 
Sales Company, of Oklahoma City, is 
selling insurance through the medium 
of grocery, furniture and other stores, 
the accident policy being given away 
with purchases of goods of a certain 
value. Commissioner Lasater advised 
the company that by its affiliation with 
the National Sales Company, both the 
National Casualty Company, its agen- 
cy, the National Sales Company, and 
the merchants selling the coupon tick- 
ets were violating the Oklahoma laws. 





In Million Dollar Class 

The increase in the capital stock of 
the American Fidelity from $250,000 to 
$500,000 takes the company out of the 
“little” class and puts it among the 
medium sized companies. The state- 
ment of March 4 shows total assets 
$1,232,093, reinsurance reserve $322,906, 
loss reserve $165,733, net surplus $184,- 
470. The company has built up a fair 
agency plant at some points and an 
unusually strong one, for a young com- 
pany, at others. It has behind it men 
of strong financial resources who are 
determined to push it to the front. 


1908 and 1909 Embezzlements 

The Fidelity & Casualty’s figures 
show that total embezzlements in the 
country for 1909 were $10,652,060, as 
compared to $11,565,679 for 1908, a de- 
crease of $913,619. Embezzlements 
from banks and trust companies de- 
creased, in round numbers, $2,000,000, 
from general business concerns $495,- 
000, from court trusts $257,000. Those 
from insurance companies increased 
$765,000, from beneficial associations 
$123,000, from transportation companies 
$623,000, miscellaneous $507,000. 





January Embezzlements 

Press notices and dispatches, as col- 
lated by the Fidelity & Casualty, indi- 
cate, for the month of January, 1910, 
the following defalcations: 
Banks and trust companies....... $666,16 
Beneficial associations .......... 30,520 
Public service ...... 
General business ... 
Insurance companies 
Tihs bb ec odes neces 
Transportation companies 





wee eee 5,127 
EE ee Tee 15,790 
CS chs Ca cenens wes vhede nee $928,819 





Lands a Big One 

The Bankers Surety has landed the 
bonds on three contracts for erecting 
as many buildings at the Minnesota 
state penitentiary at Stillwater. The 
ontracts aggregate $1,333,333 and the 
»onds are for about 75 per cent of that 
amount. Walter T. Lemon, manager 
of the Bankers at St. Paul, had a line 
on the bonds, but George K. Thomas, 
the Chicago manager, was called in to 
help close the business. Mr. Thomas 
is now placing the reinsurance. 


Pacific Coast Casualty Statement 

The annual statement of the Pacific 
Coast Casualty shows assets $970,147, 
capital $400,000, reinsurance reserve 
$131,505; liability claim reserve $45,899: 
special voluntary reserve, $62,400; net 
surplus, $278,377; premiums written (as 
per new statement requirements) and 
losses paid, including cost of adjustment: 


Company— Prems. Losses 
SEE “Uebe sss veecias $320,749 $ 81,013 
CIs s 6 60 6 86 6 o'sc0 ER ee 
ES Ss RES: 
PE MEE cbs cbcccee 27,564 9,156 
Burglary and Theft.... 13,978 4,212 
Automobile Prop. Dam. 631 53 
Workmen's Collective... 15,679 5,184 


May Write Surety Lines 
The interests in control of the Conti- 
nental Casualty of Chicago have recently 
been giving serious consideration to the 
proposition that the company establish a 
department for fidelity and surety busi- 














ness. President Alexander is at present in 
Europe so that no immediate decision in 
the matter is expected. The company 
some months ago decided to begin writing 
plate glass and burglary. 


CASUALTY APPOINTMENTS 


Michigan 

Ger. Com’l—F. L. Westover, Bay City; 
A. D. Billinghurst, Detroit; H. N. Slack, 
Chesaning. 

Nat'l Cas.—R. R. Pointer, Detroit; K. 
Dykema, Grand Rapids. 

N. A. Acci.—C. R. Baker, R. T. Hughes, 
A. G. Ruddell, E. Sanderson, F. B. Stevens 
and H. T. Wilson, Detroit; W. Severance, 
Lansing; Jas. L. Bigelow and J. E. Ben- 
nett, Muskegon; H. C. Ball, Reed City. 

U. S. H. & Acci.—W. W. Carpenter, E. 
FE. Lamereaux and I. J. O’Donnell, Grand 
Rapids; E. F. Vanderlip, Greenville. 

Peoples H. & Acci.—W. Bridges, 
Jackson; Fred Williams, Marcellus; Wm. 

Gray, Muskegon. 





CASUALTY NOTES 


T. J. Falvey, president of the Massa- 
chusetts Bonding, is in Chicago. 


W. M. Self has been appointed agent 
Ms Fidelity & Casualty at Syracuse, 
nd. 


Ten Broeck N. Terhune has resigned as 
manager of the accident department of the 
Philadelphia Casualty in New York City. 


Walter E. Hoag, assistant United States 
manager of the General Accident, was in 
Chicago this week. He is making a trip 
among western agencies. 

Charles W. Foulke, of the claim depart- 
ment of the Casualty Company of Amer- 
ica, has been on an extensive trip in the 
Northwest. He is now in Chicago. 

Gordon H. Gannett, who has been with 
the Bankers Surety in Boston, has be- 
come assistant manager of the bonding 
department of Moore, Case, Lyman & 
Hubbard at Chicago. 


Joseph M. Baldrige has become general 
agent for the Maryland Casualty in 
Omaha, with offices in the Bee building. 
This line was formerly in charge of B. L. 
Baldwin & Co. 


The Pacific Surety shows assets $444,- 
074; reinsurance reserve, $55,548; reinsur- 
ance reserve, $125,135; fidelity and surety 
premiums, $93,385; losses, $54,100; plate- 
glass premiums, $35,214; losses, $9,349. 

The Bankers Surety received nearly 
50 percent more in new premiums in Jan- 
uary and February than in the same 
months last year. A large part of the 
increase came from the country districts. 

Stanley Robinson, president of the St. 
Louis National League Baseball Club, has 
just secured a $10,000 accident policy on 
Roger Bresnahan, manager of the club, 
on whose life he already carries $50,000 
insurance. This new policy does not cover 
baseball accidents. 


The Continental Casualty Company has 


“recently appointed the following agents in 


the Northwest: 


Lynn T. Depew at Grand 
Forks, N. D.; 


O. A. Houge at Williston, 
.; Charles Sifretson at Menahga, 
Minn.; J. J. W. Ovorak at Wyndmere, N. 
D.; Leo O. Olson at Burlington, N. D. 


J. E. Foster, formerly general agent at 
Spokane for the Aetna Life’s liability de- 
partment, has gone with the Underwriters’ 
Agency as liability manager, representing 
the Pacific Surety. This transfer also 
gives the Underwriters’ Agency the agency 
ad the Dubuque F. & and Pelican 
"ire. 

Ben F. Webb, Jr., has been appointed 
manager of the liability department of 
the Philadelphia Casualty at Chicago in 
the office of Shipman & Wayne. He was 
formerly with the Fidelity & Casualty, 
and for the past seven years has been 
with the casualty department of Marsh 
& McLennan at Chicago. 

P. W. McNamara, for many years with 
the Aetna Life’s liability department, has 
taken the general agency of the Casualty 
Company of America for the Pacific north- 
west, with headquarters at Seattle, Mr. 
McNamara was stationed in Spokane with 
Ham, Yearsly & Ryerie for the Aetna 
Life. 

The International Casualty, of Spokane, 
has asked the insurance commissioner of 
Washington to make an examination, as 
it is now ready to do business. It will 
only write automobile business to start, 
as the other supplies are not ready. This 
company has an authorized capital of $1,- 
000,000. 

The Lion Bonding & Surety, of Omaha, 
has reinsured all its plate glass insurance 
with the United Surety, of Baltimore. It 
will continue to hustle for new business 
along this line, and reinsure it with the 
same company under a continuing con- 
tract. The Lion wrote last year $782 in 
plate glass premiums. 

It is considerable trouble for a company 
to get loose from a bond in Indiana. The 
Federal Union Surety is bringing suit 
against the trustee in Center township (in 
which is Indianapolis) to be freed from 
its bond for him of $60,000 and to re- 
quire him to file a correct accounting of 
his trust funds and to file a new bond— 
just because he has transferred his surety 
to another company from which he says 
he got better rates. The suit is technical 


and the only way the company can obtain 
release from the bond. 


PERFECT PROTECTION IDEA 
(CONTINUED FROM PAGE 1) 
policy for the face of the policy pay- 
able at death, and an annual cash pay- 
ment as an annuity of $27.44 for each 

$1,000 of insurance. 

At an earlier maturity date, either 
age 60 or 65, the disability indemnities 
and old age income are the same for 
each $1,000 of insurance, except that 
the old age income commences either 
at age 60 or 65 as the insured may elect 
when applying for the policy. 

With the maturity date at age 65, 
the insured at maturity date has the 
option of surrendering the policy for 
$1,050 in cash for each $1,000 of in- 
surance, or he may receive a paid-up 
policy for the face amount payable at 
death, and in addition, an annual cash 
payment as an annuity of $39.95 for 
each $1,000 of insurance. 

With the maturity date at age 60, 
the insured then has the option of sur- 
rendering the policy for $1,170 in cash 
for each $1,000 of insurance, or he may 
receive a paid-up policy for the face 
amount payable at death, and in addi- 
tion, an annual cash payment as an an- 
nity of $50.98 for each $1,000 of insur- 
ance. 

The policy is written on the whole 
life and twenty payment life plan. 

The rates are: 





Age. Life Life. | Age Life. Life 
18....$22.12 33.05 | 40.. 41.93 $50.35 
ee 33.55 | 41.. 43.59 51.55 
42.. 45.37 52.82 
20.... 28.09 34.06 | 43.. 47.29 54.15 
Shes 23.61 34.60 | 44. 49.34 55.54 
Sas 24.16 35.15 
Seecee Bee 35.74 |45.... 51.56 57.01 
24.. 25.36 36.36 |46.... 53.94 58.56 
OF se 56.51 60.18 
25. 26.02 37.00 | 48.... 59.31 61.90 
26. 26.72 37.68 | 49.... 62.34 63.72 
mies 27.46 38.38 
28.. 28.24 39.12 |50.... 65.65 
29.. 29.06 39.88 | 51. 69.27 
62 73.26 
30.. 29.93 40.67 | 53 77.67 
ss 30.84 41.48 | 54 82.56 
32.... 31.81 42.33 
33 32.83 43.20 |55.... 88.03 
34. 33.90 44.10 | 56.. 94.16 
57. 101.11 
35.... 35.04 45.04 | 58. 109.06 
36.... 36.26 46.02 | 59. 118.26 
37.... 37.66 47.03 
38.... 38.91 48.09 | 60....129.05 
39.. 40.37 49.19 





W. Herbert Stewart—W. Herbert Stew- 
art, manager of the Chicago branch office 
of the American Bonding, was called to 
Baltimore last week by the illness of his 
father. He arrived home ten minutes be- 
fore his father expired, on Wednesday. 
The funeral took place on Friday. 








Prominent Chicago Agents 




















GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 

Agents: oenix of London; Springfield F. 
aie eT &; Comencecial Union, Spring 
Garden; peyn t.; County, Pa.; Camden 
Testeate, La.; Pelican; Western Reserve; Common- 





CHAS. A. NEWTON & CO 
159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. af 
Ltd.,) Liverpoo! pol, 
State Fire, «») Liv , Eng. 
Willamebangh City Fire, New York 
WANTED Accident and Health Field 
Men to organiseand devel- 
op territory in our Commercial, Industrial 
and Railway Installment Departments. 
Good contracts, salary or commission to 


right parties. 
COLONIAL CASUALTY CO., Huntington, W. Va. 





Three or four experienced 








THE GERMAN COMMERCIAL 
ACCIDENT COMPANY 


Home Office. 1011 Chestnat St., Philadelphia, Pa, 


Has Excellent 
TERRITORY 
= In Fifteen States 
For P:oducing Agents 

Remember 
“DEFINITE POLICIES 


Of Accident, Health and Disability Insurance 
ARE STANDAR D” 

















Anumber of good territories 

for live, active men who are 

looking for an opportunity to 
to 





BUILD FOR THE FUTURE 


s 7 Tac Tant e d 
OPEN NOW If you mean geen | = business an 


Write at once for our “I. L.’”? Proposition. n c 
realize just how good the Health and Accident Business is. 


FEDERAL CASUALTY COMPANY Detroit, Mich. 
Income $359,876.45 


It will make you 


Assets $255,424.83 





The Pittsburgh Casualty Company 


Asnounces its admission to Ohio, and desires to secure 
State at once. 


Accident, Health and Plate Glass Insurance Exclusively 


Apply te JOHN M. BOGGS, Sec’y and Gen'l Manager 


sible Agents in every City and Town in the 
rites 


UNION BANK BVILDING, PITTSBURGH. 








HOME OFFICE: UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Streets, Philadelphia 


UNION CASUALTY 


Insurance Company 


General Agents wanted in Pennsylvania and Ohio 
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NEWS OF FIRE PROTECTION 


Exhibit of Fire Appliances 


An international fire exhibition will 
be held at St. Gall, Switzerland, June 
25 to July 4, 1910. The classification 
of exhibits is as follows: 

(1) Extinguishers and life-saving ap- 
pliances. (2) Articles of personal equip- 
ment. (3) Appliances for giving alarms. 
(4) Sanitary and protective apparatus. 
(5) Lighting instruments, torches, etc., 
“tools” for electricians. (6) Apparatus 
used by firemen in cases other than fire, 
such as floods, explosions, ete. (7) Liter- 
ature and drawings pertaining to water 
distribution, pumps, hydrants, etc., books, 
journals and statistics. 








New Mexico’s View 


Insurance Superintendent Chavez of 
New Mexico says as to fire waste and 
prevention: 


This subject is now being seriously con- 
sidered not only by the insurance fratern- 
ity but by the various states themselves 
and this department takes this oppor- 
tunity to bring this subject more forcibly 
before the citizens of the territory. Its 
population is growing very rapidly and 
new towns are springing up everywhere. 
The past year has seen many fires espe- 
cially so in the new towns in the eastern 
part of the territory and they have done 
much toward raising the loss ratio to one 
of its highest points in its history. This 
subject may indeed be called a “burning” 
one and which should receive the active 
attention of our city authorities to see 
that their building ordinances are strictly 
enforced. Local agents of the fire insur- 
ance companies should lend their assist- 
ance to the city authorities to see that all 
rubbish, outhouses, ete., which are a 
menace to property are removed and it is 
their duty to their respective companies 
which they may represent. People cannot 
hope to have their rates lowered so long 
as these obstacles abound. Remove the 
hazard and rates will adjust themselves 
accordingly. 


—_—— 


FIRE PROTECTION NOTES 


The city of Flint, Mich., has purchased 
a 7,000,000-gallon pump, which will be 
added to the waterworks plant. 


The Eau Claire, Wis., fire department 
has had its efficiency increased by the 
addition of a new 35-gallon chemical 
tank. 


Browerville, Minn., has recently substi- 
tuted a gravity water system with an 
elevated tank for a gasoline engine and 
steamer. 

Benson, Minn., has improved its fire 
fighting apparatus by procuring a drop 
harness hose wagon and a team of horses 
to take the place of the old hand hose 
cart. 


John S. Wetzel and Roscoe C. Iddings, 
well known insurance men of Dayton and 
Springfield, Ohio, have opened Dayton 
offices of selling agents of the Pyrene fire 
extinguisher for Ohio. 

Harbor Springs, Mich., has voted to is- 
sue bonds for $45,000 to install a water- 
works system. The present water sys- 
tem, owned by Shay & Son, has been of- 
fered to the village for $35,000. 


The city council at Clinton, Ia, has 
practically decided to adopt an ordinance 
regulating the electrical hazard. The 
measure is modeled after that in force 
at Davenport, Ia., whose city electrician 
has aided in its preparation. 


The report of the Wisconsin state rail- 
road commission shows that at the great 
fire at the Racine Manufacturing Com- 
pany the direct pressure was not estab- 
lished by the water company for one 
hour after the alarm was turned in. 

Fire Inspectors Bennett and McLeod, 
attaches of the Nebraska state fire com- 
missioners’ department, after having com- 
pleted an inspection of buildings at their 
home city of Omaha, have begun a simi- 





lar inspection of the buildings at Lincoln, 
under the direction of Fire Commissioner 
Johnson. 


At Streator, IIL, a consolidation of tele- 
phone companies has taken place and a 
great reduction will probably be made in 
number of aerial wires, with good pros- 
pects for the establishment of an un- 
— district covering the fire 

mits. 


SUMMERHAYS IS ON TRIAL 


(CONTINUED FROM PAGE 1) 
had an office in his office at 218 La 
Salle street, Chicago, and was only in 
his office from 11:30 a. m. to 12 m. He 
stated that different people had in- 
quired of him about Summerhays but 
had never told him the nature of their 





business. 


He said that it was possible that an- 
other party who also had desk room in 
his office was the person who had in- 
formed a customer of Summerhays that 
he (Summerhays) was not in. This 
customer had previously said he be- 
lieved that it was Summerhays himself 
who had denied his identity. He also 
stated that he was the defendant’s at- 
torney in this case before the present 
attorney came in. His only business 
dealing with the defendant now is be- 
ing legal adviser in damage suit now 
pending against THe WESTERN UNDER- 
WRITER. 

Summerhays on the Stand 

E. J. Summerhays upon taking the 
stand stated that the renewal of busi- 
ness relations with John L. Lucas came 
about only after offers on Lucas’ part 
to get policies. He stated that he had 
always received from sixty to ninety 
days’ time to pay his bills in from 
Lucas. Upon discontinuing business 
with Lucas, he wrote to Harry A. 
Woodcock of New York, who he had 
understood had placed business of his 
through Lucas, and commenced having 
business transactions with him. Checks 
which had paid for policies prior to the 
date that this case first started were 
identified by the witness to show that 
he had settled his bills up to that time. 
These checks which amounted to nearly 
$2,500, all dated from January, 1906, to 
October, 1907. He showed copies of 
letters that had been sent to customers 
saying that they could examine and 
return all policies that he sent that did 
not come up to the standard. He de- 
nied that he had ever seen Miss Malone 
at his office and that he had been asked 
for money on the Standard Glass Co. 
risk in the month of February. He 
stated that he did not deny he was 
Summerhays and that he had never 
seen the witness who claims he did, 
until this witness took the stand. He 
also told of being home sick most of 
the month of February. 

In the direct examination the wit- 
ness stated that he had never been ac- 
cused of trying to devise a scheme or 
artifice to defraud until the time that 
the fraud order was issued by the 
United States postoffice. He said that 
he has never tried to evade any obliga- 
tion that was within his power to meet. 

Gruelling Cross-Examination 

During one of the most gruelling 

cross-examinations imaginable, in which 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. 


M. DeF. Sample, Sec’y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 


munity is aroused over 


the immense lightning loss, and 


good conductors are 


PROVEN SAFEGUARDS 
Insurance men can make good money selling our goods. Get our literature and prices. 


E. 


A. FOY & CO., 


4l1 E. Eighth St., Cincinnati 





District Attorney Childs practically 
shattered all defense that had previ- 
ously been put up, it was brought out 
that the witness had received the money 
from the customers and in most cases 
had credited this money to his personal 
account. It was also shown that the 
witness had in some cases placed the 
number of the policy paid for upon the 
check that was sent to the agent or 
broker in payment of the policy, but he 
had not done so in the instances cited 
in the evidence produced by the gov- 
ernment. 

There was a heated argument be- 
tween the witness and Attorney Childs, 


in which the attorney alluded to the fact | office only and that he could not ac- 


that Summerhays did not carry a rec- 
ord of his business transactions with 
Harry A. Woodcock of New York to 
court along with the other papers of 
the case. 
Explains Woodcock Transactions 

The witness said that the reason for 
nonpayment of policies on which he 
had received the money, was that Mr. 
Woodcock had held back some few 
orders and had not informed him as to 
what course he would pursue in the 
matter, thereby keeping money 
business out of his (Summerhays’) 
pocket. He said that he had never re- 
ceived a statement of all accounts that 
he owed to Mr. Woodcock, but admitted 
that he had for his own record a book 
which showed them all. He also ad- 
mitted that he had received the $170 
from the Standard Glass Company, 
Marion, Ind., and had only paid some 
$62 of this amount to John L. Lucas, 
the Chicago broker, with whom he did 
business. The rest of the money he 
claims was applied to the Standard 
Glass Company’s account in his office. 
The Standard Glass Company later 
asked for money or new policies, but 
got neither, according to the witness. 

Bryan Plow Company Case 

Summerhays admitted that he had 
received two checks amounting to $45 
on Sept. 12, 1907, from the Bryan Plow 
Company, which he said were credited 
to its account, but these policies were 
later cancelled for non-payment unbe- 
known to the customer. Summerhays 
alone was notified of the cancellation. 

On Jan. 4, 1908, a check for $100 was 
forwarded to Harry A. Woodcock, 
which the defense claims included the 
$45 of the Bryan Plow Company, but it 





and | 
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admits that there were no names speci- 
fied on this check and the letter that 
went with the check merely asked that 
this money be applied on his account, 
which at that time amounted to $802. 
After the policies of the Bryan Plow 
Company were canceled they were re- 
newed by Summerhays in the National 
F. & M. and Illinois National Fire, and 
checks in payment of what the cus- 
tomer thought was more insurance, 
were sent to Summerhays made payable 
to the companies themselves. The 
checks were promptly returned to the 
customer, Summerhays saying that all 
of his business deals were closed in his 


cept a check made payable to the com- 
pany. He admitted that he could have 
sent these checks to the companies and 
closed the account if he had cared to 
do so. 

He also stated that H. L. Engel, an- 
other of the Chicago brokers with 
whom he did business, had owed him $9 
which he thought was sufficient cause 
for him to hold back premiums amount- 
ing to $78 on policies which were later 
canceled for nonpayment. 

Other Cases Cited 

Another case of holding back money 
was shown when he admitted that he 
received $90 from Moore Manufacturing 
Company, Springfield, Mo., and had 
never returned this money to the cus- 
tomer after the policies had been can- 
celed. In this case he said that the 
postoffice fraud order had been issued 
and he could not. 

In the case of his dealings with Weil 
Bros. & Co., Ft. Wayne, Ind., he ad- 
mitted that he received checks pay- 
able to the companies, which he re- 
turned to Weil Bros. and later got 
checks payable to himself. This item 
he claims was also included in the $100 
check to Mr. Woodcock. These poli- 
cies were later canceled and when the 
customer asked for the return premium 
he replied that he did not see any place 
in the policy where it stated the assured 
was entitled to any return premiums 
and that it had “unmitigated cheek” to 
send one of the canceled policies to 
him attached to which was a sight draft 
for the return premium. He also told 
the customer that all further corre- 
spondence from him would be ignored 
and that his attempt to collect un- 
earned premium on the canceled policies 
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was nothing but a case of blackmail 
and extortion, and that he was getting 
tired of the ridiculous statements. 

Bdgerton Manufacturing Company Case 

He admitted that the money on poli- 
cies issued by the North American 
Mutual Fire to Edgerton Manufactur- 
ing Company were never paid for and 
that he had received a letter from the 
company saying that it was about to 
write to each of his customers under 
registered mail canceling their policies 
for nonpayment. In this same letter 
the company told him that it had re- 
ceived a letter from a certain lawyer 
in Chicago inquiring about his method 
of doing business, but the company at 
that time would divulge nothing that 
it thought would injure Summerhays. 

In a later letter to Edgerton Manu- 
facturing Company he stated that he 
was all right and that if anybody had 
informed them differently, such infor- 
mation was unreliable and could have 
come only from some “wild cat” in- 
surance man, as such were his enemies. 

In another letter to one of his cus- 
tomers he told him to compare Sum- 
merhays with the companies that had 
made these so-called malicious state- 
ments about him, through Best’s Insur- 
ance Reports, Dun’s or Bradstreet’s. 
This letter the government showed had 
been written after the time that he 
stated on the stand he had become 
bankrupt and the witness then admitted 
that he wrote in reference to compar- 
ing his moral and social standing with 
the others. 

Why Premiums Were Held Back 

Summerhays made a statement that 
policies on which he had collected 
were being held inasmuch as Mr. 
Woodcock had enough business of his, 
the premiums on which would more 
than cover the amount of indebtedness, 
but the government showed a letter in 
which Mr. Woodcock told Summerhays 
that it was impossible for him to han- 
dle any of the Lusiness referred to. 
The witness then said that the original 
order had never been returned to him 
and that he in his own mind was justi- 
fied in disregarding Mr. Woodcock’s 
letter refusing to write the business, 
until this was done. 

Postoffice Inspector Macomic is 
about the busiest man on the prosecu- 
tion inasmuch as he is practically tak- 
ing charge of all the papers and during 
the very fast work of the government 
attorneys it is impossible to see any- 
thing but the head and arms of the in- 
spector sorting out papers. An amus- 
ing incident in Wednesday’s session 
occurred when Attorney Childs made 
a hurried demand for a copy of the in- 
dictment papers of Assistant Attorney 
Voigt, who in turn transferred the or- 
der to Mr. Macomic. After about a 
three-minute delay during which time 
Mr. Macomic had been over the pa- 
pers of the prosecution about five times 
he succeeded in doing a skillful pick- 
pocket act and located them in Attor- 
ney Childs’ pocket. 


Government’s Well Prepared Case 


The government rested its case Mon- 
day afternoon. It would be hard to 
imagine a case being better prepared. 
Every step in the proof in each transac- 
tion was carefully planned and the wit- 
nesses with their records, succeeded 
each other on the stand without a mo- 
ment’s delay. The important parts of 
letters were marked and only those 
parts were read to the jury. There were 
twenty-five or thirty witnesses for the 
prosecution, but many of them were 
on the stand several times. 


Tilustration Is Given 


The completeness of the govern- 
ment’s preparation may be illustrated 
by the testimony on the transaction 
with W. Noble, of Fort Wayne, 
Ind. Mr. Noble was put on the stand 
and identified correspondence, showing 
the placing of insurance on one of his 
plants, the payment of the premium to 
Summerhays and the subsequent can- 
cellation of the policies by the com- 
panies for nonpayment of premiums. 





Skipping Summerhays, who could not 
be made to testify against himself, 
Harry A. Woodcock, a broker, of New 
York, identified the policies and testi- 
fied to securing the one in the National 
F. and M., of Elizabeth, N. J., from 
the office of the company in New 
York, and the one in the Illinois Na- 
tional by mail from the home office in 
Decatur, Ill. He also testified that he 
had never received any part of the 
premium from Summerhays or anyone 
else, and that the policies were charged 
on his books to the assured and not 
to Summerhays. 


E. 8. Blackford Testifies 

Then E. S. Blackford, general agent 
of the National F. & M., in New York, 
identified the policy and testified to 
writing it for Harry A. Woodcock and 
charging it on his books to the as- 
sured, with a memorandum that it was 
written for Woodcock. He also testi- 
fied that no part of the premium had 
been received by him or the company, 
and that he sent to the assured a no- 
tice of cancellation for nonpayment of 
premium. He identified the notice, 
which had also been identified by the 
assured as one received by him. He 
testified that the policy was a good and 
valid policy of the National F and M., 
that he had issued it and that he had 
authority to issue it. At the close of 
the government’s case a certified copy 
of the company’s articles of incorpora- 
tion was put in evidence. 

Percy B. Sullivan on the Stand 

Percy B. Sullivan, general manager 
of the Illinois National, was taken 
over the same ground in regard to 
that company’s policy that Mr. Black- 
ford covered in regard to the National 
F. & M.’s policy. The same process 
was repeated in regard to all the poli- 
cies offered in evidence in each trans- 
action. 

Some of the policyholders and the 
witnesses representing them were as 
follows: 


Standard Glass Company, Marion, Ind., 
P. W. Schofield, secretary. 

Edgerton Manufacturing Company, Ply- 
mouth, Ind., A. M. Cleveland, secretary. 

W. K. Noble, proprietor of Spencerville 
(Ohio) Hoop Company; Wakarusa (Ind.) 
Hoop Company and Newport (Mich.) Hoop 
Company. 

Park Woollen Mills, Rossville, Ga., W. 
A. Jones. 

H. P. Deuscher Company, Hamilton, 
Ohio, A. B. Stuckey, assistant manager. 

J. V. Stimson Company (a partnership), 
Owensboro, Ky., D. C. Stimson. 

Weil Bros. & Co., Fort Wayne, 
Rose Long and Mrs. Alice B. Rollins. 

Moore Manufacturing Company, Spring- 
field, Mo., Robert E. Moore. 

Bryan Plow Company, Ohio, 
George F. Solier, secretary. 

F. O. Bailey Carriage Company, Port- 
land, Maine, W. A. Gilman. 

Henry W. Seestedt, foundryman from 
Romulus, Mich. 

Samuel E. Ball, R. R. 4, Oxford, Ohio. 


Insurance Men Who Testified 


Insurance men who testified were the 
following: 


A. O. Burdick of Rollins & Burdick, 
a: . | 

E. 8. Blackford, general agent National 
F. & M. of New Jersey, 111 William 
street, New York. 

Percy B. Sullivan, general manager IIli- 
nois National, Decatur, Ill. 

Henry Farnum, secretary Liberty Mu- 
tual and Lincoln Mutual, Philadelphia. 

W. L. Pettibone, 325 Walnut street, 
Philadelphia. 

F. E. Partridge, special agent Western 
Empire Fire, Spokane, Wash. 

W. M. Hiltabidle, general manager Ak- 
Mutual, Akron, Ohio. 
W. Greene, agent Akron Mutual, 159 
LaSalle street, Chicago. 


Bryan, 


ron 
C. 


Henry Wiener, placer A. Loeb & Son, 
Chicago. 
Arthur Loeb of A. Loeb & Son, Chi- 
‘0. 

a L. Lucas, go-between for Summer- 
hays at Chicago. 

. N. Pinkney, manager for McLean- 
Stinson & Co., New York. 

Hugh Young, secretary North American 
Mutual, Mansfield, Ohio. 

Leland Snyder, secretary Safety 
Mutual, Lebanon, Pa. 

Both members of the firm of Gamwell 
& Ingraham, Providence, R. I. 

H. F. Engel, general agent Safety Mu- 
tual, Philadelphia. 

A. L. McCrae, broker, Chicago. 

All these witnesses were brought 
from their homes to Chicago by the 
government. The preparation and trial 
of the case cost the government over 
$10,000. 


Ind.; 





Local agents will be interested in 
the following partial list of insurance 
placed through Summerhays: 


J. V. Stimson Company, Owensboro, 
Ky.—Peoples Mutual, Roger Williams and 
= England Mutual, $1,000 each, rate 


Wakarusa (Ind.) Hoop Company, W. K. 
Noble, proprietor, $10,000, at $3.50. 

Spencerville (Ohio) Hoop Company, 
W. K. Noble, proprietor, $1,000 on build- 
ing and $5,000 on machinery at $3. 

Newport (Mich.) Hoop Company, Lib- 
erty Mutual, $1,250, National F. & M., 
$1,500, Illinois National, $2,000, Lincoln 
— $1,250 and Safety Mutual, $1,000, 


at . 

Standard Glass Marion, Ind. 
—National F. & " . on stock at 
$1.25 and same company $1,000 with Stuy- 
vesant, $1,000 on general form at $3.50. 
Total placed by Summerhays, $8,000 on 
stock, and $2,000 on general form. 

Henry W. Seestedt, foundry at Romu- 
lus, Mich.—Western Empire, $500, and 
Illinois National, $1,000, at $2.50. 

Weil Bros. & Co., Fort Wayne, Ind.— 
Illinois National, $3,000 and afety Mu- 
tual, $1,000; National F. & M., $2,500 on 
stock at 90 cents. 

Samuel E. Ball, at Raymond, Ind.— 
Safety Mutual, $1,200 at $4. 

H. P. Deuscher Company, Hamilton, 
Ohio.—Illinois National and National F. 
& M., $1,500 each, and New England Mu- 
tual, one Roger Williams, $1,000 each, 
a 20. 


Company, 
M. 


Moore Manufacturing Company, Spring- 
field, Mo.—Akron Mutual, North erican 
Mutual and Safety Mutual, $1,000 each on 
general form at 600-612 East Phelps 
street at $3 


Providence Man Called 

Walter F. Ingraham, of Gamwell & 
Ingraham, Providence, R. I., was called 
to testify in regard to certain policies 
placed for Summerhays in the New 
England Mutual and Roger Williams 
Fire that were canceled for nonpay- 
ment of premium. Incidentally he tes- 
tified that of eighty-one policies placed 
for Summerhays between Aug. 1, 1907, 
and Jan. 1, 1908, payment was received 
by his firm for only one, although he 
was advised by the assured in several 
cases that the premium had been paid 
to Summerhays. 

Evidence of the Defense 

There was offered by the defense a 
few letters that had been identified by 
witnesses for the prosecution. These 
were read to jury by Judge J. H. 
Westover, Summerhays’ chief attorney. 
After the prosecution rested its case, 
however, Harry A. Woodcock, who 
placed for Summerhays most of the 
policies that had been canceled for 
nonpayment of premium, was recalled 
for further cross-examination. He was 
under cross-examination all of Tuesday 
morning and most of the afternoon. 
The purpose of the cross-examination 
was not always clear, as wherever it 
had any apparent connection with the 
case it seemed to be more damaging to 
Summerhays than to the prosecution. 

Woodcock’s Position Made Clear. 


It put Mr. Woodcock in a bad light 
for a while, as defendant’s attorney 
held him sharply to direct answers. 
He had a chance to explain matters, 
however, when Mr. Childs again took 
him in hand. For instance, Judge 
Westover made him admit that when 
Summerhays sent him an order for in- 
surance for W. K. Noble, of Fort 
Wayne, Ind., the policies were sent di- 
rect to Mr. Noble, and that Wood- 
cock wrote Summerhays that he could 
not place the order, as he had already 
placed insurance for the full insurable 
value on an order direct from the as- 
sured. Noble returned the policies to 
Woodcock on the ground that they had 
not been ordered from him. The same 
policies were then sent to Summer- 
hays with a letter stating that Wood- 
cock had made a mistake in the plant 
that was covered. This made it ap- 
pear that, Woodcock was trying to steal 
Summerhays’ business. When he got 
an opportunity, however, Woodcock 
explained, and proved by his books, 
that he had placed a large number of 
policies for Noble a short time before, 
and stated that at the time he had re- 
ceived Summerhays’ order his wife was 
sick and he was able to be in his office 
only a short time each day, most of the 
business being handled by his clerk. 
Considerable time was also spent in 
the effort to show that Woodcock’s 
business was mostly cut rate. 





Judge Westover also made him ad- 
mit that he had collected the premium 
on a policy of one of Summerhays’ 
customers and failed to credit Sum- 
merhays with the commission. When 
Mr. Childs took him in hand Woodcock 
showed that Summerhays had placed 
the policy through Frank S. Hedden & 
Co., who shared Woodcock’s office; 
that Hedden became indebted to him, 
Woodcock, and that he took over sev- 
eral of Hedden’s accounts, including 
the one covering this policy; that 
when the premium was paid the com- 
mission was credited to Hedden, and 
that he had no relations at all with 
Summerhays with regard to this policy. 

Open Account Question 

The defense laid great stress on the 
“open account” between Summerhays 
and the brokers and companies with 
whom he placed business. Summerhays 
seemed to have a form letter for an- 
swering customers who wanted their 
money back after their policies were 
canceled, and his stock assertion was 
that his account with the brokers or 
companies was in dispute and that he 
would pay for the policies when the 
dispute was settled. Incidentally he 
would advise them that it was none of 
their business and that they had un- 
mitigated cheek to try to interfere in 
a matter that did not concern them. 

Woodcock on Checks 


Apparently in furtherance of this 
theory of open account, Judge West- 
over had Woodcock identify a bundle 
of twenty-seven checks sent him by 
Summerhays and asked if they were 
not received by him “on account..’ 
Woodcock admitted that they were, 
but on redirect examination he ex- 
plained that each check paid for 
a specific Policy or policies, the policy 
numbers in many cases being written 
on the check itself. 

Three Counts in the Indictment 

_There were three counts to the in- 
dictment. While the charge was using 
the mails to defraud, the government 
had to describe the scheme or artifice 
by which the fraud was alleged to have 
been effected. The first count charged 
a scheme to defraud the assured, brok- 
ers, agents and companies. It was 
based on the theory generally held by 
insurance men that a broker is the 
agent of the assured. On this theory, 
if the broker retains the premium and 
the policy is canceled for nonpayment, 
the assured loses the unearned prem- 
ium for the unexpired time, the com- 
pany loses the earned premium and 
intermediate brokers lose their com- 
missions. 

Effect of Further Count 

The second count charged a scheme 
to defraud brokers, agents and com- 
panies. This was to meet the conten- 
tion that a payment to Summerhays 
was a payment binding on the com- 
panies, and that the assured therefore 
got all he paid for. The third count 
charged only a scheme to defraud 
brokers. 

Asks Verdict for Summerhays 

At the close of the government’s 
testimony Summerhays’ attorney 
asked the court to direct a verdict for 
the defendant. The argument was that 
as a payment to Summerhays bound 
the companies ,the notices of cancella- 
tion for nonpayment were ineffective 
and the insurance was in force until ex- 
piration, and therefore Summerhays 
could not be convicted on the first 
count. As to the second count, it was 
argued that the companies either gave 
credit to Summerhays or to brokers 
who in their turn gave him credit, and 
that the only thing Summerhays was 
guilty of was a failure to pay his debts. 
Judge Landis declared that a person 
who obtains credit with the intention 
of not paying the debt is guilty of 
fraud. Defendant’s attorney admitted 
this, but argued that the second count 
did not charge a scheme to obtain 
credit. 


Argument on Third Count 
The argument on the third count 
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was on a question of verbiage. This 
count alleged a scheme by the defend- 
ant to “wrongfully convert to his own 
use” moneys paid to him for premiums. 
The claim was made that this was a 
charge of embezzlement and that Sum- 
merhays could not be convicted on this 
count unless all the elements of em- 
bezzlement were proved. There was 
no evidence on some points that must 
be proved in an embezzlement case. 

It was further contended that there 
was no evidence of fraudulent intent, 
but Judge Landis stated that the in- 
tent may be inferred from the acts 
done, just as in any other case. 

The motion for a directed verdict 
was overruled without any further ex- 
planation of the court’s views. 

Kept on Edge of the Law 

The theories that were advanced 
against the several counts of the in- 
dictment apparently were those on 
which Summerhays conducted his busi- 
ness. He wrote like a man who 
thought he knew where the edge of the 
law was, and though he might lean 
over to grab a premium he evidently 
intended to keep his feet on safe 
ground. 

He was not slow to defy his cus- 
tomers to attempt any legal action they 
cared to, civil or criminal. 

Amusing Letter from Summerhays 

One of the amusing letters offered 
in evidence was written to Weil Bros. 
& Co., of Fort Wayne, Ind. This firm 
had attached a policy to a draft that 
was intended to cover the return 
premium on the policy, which had been 
canceled by the company for nonpay- 
ment. Summerhays refused it, and in 
sending it back again the assured ad- 
vised him that if he did not take it up 
they would report him to Washington. 
Part of Summerhays’ answer was as 
follows: 


Yours of the 15th to hand. As an act 
of courtesy and presuming it was the last 
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GEORGE CGC. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
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Leading Agents and Brokers. 


policy you held I took care of your sight 

draft covering National F. & M. policy, 

ee I was under no obligation of any 
nd. 


Now I note that you have the most un- 
mitigated cheek to secure a policy that 
you canceled weeks ago and returned to 
the company and attach it to a sight 
draft and forward for collection. If I 
had the slightest knowledge of such 
cheeky demands I most certainly would 


not have taken care of the National F. & 
M. cancellation. 

I shall ignore your concern in every 
manner from now on and you are losing 
your time in addressing me. You are at 
liberty to report my failure to pay your 
sight drafts to any Washington you see 
fit, George, Henry or otherwise. 


Another Characteristic Letter 


A letter written to the Edgerton 
Manufacturing Company, of Marion, Ind., 
was also amusing in view of Summer- 
hays’ business and reputation. Part of 
the letter was as follows: 

As to doing business on a questionable 
basis you have never received such a re- 
port from a reliable or reputable con- 
cern. It is possible you may have heard 
from some one soliciting a share of your 
business, not on their own merits but by 
“knocking” others. Any -time you re- 
ceive such a report and advise of the 
source I will guarantee to show that their 
cause for a grievance is not to my dis- 
credit and probably the work of some 
“wild-cat” insurance outfit that has been 
unable to impose upon me. 

The source of the assured’s informa- 
tion was the Policyholders’ Union, of 
Chicago. 

“Unmitigated Cheek” 

Summerhays was fond of the expres- 
sion “unmitigated cheek” and applied 
it to customers who asked him to re- 
turn their money after policies which 
they had paid him for were canceled 
by the companies for nonpayment. He 
apparently ought to know what the ar- 
ticle is, for he must have been born 
with it. Anyone whose “cheek” was 
mitigated in the least would hardly 
have attempted what he did in the 
transaction with the J. V. Stimson Com- 
pany of Owensboro, Ky. This firm ob- 
tained three policies through Summer- 
hays, one of them in the People’s Mu- 
tual. Before the premium was paid 
the company notified them to pay it 
direct. This they did, sending a check 
for the other two premiums to Sum- 
merhays. Notwithstanding that he was 
informed that the People’s Mutual 
premium had been paid to the com- 
pany, he persisted in some very warm 
letters in trying to collect it again, and 
even threatened to send the claim to 
Owensboro for collection. He asserted 
that no one else had a right to re- 
ceive it. 

Wanted Premiums Himself 

Two other concerns attempted to pay 
Summerhays with checks made payable 
to the companies on the risk, separate 
checks being sent for each premium. 

Summerhays returned the checks in 
each case, demanding checks payable 
to himself. The Bryan Plow Com- 
pany, of Bryan, Ohio, stuck to its po- 
sition and Summerhays never did get 
the premium on two of their policies. 
Weil Bros. & Co., of Fort Wayne, Ind., 
acquiesced in Summerhays’ demand, 
but requested company receipts. Sum- 








merhays’ reason for declining the 
checks was that he could not use them. 
Would Have Recovered a Check 


The government attorneys, with their 
marvelously complete preparation on 
every point, proceeded to show by a 
representative of one of the companies 
that it would have accepted the check 
and allowed the commission. The de- 
fendant’s attorney objected to evidence 
of what would have been done, and 
the question was changed to show a 
custom instead of a supposition. Sum- 
merhays’ attorney again objected. 

A jury trial is a bore to the judge and 
the difficulty had to be explained to 
Judge Landis. “What’s that?” he 
rasped out, “a check? Ain’t this a cor- 
poration? Of course, they’d accept it. 
You don’t need to offer evidence on 
that score.” 

Another Sign of “Cheek” 

Another example of Summerhay’s 
“cheek” was his letter to the Bryan 
Plow Company in regard to an order 
for more insurance which was counter- 
manded after the assured had received 
notices of cancellation on former poli- 
cies secured through him. Summer- 
hays wrote to the assured as follows: 

eplying to yours of the 1ith would 
state that I take most decided exception 
to your manner of cancellation of orders, 
I have made you a rate of 3 percent for 
a specific amount of insurance in addition 
to which I have made you allowance on 
New England and Roger Williams poli- 
cies which is a dead loss to me on account 


of failure of Gamwell & Ingraham to 
make an accounting. 

As to opinion of your “attorney,” would 
suggest that you use your own judgment 
and ordinary common sense. Your so- 
called attorney is not in position to know 
any more of the agency part of this trans- 
action than one of your factory hands 
and for him to give an opinion that I am 
acting as your agent, when it is impos- 
sible for him to know anything about 
agreements or accounts between this office 
and office of companies, shows very plainly 
that his opinions are based entirely on 
guess work, a very risky matter to do 
business on. 

I would suggest, from many years’ ex- 
perience, that you drop your attorney and 
use standard sources for information, such 
as Dun’s or Bradstreet’s. There is no ex- 
cuse on earth for the existence of these 
so-called “insurance attorneys” except to 
work on the credulity of the insuring 
public. 


Summerhays Kept Two Offices 

Post Office Inspector Chester A. 
Macomic was the last witness for the 
government. He identified Summer- 
hays’ signature to the letters introduced 
by the government, Summerhays hav- 
ing acknowledged to him the signature 
to several letters while his methods 
were under investigation. He also tes- 
tified that Summerhays kept two of- 
fices, one at 218 La Salle street, Chi- 
cago, where he received his mail, and 
one in a room of a flat on California 
avenue, Chicago, where he did his work 
and kept all his letter files. 





Commissioner McDonald of Connecticut 
has admitted the Central National Fire 
of Chicago to do a fire business. 


W. L. Nelson & Co. of Memphis have 
been appointed general agents for the 
Peoples National in Tennessee and Mis- 
sissippi. 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: ; 








ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 
Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Special Hazard Service 


D. C. SCHUPPSG CO. 

159 La Salle Street, Chicago 
selects cent Sie hands tee 
Liberal Reliable Companies. 











CentralInsuranceCo.ofLondon Essex é Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 








Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Company.—Losses adjusted and paid through this office. 222\i4 

Prompt attention. Applications may be’addressed ‘to! 


Keep this “Ad” —You may Need our Facilities. 


HERBERT DARLINGTON 22%: 
"471 La Salle Street, CHICAGO 





Secretary Turnbull Resigns 

Thomas Turnbull, secretary of the 
Hartford Fire, has resigned as of April 
1. He was formerly assistant secretary. 
Mr. Turnbull entered the service of 
the Hartford Fire in 1876 as special 
agent. He went to Philadelphia from 
Scotlarid in early life and was engaged 
for a number of years there in the 
foreign dry goods commission trade, 
subsequently entering the wholesale 
shoe business in Philadelphia ‘and New 
York in the firm of Merritt & Turnbull. 
He entered the insurance business in 
1869 as special agent for the Niagara 
Fire in New York and the New Eng- 
land states, remaining with the Niagara 


until he joined the Hartford Fire in 
1876. 





February Fire Loss 

The fire loss of the United States 
and Canada for the month of February 
as compiled from the records of the 
Journal of Commerce and Commercial 
Bulletin shows a total of $15,489,350. 
The following table gives a comparison 
of the losses, with those of the same 
months in 1908 and 1909: 

1908. 1909. 1910. 

January $29,582,000 $22,735,000 $15,175,400 
February 18,480,700 16,131,000 15,489,350 

Total .$48,071,700 $38,866,000 $30,664,750 

It will be seen that the aggregate loss 
for the month just closed is less than 
the sum chargeable against the same 
month in 1909 and 1908, and as January 
was much lighter the year 1910 so far 
shows a fire waste of eight million dol- 
lars less than 1909 and eighteen million 
dollars less than 1908. The first two 
months of the year are usually very bad 
for the fire underwriters and they will 


be much encouraged by the favorable 
start they have for 1910. 








Fire in Equipped Risk 
The Western Factory Insurance 
Association companies sustained a 
$17,000 loss on the equipped risk of the 
D. E. McNichol Pottery Company at 
East Liverpool, O. The cause was 
natural gas. Some 250 heads opened. 





Continental at St. Louis 
The Continental has taken up two 
small agencies in St. Louis and the 
Fidelity Underwriters has entered the 
office of the Insurance Agency Com- 
pany in that city. 





Wisconsin Agency Appointments 
Dubuque—John Armbruster, Cedarburg; 
William Broeckert, Kiel. “é 
Georgia Home—J. M. Pleasants, Men- 
asha; Downie & McQuillan, Merrill; Trap- 
ping & Riedeburg, Milwaukee. 
erman, Ind.—F. J. Luedtke, Milwaukee. 
Hawkeye—J. H. Miller, Bruce. 
Humboldt—A. E. Black and G. Hilker, 
Racine; H. C. Vogel, Madison; L. J. Moss, 
Superior; August Lutze, Sheboygan; C. B, & 
Roberts and EB. Riess, Milwaukee. 
Milw. Mech.—G. W. Vogel, Milwaukee. 
N. W. Natl—C. W. Potts, Superior; W. 
H. Damm, Collins. 


United Amer.—J. H. McGunn, Milwaukee. 





D. F. Appel, vice-president of the 
England Mutual, is in Chicago. = 





The Indiana tax returns show that the 
foreign insurance companies operating in 
the state did the largest business the last 
half of 1909 oe ever did in a half year, 
with one exception, since a record of in- 
surance business has been kept. e 
taxes are $193,713, compared with $188,- 
ste’ month or tog keer cat ite, tat 

when t 
ceived were $194,145. pete rcs 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 
Agents for Milwaukee Fire, Virginia 
State, Hawkeye, State, Calumet 











Want Column 








Two dollars per insertion of five line 
Additional lines, 40 cents 
each per insertion. 


a 





WANTED—Position in insurance offiee 
by young vf of several years’ experi- 
ence, Best of references. Address oom, 

Western Underwriter. 


care The 
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CHICAGO’S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 


FEDERAL LIFE 


INSURANCE COMPANY 


CHICAGO 


ISAAC MILLER HAMILTON, President 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


Address Chas. M. Turner, General Manager 








ROBERT A. MEIER, Jr. 


Attorney-at-Law 


84 Adams Street 
CHICAGO 


Confidential Information 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims, 
Evidence Procured, Affidavits, Depositions, etc. 


Adjustments and Settlements. Personal attention to confidential 
matters anywhere in the Middle West 


My experience covers six years of confidential work for life companies through 
the Middle West. My files contain 7,500 reports. Correspondence solicited 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE, President 
RoE aS eT Seal 








Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, $250,000.00 
$100,000.00 deposited with the Insur- 


ance Department of South Dakota 
Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 


+ 











AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 


(New organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


Gerrespondence invited from Agents (Union) where not already committed 


Complete Expiration Index 


For Local Agents 








Two-drawer Cabinet, as per cut. . .$2.60 
760 Expiration Cards and 250 As- 


sured Line Cards............. 25 
One set Monthly Guides.......... 12 
One set Daily Guides............. 30 
Ten blank Guides for Years....... A 
Twenty-five Sub- division Alphabeti- 

RR ERA ee Ee 25 
$5.52 


By using ‘one of our Card Index Systems 
listing each Policy on a card, and filing to the 
date of expiration, you do not have to waste 
time writing up an expiration register and 
searching for renewa! dates. Impossible tO miss 
a renewal by using our system. 


Broome Mig. Company 


PERU, oe oe INDIANA 














PITTSBURGH LIFE AND TRUST COMPANY 


The First Company Licensed 


By the New York Insurance Department to transact business in that State since the Armstrong laws 
were enacted 


Ratio of insurance expense to premium income only 65% of amount allowed by the New York law 
Seventh Annual Statement, January 1, 1910 


W. C. BALDWIN, President 








Assets Liabilities 

IN oo ele est naaeenee $10,163,664.87 Liabilities to Policyholders..... $21,697,064.82 
Mortgage Loans............... 3,437,899.00 Stock... ..$1,000,000.00 
Loans ooo a :- ‘ gengnaon Unassigned Funds. 955,124.70 
Loans to ic. __) SePererery ls el TE 
Bonds and Stocks.............. 5,316,057.00 Leaving a sum for security to 
DAE et itemidévcasnecpest 711,114.62 Policyholders in excess of 
Accrued Interest and Rents.... 176,274.24 legal Mabilities of........... 1,955,124.70 
Due and deferre Premiums .. 270,977.15 

EDEL Uvtiedsess seeded $283,652,189.52 WD we editnndi vesbenbee $23,652,189.62 








iss2zA —- —- — — —-—_—_ — — 


H. W. BENNETT, Pres. C. F. COFFIN, 2nd Vice-Pres. 
W. S. WYNN, Vice-Pres. ALBERT SAHM, Treas. 


The State Life Insurance Company 


1910 


e J 
Indianapolis 
Unequalied in Solid Achicewement 
Assets Dec, 81, 1908........... $7,378,8583.44 Surplus, 1908.................. $ 860,562.00 
Assets Dec. 31,1909.......... 8,680,880.68 Surplus, 1909.................. 1,174,606.34 
Growth Un paralicicda 
1907—$1,001,409.00 $ 27,775.00 
Gain in Admitted Asseter} 1908— 1,023,700.00 Surplus:} 153.161.00 
1909— 1,201,977.14 314.044.74 


Eight million dollars in securities, for the sole benefit of the Policyholders, deposited 
with the State of Indiana. This is $848,861.00 more than is required by law. 
A Dividend Paying Corm pan», 


Five State Managers and One Hundred Agents Wanted at once. Unusually Attractive Agency 
Contracts. Liberal Commissions. Renewals on New Plan. Contracts Direct with Company. 


Address all Communications on Agency Matters to CHARLES F. COFFIN, 
Ss d Vice-President, 1231 State Life Building 
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Cc 
HE step taken by one of the 
7. younger New York companies in 
providing in one policy life, and 
invalidity insurance and an old age pen- 
sion plan has attracted attention. The 
combining of accident and health in- 
surance with life insurance is not new 
but the health and accident portion is 
terminable at the will of the company. 
The new contract makes it not subject 
to cancellation but it expires at age 70 
or rather the policy is converted into 
an annual pension. 

There is a three-fold object in the 
policy. First, protection of dependents; 
second, of earning power; third, of old 
age. 

Anything that invalidates one’s earn- 
ing power, either accident or sickness 
is covered. The company regards in- 
validity insurance as life insurance, or 
It will 
be remembered that in the famous Mis- 
souri suicide clause case in which the 
Aetna Life was involved, the Missouri 
supreme court held that accident insur- 
ance was really life insurance. 

The main interest in the new policy 
will center about the tables on which 
the values and cost of invalidity insur- 
ance are based. It is a pioneer field 
and while there has been considerable 
experience abroad, there is not much in 
this country except in case of two or 
three fraternals. 

It will be remembered that Franklin 
B. Mead, secretary and actuary of the 
Michigan State Life, read a paper be- 
fore the last American Life Convention 


rather a form of life insurance. 


financially, which may save him much 
time. 

The conservation idea is in the air. 
While the conservation of national re- 
sources is eminently desirable, it is 
equally necessary to care for individual 
resources and one of the most impor- 
tant of these is time. 





Since the days of the Armstrong in- 
vestigation the progress of the North- 
western Mutual Life has been a con- 
stant source of comment, if not of won- 
der. Its rapid advance has been as- 
cribed generally to the fact that the 
company itself was almost above criti- 
cism and that it had a splendid agency 





perous, while many of the farmers of 
the west were new settlers struggling 
to get established an@ with no money 
they desired to invest in life insurance. 
The past few years have been very 
prosperous ones for western farmers 
and the companies with good western 
country agency plants have been doing 
a large business among them. They 
prepared for the harvest before it was 
ripe and are reaping it since it came. 
Every prospect points to its continu- 
ance for years to come. 





Agents sometimes overlook the fact 
that apparently innocent practices on 
their part may expose their companies 
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F. A. CHAMBERLAIN 
President Security National Bank 


| E. W. DECKER 





Vice President Northwestern National Bank 
C. T. JAFFRAY 
Vice President First National Bank 


JOHN T. BAXTER 


Vice President and Counsel 





ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
DIRECTORS 


WM. J. GRAHAM 


Vice President and Actuary 
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T. B. JANNEY 


President Janney, Semple, Hill & Co. 
L. K. THOMPSON 
President 
B. F. NELSON 
President Hennepin Paper Co. 


A. A. CRANE 
Vice President Northwestern National Bank 




















could be made to tell against the com- 
pany. 

Further inquiry showed that much of 
this business apparently lost was really 
never acquired by the company at all. 
A large number of the agents had 
adopted the plan of getting two poli- 
cies issued on one application, in the 
hope of delivering both or else one 
larger than that applied for. In a large 
percentage of instances they failed and 
the “not taken” policy was returned 
for cancellation. The figures did not 
show this, however. There was noth- 
ing in them to prove to any competitor, 
even the most fair minded, that the 
company was not having thrown back 
on its hands each year thousands of 
policies which its agents could not de- 
liver because they had resorted to mis- 
representation or shady tricks in get- 
ting the applications, The agents of 
the company in question probably de- 
liver as large a percentage of the poli- 
cies actually applied for as do those of 
other companies, but not all agents in- 
dulge in this scheme, of dubious wis- 
dom, of getting policies not ordered, 
in the hope of forcing their accept- 
ance. 





PRESIDENT FOUSE’S LECTURE 


The following is the syllabus of the 
lecture on the “Historical Outline of 
Life Insurance,” by President L. G. 
Fouse of the Fidelity Mutual Life in 
the course of ten lectures on life in- 
surance before the Philadelphia Y. M. 
ae 


“English history commenced in 1705. 
Scientific principles introduced in 1760. 


bles f 1 and t di JANUARY 1, 1910 Development resulted in the construc- 
on tables tor total and permanent dis- 
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i " Be - % - tion of the ‘Northampton Mortality 
ability and he supplemented this by a Admitted Assets $ 5,943,204.99 Tables,’ and the introduction of the 
special article in THE WESTERN UNDER- Total Paid Policyholders ° - - - 8,242,771.06 gg ie te ce oe — 
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new policy claims to have tables of been called the golden age of life in- 
comprehensive value and feels safe in surance; 1845 to 1860, the ‘bubble’ 


the rates he has calculated for the in- 
validity part of the contract. 





The agent who is studying his sys- 
tem of work to get out of it the best 
results, tries to eliminate as much 
waste time as possible. There is more 
or less loss of valuable time in wait- 
ing for interviews, but the live agent 
will seek to get appointments at a 
stated time unless he feels he will de- 
feat his cause by having his mission 
known. 
is another element of waste 
that counts for something and which 
can often be avoided. In numerous 
instances an agent will put up a strong 
half hour’s talk, expend his energy as 
well as his time only to discover his 
prospect is uninsurable or actually can 
not pay the premiums. He has gone 
on a fruitless errand. 

An agent by a few inquiries can ob- 
tain beforehand some information as 
te a prospect’s status physically and 
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Desirable Agencies Open to Men of 
Ability and Reliability 
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plant. Yet other companies have the 
same high standing and perhaps equally 
high grade agency plants, as far as 
they go, but they have not made such 
remarkable gains. It would be very in- 
teresting to know whether one factor 
in the Northwestern’s progress has not 
been overlooked, namely, the fact that 
the company for years has had a strong 
plant in the country districts. 

A number of companies of the very 
best standing, whose representatives 
individually rank well with those of 
any other company, have confined their 
efforts almost exclusively to the urban 
population. For a long time that made 
little difference. Agriculture in some 
of the older sections was not very pros- 





to severe criticisms. A few months ago 
a company was negotiating with a good 
writer to take its general agency. In 
his examination of the company he was 
very unfavorably impressed with its 
apparently heavy lapse ratio. Not hav- 
ing a vast volume of old business, its 
death claims and matured endowments 
did not aggregate a very large amount 
annually. Yet the company wrote a 
good volume of new business, but made 
only a small increase in the insurance 
in force. Apparently the business was 
badly written or the company’s treat- 
ment of policyholders was not satis- 
factory. In either event, this apparent 
loss of so mich business each year was 


‘not a good sign and im competition 





period in England, or the dark side of 
life insurance, with 519 registered com- 
panies; reduced to 44 in 1866. Uplift 
commenced in 1862, and consummated 
on substantial lines in 1872. The golden 
age in America followed the close of 
the Civil War, 1865 to 1875, when the 
‘bubble’ or dark period became evi- 
dent, continuing in some form until 
1885. Reconstruction and correction 
of abuses to 1895. Period of marked 
development in public confidence to 
1905. Backset and shock to public con 
fidence, and the resulting reconstruc- 
tion, to 1910. History repeats itself in 
the multiplication of new companies; 
the law of the 


‘ survival of the fittest 
will soon weed out the ‘bubble’ com 
pames. The basic principles sound, 


founded on law of average and mor 
tality. The development of proper 
methods and practices. What its eco- 
nomic relation means to society and 
the state. Its present magnitude. The 
agent as a factor in the upbuilding of 
the business.” 





“TIL chance it” sounds like the ver- 
dict of a responsible man, but the haz- 
ard is quite outside his jurisdiction, 
rests wholly upon his denendent family. 
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ADVICE TO A NEW AGENT 


SOME OF THE ESSENTIALS A 
BEGINNER SHOULD KNOW 





Great Opportunity for Service in Life 
Insurance to the Man Who 
Grasps It 





The way a new agent starts in his 
work determines largely his success, 
Some men just starting have a linger- 
ing doubt as to whether they will 
make good and thus place an im- 
mediate handicap on their work. 
Complete faith in one’s ability to suc- 
ceed is a requisite because a man can 
not create confidence 1n his prospect 
unless he possesses it himself. The 
insurance business is a sales business. 
Selling ability needs fullest confidence. 
A doubter will find himself unable to 
convince his prospect. Determination 
and a faith in one’s ability to be a 
master should form a part of the kit 
of mental tools of the insurance sales- 
man. 

Some Start to “Try” the Business 

Many beginners go into life insur- 
ance merely to “try” it. They do not 
know whether they will relish the work 
or not or are undecided as to the length 
of time they will remain in the busi- 
ness. Some have no idea of being fix- 
tures. It is a temporary calling to get 
an advance or to tide them over until 
they find something they think will be 
better. No man who enters life in- 
surance can expect to accomplish any- 
thing substantial by making it a pass- 
ing show. It should be a serious busi- 
ness, one that should attract the best 
talent, permanent men who take up 
the work with the firm determination 
to succeed. The career has its attrac- 
tions for big men who enter it with 
the proper spirit. Its interests are 
varied. There is a human phase to 
almost every incident in it. Life in- 
surance work should appeal to the man 
of capacity because its opportunities 
are limitless. Avenues for increased 
business open to him all along the line. 
The amount of money he can make de- 
pends on the time he puts in, the 
effectiveness of his canvass, the con- 
fidence people have in him and his 
alertness in getting at those who can 
pay for indemnity. Those who have 
started right and stayed right, like it. 

Should Guard His Reputation 

The reputation a man makes as he 
advances in his career is a feature that 
needs to be carefully watched. If a 
man acts fairly with his clients and 
his company, seeks to fit the needs of 
his prospect, selects such contracts as 
are adapted to the condition of his 
clients and that will fulfill their de. 
sires, if he does not misrepresent, de- 
mands the full dollar, resorts to no 
questionable practice, and seeks at all 
times to render service to his policy 
holders he will find that he commands 
the respect and confidence of his com- 
munity. His advice as to life insur- 
ance will be regarded as sound. It is 
a big asset to gain the good will of the 
people. 

Selection of a Company 

The selection of a company is an 
important matter to consider. Whether 
it is large or small, mutual or stock, 
participating or nonparticipating, does 
not cut nearly so much of a figure as 
its evidences of permanency, honesty 
of management, conservatism, economy 
of the right sort, manner of dealing 
with policyholders. An agent that is 
willing to risk his insurance in a com- 
pany and feels he will get his just dues 
can recommend it to his friends. 

The question of commissions should 
be considered of course, for every man 
is worthy of his hire. But big commis- 
sions very likely are a true index of 
extravagance. There is a limit for 
conservative business getting that 
should not greatly exceed that placed 
by the New York laws. Some excellent 
companies pay more than Armstrong 





commissions but a figure greatly in 
excess indicates too high cost of pro- 
duction and an absence of that due 
regard which policyholders should re- 
ceive. It means high pressure, a forc- 
ing of agents beyond their normal ca- 
pacity. The company that is out for 
volume regardless of how it will stick 
is one to avoid. 
Should be Self Suyporting 

A new agent should soon establish 
his financial reputation with his agency. 
Perhaps in some cases until he gets 
his hand in, so to speak, he may need to 
have a few weeks’ guarantee, but the 
agent who is always seeking credit 
or is ever hard-up, is not producing 
the business that is profitable to him 
or his company. An agent who is in 
debt to his general agent or company 
does not command the respect he would 
if he were clear. There may come 
emergencies as they do in all lines of 
activity, where a man is justified in 
borrowing money to meet his living 
expenses, but they should be few and 
far between. An agent who earns his 
living by the proceeds of his daily 
work, lives within his income and lays 
a part away, can look every one 
squarely in the face. His credit is es- 
tablished. 

Temptation to Change 

An agent starts with a company that 
he believes to furnish good indemnity 
and gives every evidence of being up 
to an exacting standard. He begins 
to produce a comfortable business. 
Other general agents see his work and 
hold out more liberal inducements. 
This is a temptation. It is a laudable 
ambition to desire to make more 
money. But can an agent change and 
feel the company to which he trans- 
fers, renders equal or better service? 
Suppose he is getting 60 percent graded 
commissions and is offered 75 percent. 
He must apply some other measure 
than dollars and cents to his calcula- 
tions in reaching a decision. No mian 
can sell life insurance and escape re~ 
sponsibility to the purchaser. There 
is chalked up against him a moral lia- 
bility. 

The man who changes will soon have 
some other company after him. The 
habit of going from company to com- 
pany grows. Stick to one company 
that is known to be a good one. Don’t 
be tempted to flit from place to place. 
Get to be known as representing one 
institution because the longer one re- 
mains he gains an accumulative pres- 
tige. His people regard him as solid 
and permanent. After awhile an equal- 
ly as good company, even if it is not 
his own, may offer him a_ general 
agency. Then is the time to consider 
a change. 

Service is the one factor in an agents 
career that counts for the most. His 
profits, will come if he renders full 
service. His company must give good 
service, too. 

There is much in life insurance, a 
splendid field for usefulness, an ex- 
cellent opportunity to make money~ 
if the man rises to the occasion. 


DIVIDENDS IN INSTALLMENTS 


In answer to the question, why does 
the Mutual Benefit divide the annual di- 
vidend into as many instalments as there 
are premium payments during the year, 
Actuary Papps recently made this ex- 
planation : 

“Where dividends are applied in part 
payment of premiums and those pre- 
miums are paid half yearly, the company 
assumes that the policyholder would pre- 
fer to pay an even amount each six 
months rather than to pay one large and 
one small premium. In practicallv all cases 
our assumption is justified, but if for any 
particular reason the insured prefers to 
have the entire dividend applied in part 
payment of the semi-annual premium due 
on the policy’s anniversary, the company 
is perfectly willing to do so. We might 
also add that we feel that the business 
is apt to be better kept in force if the 
dividends are applied equally’ on each 
instalment of premium.” 








TWO PLANS ARE COMPARED 
ENDOWMENT AND _ SAVINGS 
BANK ARE PRESENTED 





Chief Merit of the Former is the Fact 
that Assured’s Life is 
Protected 





It is an old subject to discuss the 
advantage of an endowment policy over 
a savings bank fund so far as the vet- 
eran agent is concerned, but a new 
agent writes this paper for suggestions 
as to meeting the savings bank argu- 
ment. 

To the young man with but a little 
money to invest each year, the endow- 
ment policy and the savings bank are 
the two safest depositories that will 
not only care for his money but will 
let it make money. 

Savings Bank Plan 

The savings bank receives deposits 
and allows compound interest of 3 or 
3% percent. The deposit is not called 
for regularly, in fact, it is up to the 
man to make his deposit as he desires 
to. The man spends more than he in- 
tends to because there is no absolute 
demand for him to deposit any amount 
at a fixed time. And there, too, is the 
temptation to withdraw the account 
and invest in a “sure thing.” The sure 
thing generally is rapacious enough to 
take the money and lose it. 

If death occurs his estate gets just 
what is in the bank. 

The Endowment Plan 

An endowment is a combination of 
pure investment and a term policy. 
A man deposits a certain sum each 
year and at the close of the period 
gets the face of the policy. If he dies 
in the interim his estate or beneficiary 
secures it. 

An endowment premium has to be 
paid at a certain time and must be pre- 
pared for. A man will not be so strong- 
ly inclined to cash in his endowment 
policy to invest in a “sure thing.” The 
endowment is a systematic savings ac- 
count. It enables one to work for a 
definite goal. If a man would be sure 
to deposit his premium in a savings 
bank every year and were sure he 
would live until the end of the prem- 
ium paying period of his endowment, 
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the savings bank would be the better. 
Suppose he is pressed for money for 
a year or so. He can borrow on his 
policy and keep up his premium. There 
is no such privilege in his banking ac- 
count. 

Real Merit of the Endowment 

The real merit of the endowment 
policy over the savings account rests 
on the uncertainty of life. Any one 
can take out his rate book, select the 
premium at a certain age and ascertain 
what amount will be in the bank at the 
end of any year with compound interest 
added if the bank deposit each year is 
made the same as the premium, and 
if the deposit is made regularly each 
year. In any calculation it must be on 
the basis of a certain period, ten, fif- 
teen or twenty years for example. Take 
a twenty-year endowment, age 25. Sup- 
pose the rate is $42.17. The endow- 
ment results must include the life in- 
surance feature. 

Two Plans Compared 

At the end of five years, if a man 
died, his estate would draw $1,000 from 
the endowment and $234.04 from the 
bank on a 3% compound interest basis. 
At the end of ten years the endow- 
ment would yield $1,000, the bank 
$512.03. At the end of 17 years tlre 
endowment would yield $1,000, the 
bank $999.99; at the end of 20 years, 
the endowment matures, and the as- 
sured gets $1,000. From the bank he 
would receive $1,234.27. During the 
entire period he has been fully pro- 
tected in case of death if he carried 
the endowment policy. He must have 
kept up his deposits in the bank for 
eighteen years before his estate would 
earn $1,000. 

The total cost of the endowment was 
$843.40. The assured. gets at maturity 
the total of all premiums paid and 
$156.60 in interest, beside the protec- 
tion he has had for twenty years. The 
premium in the illustration is that of a 
non-participating policy. 





“The best agent is the one who can 
tell the most truth and tell it in the 
most attractive way. A good agent 
has to have tools, and his tools are 
truth, character, magnetism, and a 
thorough knowledge of the policies he 
has to sell. The good agent is the man 
who never makes a promise he can not 
keep.” 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
marked 


known as South 18 


by the accomplishment of the State 
Mutual Life Insurance Company of 1 


Georgia. 


Forty Million Dollars of Insurance have been laced on the books 


of this Company the 
tution. Over a million 


two years of its life as a 
a quarter of assets have been accumulated 


reserve insti- 


in this period and the Company s mcome in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





RELIANCE LIFE 


OF 
PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois: and Alabama 
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Hints to the Salesman 


Methods to Be Used—Whatever gen- 
eral method is adopted, the main object 
is to present the idea of insurance in 
a clear and interesting light. The 
imagination of two generations has 
been more or less effectively exercised 
in painting the terrors of sudden death 
from an insurance standpoint. A little 
imagination will sometimes secure the 
attention of a man who will not listen 
to life insurance. Estates shrink in 
case of death, and some men think 
more of their estates than of their 
families. Others are attracted to the 
idea of a provision for old age, while 
a certain class will be interested in an 
investment. The idea of being a recre- 
ant trustee in neglecting to insure the 
property of his wards would horrify an 
upright man, and if the agent can make 
such a man see that he is in the posi- 
tion of a trustee to his wife and chil- 
dren he can be written for life insur- 
ance. Premiums on an estate at death 
amount to less than the lowest rates of 
interest, and the man who is anxious 
to leave an estate can be written on 
that idea. 

Partnership insurance opens up great 
opportunities to interest many who 
have resisted all other arguments, and 
if a partnership deal falls through the 
agent will often secure personal insur- 
ance on one of the partners as a result 
of his efforts to create an active inter- 
est in life insurance. 








Method of Canvass—Consider every 
healthy person a possible prospect un- 
til proven to be otherwise. The onus 
of proving that they do not need life 
insurance rests with them. The trained 
salesman in this work creates a desire 
for the thing he sells by the power of 
suggestion. He appreciates the fact 
that the world will give him a hearing 
if he is a sufficiently good judge of 
human nature to play in proper time 
upon the right heart-string. Build up a 
steady and intelligent line of argument 
explanatory of the contracts you sell. 
Study out how to secure entrance to 
the home, and how to interest, and to 
receive a hearing under the most favor- 
able conditions. Make every sale assist 
you in having people know your busi- 
ness, and enlarge by introduction 
thereby your acquaintance. Be square; 
and in your efforts remember that there 
are thousands of men who have gone 
through the same experience broad 
enough to lend the helping hand, for 
this is not a secret business, but a work 
of application; and if you are sincere 
you have found the right occupation.— 
William R. Konow. 


Method—The agent who works with- 
out system unquestionably sentences 
himself to hard labor. He dissipates his 
energy and spends many of his golden 
hours in vain. Besides, he misses just 
the item best calculated to add zest and 
interest to the business. Ever watch 
bridge-whist? Who enjoys the —_—- 
the man who plays only the good hands 
well, or the player who keeps track of 
the cards, watches the score, and makes 
even the bad hands count? The care- 
ful man of method is the one who gets 
the greatest pleasure out of the game. 
And he’s the one who wins as a rule, 
from the very nature of the case. Same 
way in soliciting life insurance. The 
man who meets with the best success, 
who enjoys the game, is the agent who 
leaves very little to chance, and who is 
all the time looking and planning his 
work ahead—Thos. A. Buckner. 


Character—The honesty of a mer- 
chant or a business man is impressed 
on people in a roundabout way, through 
his advertisements, through the state- 
ments of his clerks, through what you 
hear of him from others. 

With a life insurance man it is differ- 
ent. Character to him means every- 
thing. He meets his clients face to face. 
They know him. They know whether 
he is to be depended on. They know 
whether he has character; and their 











trade goes to him according as he im- 
presses them that he is reliable and de- 
pendable. 

Harold Peirce, known to all New 
York Life men as one of the leading 
writers of his time, touched on this very 
point in a recent brief talk. Some of 
his biggest policies were sold largely 
on the strength of the faith his clients 
had in him. They knew him. They 
were acquainted with his character. He 
had lived and worked among them. 
They knew he would do the right — 
by them, even though his pocket boo 
might suffer a little temporarily. (It 
didn’t suffer in the long run.)—New 
York Life Bulletin. 





Question of Cost.—About the first 
crack out of the box from a prospect 
is, “How much will it cost?” Probably 
most new men make the mistake of 
giving the premium without further 
delay. The subject of expense as he 
thinks it is before him prior to his be- 
ing interested in the proposition. The 
policy has not been explained. In most 
cases the prospect will turn down 
the deal if the only thing he 
knows about it is the cost. Deftly 
the cost should be turned aside and 
the proposition presented. If an il- 
lustration be furnished let the premium 
be given at the bottom. Then make it 
clear that the premium is not an ex- 
pense but a deposit on which returns 
are to be made. A premium is no more 
an expense than is a bank deposit. It 
is not “how much does it cost?” but 
“This is the deposit required to result 
in earning a certain sum.” 





Approaching Coal and Wood Deal- 
ers.—Coal and wood dealers may be in- 
terested in life insurance as protection 
for their families, as protection for their 
own old age, or as protection for their 
business. 

Suppose the coal and wood man be 
approached in some such way as this: 

“Summer is the best time of the year 
for ordering the winter’s supply of coal, 
isn’t it, Mr. Brown? Coal is cheaper 
and generally of better quality in the 
summer, I believe; yet is it not a fact 
that many men wait and wait until 
snow is on the ground before filling 
their bins with the needed fuel? As 
a result, the coal costs more, if noth- 
ing else. 

“In the same way, Mr. Brown, the 
summer of a man’s life is the best time 
in which to secure life insurance. The 
winter of life will come—there are 
bright days and dark days—and when 
the cold days of life come coal and 
wood must be secured just as now in 
order to keep comfortable, physically. 

“No intelligent man now-a-days can 
truthfully say, ‘I don’t believe in life 
insurance. Men do, however, say, 
‘Oh, I’m not ready just now. I'll take 
a policy later.’ In other words, they 
wait and wait, just as the man who 
neglects to fill his coal bin in the sum- 
mer. As a result, the life insurance 
policy costs more, if nothing else, when 
it is finally taken.”—The Pelican. 





Forcing Insurance.—A banker once 
told me that an insurance man called 
on him and said to him, “I am going to 
write you a $100,000 policy.” The banker 
replied, “You are crazy.” The agent in- 
duced him to be examined, and brought 
back two policies of $100,000 each and 
one for $50,000, and succeeded in talk- 
ing the banker into taking them all. 
The bank was subsequently purchased 
by other parties, and the banker de- 
cided that he would take up the busi- 
ness which could be pushed in this 
way. He did so, and has proved one 
of the largest producers in the country. 
If we wait for a man to get ready to 
take insurance, we will do no business. 
A man is never ready until he becomes 
uninsurable. The other fellow who 
forces his insurance will get ahead of 
us and we lose the business. You can 
force your policy by quiet, judicious, 
tactful talk, and when you have induced 
a man to take a policy, he is always 
glad he has done so.—William Boswell. 





DIVIDENDS OF THE HOME LIFE 


The subjoined are the dividends of the Home Life for 1910, being based on 


3 percent valuation. 
year. The dividends are: 


The company shows an increase of some 325 percent over last 


-——-Ordinary Life———, ———20-Payment Life———_. ———15-Payment Life——, 
Issues Issues Issues 
1 1 7 


Issues Issues Issues 


7——20-Payment Life———, ——30-Year Endowment—, 
Issues Issues Issues 


1909 1908 1907 
em. 1st. 2d. 3d. 
Year Year Year 
21 $18.40 $2.17 2.28 $2.41 
22 18.80 2.22 2.34 2.46 
23 «19.23 2.27 2.39 2.52 
24 19.67 2.32 2.45 2.58 
25 «20.14 2.37 2.51 2.65 
26 20.63 2.43 2.57 2.72 
27 ~=21.15 2.49 2.64 2.79 
28 21.69 2.56 2.71 2.87 
29 22.26 2.62 2.78 2.95 
30 22.85 2.69 2.86 3.03 
31 23.48 2.76 2.94 3.12 
32 24.14 2.84 3.02 3.21 
33 =24.84 2.93 3.12 3.31 
34 25.58 3.02 3.21 3.41 
35 26.35 3.10 3.31 3.52 
36 27.17 3.20 3.41 3.64 
37 28.04 3.30 3.53 3.76 
38 28.95 3.41 3.64 3.88 
39 29.92 3.53 3.77 4.02 
40 30.94 3.65 3.90 4.16 
41 32.03 3.78 4.04 4.31 
42 33.18 3.91 4.19 4,47 
43 34.40 4.05 4.34 4.61 
44 35.70 4.20 4.50 4.81 
45 37.08 4.36 4.68 5.00 
46 38.55 4.54 4.87 5.20 
47 40.12 4.72 6.07 5.42 
48 41.78 4.92 5.27 5.64 
49 43.56 5.13 5.50 5.88 
50 45.45 5.35 5.74 6.13 
51 47.46 5.59 5.99 6.39 
52 49.60 5.84 6.25 6.68 
53 561.89 6.11 6.54 6.98 
54 64.33 6.40 6.85 7.30 
55 56.93 6.71 7.17 7.64 
56 59.70 7.03 7.51 7.99 
57 62.66 7.38 7.88 8.37 
58 65.83 7.76 8.27 8.78 
59 69.21 8.15 8.68 9.21 
60 72.83 8.58 9.12 9.67 
Issues Issues Issues 
1909 1908 1907 
Prem. 1st. 2d. 3d. 
Age Year Year Year 
21 $46.30 $4.19 $4.72 $5.27 
22 47.00 4.26 4.80 5.36 
23 «447.73 4.34 4.88 5.45 
24 48.47 4.40 4.96 5.54 
25 49.24 4.48 5.05 5.64 
26 50.04 4.56 5.14 5.74 
27 50.87 4.65 5.23 5.84 
28 61.72 4.73 5.33 5.95 
29 62.61 4.83 5.44 6.07 
30 63.52 4.92 5.54 6.18 
31 54.46 5.02 5.65 6.30 
32 655.44 5.12 5.76 6.43 
33 56.45 5.22 5.88 6.56 
34 57.50 65.33 6.00 6.70 
35 668.58 5.44 6.12 6.83 
36 59.70 5.56 6.26 6.98 
37 60.86 5.69 6.40 7.13 
38 62.06 6.81 6.54 7.28 
39 63.30 5.94 6.68 7.45 
40 64.59 6.09 6.84 7.62 
41 65.93 6.24 7.00 7.80 
Ze «67.31 6.38 7.26 7.97 
43 68.76 6.55 7.34 8.17 
44 70.25 6.71 7.52 8.36 
45 71.81 6.89 7.71 8.57 
46 73.44 7.08 7.92 8.79 
47 75.13 7.26 8.12 9.01 
48 76.90 7.47 8.35 9.25 
49 78.74 7.68 8.58 9.50 
50 80.66 7.91 8.82 9.75 
51 82.66 8.15 9.07 10.02 
52 84.74 8.39 9.33 10.29 
53 86.92 8.65 9.61 10.59 
54 89.20 8.93 9.90 10.89 
55 91.58 9.22 10.20 11.21 
Issues Issues Issues 
1909 1908 1907 
Prem. Ist. 2d. 3d. 
Age Year Year Year 
21 $65.43 $5.58 6.39 $7.23 
22 65.61 6.60 6.42 7.26 
23 «465.60 5.63 6.44 7.28 
24 65.69 5.66 6.47 7.31 
25 65.79 5.68 6.50 7.34 
26 65.89 6.72 6.53 7.37 
37 66.00 5.75 6.56 7.40 
28 66.11 5.78 6.59 7.43 
29 66.24 5.81 6.62 7.47 
30 66.37 5.85 6.66 7.50 
31 66.52 5.89 6.70 7.64 
32 66.68 56.93 6.74 7.58 
33 «66.85 5.98 6.75 7.63 
34 67.03 6.02 6.83 7.67 
35 67.23 6.07 6.88 17.72 
36 67.45 6.12 6.93 7.77 
37 67.68 6.18 6.99 7.83 
38 67.94 6.24 7.05 7.89 
39 68.23 6.30 7.11 7.95 
40 68.55 6.38 7.18 8.02 
41 68.90 6.45 7.26 8.10 
42 69.28 6.52 7.34 8.17 
43 69.71 6.61 7.42 8.26 
44 70.19 6.71 7.52 8.36 
45 70.73 6.81 7.62 8.46 
46 71.32 6.92 7.73 8.57 
47 71.98 7.04 , 7.85 8.69 
48 72.71 7.16 7.98 8.82 
49 73.53 7.31 8.12 8.96 
50 74.43 7.46 8.27 9.11 
61 75.42 7.62 8.44 9.27 
52 76.52 7.80 8.61 9.45 
63 77.73 7.99 8.80 9.64 
564 79.07 8.20 9.01 9.85 
55 80.55 8.42 9.23 10.07 
56 82.17 8.66 9.47 10.31 
57 83.97 8.93 9.74 10.58 
58 85.96 $22 10.03 10.87 
59 88.15 9.53 10.34 11.18 
60 90.56 9.87 10.68 11.51 
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7——20-Year Endowment—, 
Issues Issues Issues 
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1909 908 1907 
1st. 2d. 3d. 
Year Year Year 
$4.30 $4.85 $5.42 
4.32 4.87 5.44 
4.35 4.90 5.47 
4.38 4.93 5.50 
4.40 4.96 6.53 
4.43 4.98 5.56 
4.47 5.02 5.59 
4.50 5.05 6.62 
4.54 5.09 5.60 
4.58 6.13 5.70 
4.62 6.17 5.74 
4.66 5.21 5.78 
4.70 5.26 5.83 
4.76 6.31 5.88 
4.81 5.36 5.94 
4.86 5.42 5.99 
4.93 5.48 6.06 
4.39 5.55 6.12 
5.06 5.62 6.19 
5.14 5.69 6.27 
6.21 5.77 6.36 
6.30 5.86 6.44 
5.40 5.96 6.54 
5.50 6.06 6.64 
5.61 6.18 6.76 
5.74 6.30 6.89 
5.86 6.44 7.03 
6.00 6.58 7.17 
6.16 6.74 7.33 
6.32 6.90 7.50 
6.50 7.09 7.69 
6.70 7.29 7.89 
6.91 7.50 8.11 
7.14 7.74 8.35 
7.39 7.99 8.60 
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LIFE SUPPLEMENT TO THE WESTERN 


UNDERWRITER. 


March 10, 1910. 








Dividends of Northwestern Mutual 


The following are dividends of the Northwestern Mutual payable this year on 
policies written in 1908 and 1909, which provide for first year dividends. The double 
dividend feature prevailing in Northwestern policies issued prior to that time do 
not apply. 


r——Ordinary Life——, -—10-Payment — 7715-Payment Life—, 








Issued Issued Issued Issu Issued Issued 

Age Premium 1909 1308 Prem. 1909 1908 Prem. 1909 1308 
| SSS eee ee a wr SF --++ $44.98 $ 4.35 $ 4.78 $33.23 $ 3.96 $ 4.24 
Srteeih 5.63 4.41 4.84 33.71 4.00 4.29 

at coos $6.99 4.46 4.90 34.21 4.06 4.35 

$ 3.57 $ 3.68 46.98 4.52 4.97 34.73 4.11 4.41 

3.63 3.74 47.69 4.58 5.04 35.26 4.16 4.47 

3.68 3.80 48.43 4.65 5.12 35.82 4.23 4.54 

3.74 3.86 49.19 4.72 5.10 36.39 4.29 4.60 

3.80 3.93 49.97 4.78 5.26 36.98 4.35 4.67 

3.87 4.00 50.78 4.85 5.45 37.60 4.42 4.75 

3.93 4.07 61.62 4.93 5.43 38.23 4.49 4.82 

4.00 4.14 62.49 5.02 5.52 38.89 4.56 4.90 

4.07 4.22 63.39 5.10 5.62 39.57 4.63 4.99 

4.15 4.31 54.31 5.18 5.71 40.28 4.72 5.08 

4.23 4.40 655.27 5.27 5.81 41.01 4.80 5.17 

4.33 4.50 56.27 5.38 5.93 41.77 4.89 56.27 

4.42 4.60 57.30 5.49 6.04 42.56 4.99 5.37 

4.52 4.71 58.36 5.59 6.16 43.38 5.09 5.48 

4.62 4.82 59.46 5.70 6.29 44.23 5.20 5.60 

4.73 4.94 60.60 5.83 6.42 45.12 5.32 5.73 

4.86 5.08 61.78 5.95 6.56 46.04 5.44 5.86 

4.99 5.21 63.01 6.10 6.72 46.99 5.57 6.00 

5.12 5.36 64.27 6.24 6.87 47.99 5.70 6.14 

5.27 5.52 65.58 6.39 7.03 49.03 5.85 6.30 

5.43 5.69 66.94 6.55 7.21 50.11 6.00 6.46 

5.59 5.87 68.36 6.74 7.41 51.25 6.17 6.65 

5.78 6.07 69.82 6.91 7.61 52.44 6.35 6.84 

5.97 6.27 71.35 7.12 7.82 53.68 6.54 7.04 

6.18 6.51 72.94 7.33 8.06 54.99 6.75 17.27 

6.42 6.76 74.60 7.57 8.31 56.36 6.97 7.51 

6.67 7.04 76.32 7.82 8.58 57.81 7.22 7.78 

6.95 7.34 78.12 8.10 8.88 59.33 7.49 8.07 

7.25 7.67 80.00 8.41 9.21 60.93 7.79 8.38 

7.59 8.03 81.96 8.74 9.56 62.62 8.11 8.73 

7.95 8.42 84.00 9.10 9.94 64.41 8.47 9.10 

8.35 8.85 86.13 9.49 10.35 66.29 885 9.51 

8.78 9.31 88.35 9.91 10.78 68.28 9.26 9.94 

9.25 9.80 90.67 10.36 11.26 70.39 9.72 10.42 

9.76 10.34 33.10 10.86 11.77 72.638 10.22 10.94 

10.32 10.93 95.65 11.40 12.33 75.01 10.75 11.50 

10.93 11.57 98.32 11.98 12.92 77.54 11.33 12.10 

11.58 12.26 101.13 12.61 13.57 80.25 11.97 12.77 

12.29 13.01 104.10 13.30 14.28 83.14 12.67 13.48 

13.07 13.82 107.22 14.04 15.04 86.24 13.42 14.27 

-—20-Payment Life—, 10-Year Endowment 15-Year Endowment 

Issued Issued Issued Issued Issued Issued 

Age Premium 1909 1308 Prem. 1909 1908 Prem. 1909 1308 
gets akdidcbb-e-2 nae $27.47 $ 3.77 $ 3.98 $101.16 $ 4.91 $ 6.04 $65.61 $ 4.60 $ 5.29 
27.87 3.81 4.03 01.3 5.07 6.20 65.77 4.72 5.40 

3.86 4.08 101.57 5.24 6.37 65.93 4.83 5.52 

3.91 4.14 101.78 5.41 6.53 66.11 4.97 5.65 

3.97 4.20 102.01 5.59 6.72 66.29 5.10 5.78 

4.02 4.26 102.24 5.78 6.90 66.47 5.23 5.91 

4.08 4.32 102.48 5.96 7.08 66.59 5.29 5.97 

4.14 4.39 102.73 6.16 7.28 66.69 5.34 6.02 

4.20 4.45 102.99 6.36 7.48 66.80 5.39 6.07 

4.27 4.53 103.26 6.57 7.69 66.92 5.45 6.13 

4.34 4.60 103.47 6.72 7.84 67.04 5.50 6.18 

4.41 4.68 103.58 6.77 7.80 67.17 5.56 6.24 

4.49 4.77 103.71 6.84 7.95 67.32 5.63 6.31 

4.58 4.86 103.84 6.90 8.02 67.47 5.69 6.37 

4.66 4.95 103.98 6.96 8.08 67.63 5.76 6.44 

4.75 5.05 104.14 7.05 8.16 67.81 5.83 6.52 

4.85 5.15 104.30 7.12 8.23 68.00 5.91 6.59 

4.95 5.27 104.48 7.20 8.32 68.21 6.00 6.68 

5.07 5.39 104.67 7.29 8.40 68.44 6.09 6.78 

5.18 5.52 104.88 7.39 8.50 68.68 6.18 6.87 

5.30 5.64 105.10 7.49 8.60 68.96 6.30 6.98 

5.44 5.79 105.35 7.60 8.71 69.25 6.40 7.09 

5.58 5.34 105.62 7.72 8.83 69.58 6.53 7.21 

5.73 6.11 105.91 7.85 8.96 69.95 6.66 7.36 

5.90 6.28 106.23 7.98 9.09 70.35 6.80 7.50 

6.07 6.47 106.59 8.13 9.25 70.79 6.95 7.65 

6.27 6.68 106.98 8.29 9.40 71.29 7.12 7.82 

6.48 6.90 107.42 8.47 9.58 71.84 7.30 8.01 

6.69 7.13 107.91 8.66 9.77 72.45 7.50 8.21 

6.94 7.40 108.46 8.88 9.99 73.14 7.73 8.45 

7.21 7.69 109.06 9.11 10.23 73.89 7.96 8.70 

7.51 8.01 109.74 9.38 10.50 74.73 8.24 8.98 

7.83 8.35 110.48 9.66 10.79 75.66 8.54 9.29 

8.19 8.73 111.30 9.98 11.10 76.68 8.86 9.62 

8.56 9.13 112.20 10.31 11.44 77.81 9.22 9.99 

8.99 9.58 113.20 10.70 11.82 79.05 9.60 10.39 

f F 9.45 10.06 114.30 11.11 12.24 80.43 10.04 10.83 
f . 9.94 10.58 115.51 11.56 12.68 81.95 10.51 11.32 
| ESE En Sere 66.33 10.48 11.15 116.84 12.05 13.17 88.62 11.02 11.84 
Perr ree 68.96 11.07 11.76 118.31 12.59 13.71 85.46 11.58 12.41 
ae Doe esacnenr ahead 71.79 11.72 12.44 119.93 13.18 14.30 87.50 12.20 13.05 
Pere Pere ee re 74.83 12.42 13.17 121.72 13.83 14.95 89.74 12.87 13.73 
Ee eee ee 78.10 13.18 13.97 123.68 14.538 15.65 92.21 13.60 14.49 





THE INDIANAPOLIS LIFE INSURANCE COMPANY 





Year Ins. in Force = — Premium Income Pollevealders 
‘ $ $ 
1905 825,000 27,643.24 6,187 NIL 
1906 1,281,909 42,345.39 37,013 783 
1907 2.168,316 60,169.62 73,064 3,173 
1909 2,344,449 100,410.68 87,672 6,340 
199 3,025,000 158,000.00 112,600 7,745 
Permanent renewal contracts direct with com - _ Operates in Indiana and Iilinois. 
Address, FRANK P. » Vice-President. 





[F YOU are a high class salesman and can furnish the best 
of references, you can put yourself into a position 
to make big money this year. NOT INSURANCE. 


CORRESPONDENCE CONFIDENTIAL. WRITE TODAY. 


THE SOUTH COAST CoO., “ Giicaco,. 


CHICAGO, ILL. 








7-20-Year Endowment—, 
Issued Issued 


25-Year Endowment 


30-Year Endowment 
Issued Issued 


Issued Issued 





Age Premium 1909 1308 Prem. 1909 1908 Prem. 1909 1308 
$ 4.45 $ 4.91 $37.75 $ 4.11 $ 4.45 $381.04 $3.89 $4.15 
4.49 4.96 37.84 4.15 4.49 31.14 3.92 4.18 
4.53 5.00 37.93 4.18 4.52 31.25 3.96 4.22 
4.57 5.04 38.03 4.22 4.56 31.36 4.00 4.26 
4.61 5.08 38.14 4.27 4.61 31.48 4.04 4.30 
4.66 5.12 38.25 4.31 4.65 31.62 4.09 4.35 
4.70 5.17 38.37 4.35 4.69 31.76 4.13 4.39 
4.75 5.21 38.50 4.40 4.74 31.92 4.18 4.44 
4.79 5.26 38.65 4.46 4.80 32.09 4.23 4.50 
4.86 5.32 38.80 4.51 4.85 32.27 4.28 4.55 
4.91 5.38 38.96 4.56 4.90 32.48 4.35 4.62 
4.97 5.44 39.15 4.63 4.98 32.70 4.41 4.68 
5.03 5.50 39.34 4.69 5.03 32.94 4.48 4.75 
5.10 5.57 39.56 4.76 5.11 33.20 4.54 4.81 
5.17 5.64 39.79 4.83 5.18 33.50 4.62 4.90 
5.24 5.72 40.05 4.91 5.26 33.82 4.70 4.38 
5.32 5.80 40.33 4.99 5.34 34.17 4.79 5.07 
5.42 5.89 40.64 5.08 5.44 34.56 4.88 5.17 
5.51 5.98 40.99 5.18 5.54 34.99 4.98 9.27 
5.61 6.09 41.37 5.28 5.65 35.46 5.09 5.38 
5.71 6.20 41.79 5.40 5.76 35.98 5.20 5.50 
5.83 6.32 42.25 5.51 5.89 36.55 5.32 5.63 
5.95 6.44 42.76 5.64 02 37.18 5.45 5.77 
6.09 6.58 43.32 5.78 6.16 37.88 5.60 5.92 
6.24 6.74 43.95 5.93 6.32 38.65 5.75 6.09 
6.39 6.90 44.64 6.09 6.49 39.49 5.91 6.26 
6.56 7.08 45.40 6.27 6.67 40.43 6.11 6.46 
6.75 7.28 46.25 6.46 6.88 41.45 6.30 6.67 
6.96 7.49 47.19 6.68 7.11 42.58 6.52 6.90 
7.18 7.73 48.23 6.91 7.36 43.82 6.76 7.16 
7.44 8.00 49.37 7.17 7.63 45.18 7.03 7.46 
7.72 8.29 50.63 7.45 7.94 46.66 7.33 7.77 
8.02 8.61 52.02 7.77 8.27 48.28 7.65 8.12 
8.36 8.96 53.54 8.11 8.64 
8.73 9.34 55.21 8.49 9.03 
9.14 9.77 57.04 8.91 9.47 
9.58 10.23 59.04 9.36 9.95 
10.06 10.74 61.23 9.86 10.47 
10.59 11.28 
11.16 11.88 
11.79 12.54 
12.48 13.25 
13.23 14.03 
keep up with the continued subscrip- 


Among the Companies 





In a recent bulletin the Travelers il- 
lustrates in a striking manner the ad- 
vantages to the assured of the monthly 
income policy. The following table 
shows what an ordinary life policy pay- 
ing $25 a month, issued to an assured, 
aged 30, with a beneficiary aged 25, 
will cost up to the end of each of thirty 
years after issue of the policy: 


Total Cost Total Cost 
of Policy. 





This policy provides for the payment 
of $25 a month for twenty years cer- 
tain and as much longer as the bene- 
ficiary may live. The policy then will 
pay $6,000 in monthly installments as 
a minimum. If the assured should die 
after paying one premium and the 
beneficiary should live to age 90, the 
policy would pay a total of $19,200. If 
the installments should be commuted 
at $4,326.40, the insured would have to 
pay premiums for forty-three years be- 
fore he would pay in as much as the 
beneficiary would get out. 


The Union Life of Canada has a 
policy for wage earners known as the 
loan and savings fund policy to pro- 
vide a permanent savings fund. A cer- 
tificate is ordered from time to time 
reading as follows: 

The Union Life Assurance Company 
will pay to the legal holder of con- 
tract No.— the sum of five dollars as 
advance on the above contract subject 
to the conditions named therein. H. 
Pollman Evans, President. 





TUBERCULOSIS CAMP 


Funds for the purchase of 204 tent 
houses for the Modern Woodmen 
sanitarium north of Colorado Springs 
have been donated by camps of the 
order throughout the country. When 
the sanitarium was established, a call 
was made on the various camps each 
to donate $250, the cost of one tent 
cottage, and so generous has been the 
response that the officials have been 
unable to build cottages fast enough to 





tions. To date, two colonies of 60 tents 
each have been erected, and already 
construction of a third colony has be- 
gun. At the same time construction of 
the central building, power plant and 
dairy will be pushed. Within a few 
years the sanitarium is expected to 
have facilities for the accommodation 
of from 500 to 1,000 patients. 





NEED OF AGENTS 

Hiram R. Steele, one of the trustees 
of the New York Life, says from the 
standpoint of the business man as to the 
need for agents: 

“The question is sometimes asked why 
life insurance companies need soliciting 
agents. If life insurance is really such 
a beneficent thing that no prudent busi- 
ness man can afford, while in the prime 
of life, to neglect the opportunity to 
secure protection against the possible 
accident of death or change of fortune, 
why is so much argument and persuasion 
necessary to induce a man to do the rea- 
sonable and proper thing in his own in- 
terests? No business man is willing to 
sleep for one night without being certain 
that his fire insurance in force, though 
he knows that his house, store or factory 
may never burn, and that death is cer- 
tain to come to all of us sooner or later, 
and that unexpected deaths and reversals 
of fortune are every day occurrences. He 
recognizes a possibility of loss by fire 
and properly estimates the business risk, 
then why is he inclined to be so indiffer- 
ent to the more serious risk? 

“Why are men so indifferent? I think 
the answer is found in the fact that all 
men while in good health and prosperous 
are by nature sanguine and optimistic. 
It is unnatural for any man in the vigor 
of life, with bright prospects, to seriously 
consider the risk of early death or fin- 
ancial disaster. All his plans contemplate 
a long and successful career, and this 
hopeful disposition is part of the divine 
plan, for if it were otherwise, we should 
not be so well equipped for the battle 
of life. At all events the fact remains 
that missionary work is necessary and 
without it life insurance would cease to 
exist.” 





“That good old motto of the school- 
books is just as good today as it was 
when first written: ‘By industry we 
thrive.’ Industry, directed by intel- 
ligence and backed up by energetic 
persistency, will secure for you in this 
service steady advancement—always 
did and always will.” 
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Chicago’s Greatest Company 


ILLINOIS LIFE 


OLDEST IN INSURANCE CO. LARCEST IN 


CHICACO Chi ILLINOIS 
icago 
JAMES W. STEVENS -_ President 





























WE GUARANTEE WHERE OTHERS PROMISE 


The Company Whose Record Shows that Each 
Succeeding Year was Better Than the Last. 











STATEMENT OF CONDITION JANUARY |, (910 


ASSETS LIABILITIES 
Bonds and Stocks $2,552,650.54 Death Losses, due and unpaid 


Cash in Offices and Banks (at interest Death Losses, in process of payment and proofs 
$384,972.66) 397,281.09 of loss not yet completed 42,870.56 

Real Estate, Unincumbered 1.081.500.00 Reserve to cover amounts not yet due on Install- 
, ieee ment Policies 23,277.60 


Legal Reserve to protect outstanding policies as 
Collateral Loans computed by the Illinois Insurance Depart- 





First Mortgages on Real Estate 751,122.80 


6,789,545.00 
Premiums and Interest paid in advance 31,035.26 
; Miscellaneous Liabilities, including $16,728.75 
I I i is 6. kn v tte Remeeer ai vara 28,135.23 taxes payable during the forthcoming year 26,514.41 
Net deferred premiums and premiums in course Reserve to provide dividends apportioned or 

of collection (less expense loading on same), payable to policy holders, and other credits 28,966.14 

$231,162.70, wholly secured by legal reserve Capital and Surplus (including $81,434.42 ac- 

and other credits 186,877.03 cummulations on Policies) 481 698.93 


$7,423,907.92 $7,423,907.92 


Loans to Policy Holders not exceeding Reserve, 
fully secured by policies 1 442,626.23 





INSURANCE IN FORCE 
Fifty Million, Five Hundred and Thirty-Eight Thousand Dollars. 


Sreaenoeinrennx ™s>s 4 == 


no 


The year 1909 was the most successful in this company’s already splendid 
record of successful years. 

New business written in 1909 was fifty per cent in excess of 1908. 

Agents wanted in Georgia, Illinois, Kansas, Michigan, Missouri, Ohio, 
Oklahoma and Pennsylvania. 
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An agent who starts out after applica- 
tions without believing in his ability to 
secure them, or with a feeling (even 
though slight) that he is about to fail, 
can bet his last dollar, nine times in 
ten, that his fears will be realized. 

Yes, sir! In talking with a prospect, 
the slightest feeling on your part that you 
are not going to land a signature on that 
dotted line will be instinctively felt by 
your client, and is bound to go a long 
way toward preventing you from getting 
that signature. 

A wavering agent should fix two 
things in his mind above all others, name- 
ly, that there is an enormous quantity 
of life insurance to be written; that he 
can, and must, get his share of it—and 
more. 

Life insurance soliciting has now risen 
above the ordinary, old-time canvass for 
business until it occupies a place among 
the professions. 

The seeds already sown have grown 
until they have educated the masses as to 
what life insurance is, and what it means. 

There’s the point! The people want 
insurance—they want the best insurance, 
and that’s the kind your contract with 
this company authorizes you to sell. Be- 
lieve in yourself and in your ability to get 
signatures on that dotted line, and your 
ability will get signatures on that line. 

Confidence in yourself and determina- 
tion to succeed are bound to vanquish 
many obstacles, and generally all of them. 





When the bread-winner is gone and 
the busy world seems busier and colder 
than ever; when the frail woman, look- 
ing through the gloomy veil of her 
sorrows, sees herself so inadequate to 
the task of taking up the tangled 
threads and keeping the poor, sordid 
pot boiling; when the little children be- 
gin to cry for food and fire, it is then 
that money is clothed in its loveliest 
garments and stands forth, a challenge 
to Distress; it is then that money is 
seen in its most sanctified guise. It is 
in circumstances such as these that the 
practical and philanthropical side of 
life insurance is seen in its clearest 
light.—Stamina. 





The man who does not carry insur- 
ance acts on the business principle of 
the manufacturer who has a certain 
definite capital invested in a plant but 
considers every cent received over the 


The Northern Life 


Insurance Company 
OF ILLINOIS 


HOPE THOMPSON, President 





Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 





Home Office 1 
ROCK ISLAND, ILL. 








| The Western Underwriter. 


: : 
cost of labor and material as a net | 


profit. He-allows nothing for the de- 
preciation of machinery or plant, noth- 
ing for a sinking fund against the bonds 
that are to become due, nothing for re- 
placement of old machinery by new and 
improved forms, nothing for insurance 
on his plant. The ultimate business 
failure of that business is certain. 

The individual in connection with his 
family is in just the same position, his 
knowledge, his experience, are worth 
just so much. The income he earns es- 
tablishes his value in his own family. 
His life is more uncertain than any 
commercial plant.— Travelers Agents 
Record. 





Hard work alone, although one of the 
chief essentials, will not bring brilliant 
results. The more thoughtful and 
brainy the work the more money is 
earned in a given time. Keep clear the 
rails on which your train of thought 
runs. Ride over the pebbles of petty 
trouble. Be broad enough to ignore 
satire. Put your entire heart and soul 
into the business, for to focus the whole 
of our being on one act is to make that 
act a success.—Prudential Record. 





Every man expects to leave some- 
thing behind him, in the shape of prop- 
erty, when he dies. It is only a ques- 
tion of what form he will leave it in. A 
life policy brings cash, without shrink- 
age or delay. If a man dies rich, his 
life policy will be no more superfluous 
than his other property, and money 
may be just then more needed than 
anything else. If a man dies in moder- 
ate circumstances, the proceeds of a 
life policy are pretty sure to be accept- 
able. Very few such men’s affairs are 
in a condition that money matters 
would be easy in case of death. If a 
man dies poor—which many do, and 
will continue to do, even of those who 
have seen better days—the life policy 
is the only thing that stands between 
his family and want, or charity—New 
York Life Bulletin. 





With its mission to protect, its pur- 
pose to safeguard and its practice to 
fortify those who need its encircling 
care, life insurance continues undeviat- 
ingly upon the course which has car- 
ried good cheer to homes, running al- 
most, if not quite, into the millions in 
number. 


Four District Managers 
Wanted 


A young life company, organized under 
the laws of Illinois, which was third in 
point of production among Illinois com- 
panies last year in this state, desires to 
contract with four reliable men of char- 
acter and ability to take charge of pro- 
ductive districts in Illinois. Business 
ability and character count for more than 
insurance experience. The company is 
sound, safe and conservative, with a rec- | 
ord for sane progressiveness. Do you want | 
a permanent position, where there is plenty | 
of: room to grow? If so, address 62-J,care | 














\ 


$3,500,000.00 ASSETS 


Of First Farm Mo Lowest net cost of insurance 
of any company in erica. That’s why we grow. 


Old Line Bankers Life Insurance Company 
LINCOLN, NEBRASKA 








A FOURTEEN MILLION DOLLAR COMPARY 


Life Fisuranee for protevtion on, Mowerm fterervc. Fund ystems Anractive, 


stem. 
licies with Disability Benefts that appeal to bankers and business men. 
rite both men and women on ages 18 to 55, on amounts from one to five thous- 


and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. 


If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once fer attractive 
contract and state territory desired. 


» Stat na nted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district managnee aunted in Mich., ind., Wis., lL. hen Mo., Kan. Tex., Colo., Wyo. and -. - 


Address HENRY PYLE, Sec'y and Mgr. ™47¥¢3, - 


NATIONAL LIFE 
Des MOINES, IO 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Ce. 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 

















PT AFGLE, 


The SCRANTON L INSURANCE COMPANY 


wants 2 STRONG STOGK MAN °° “crine'ctice on HOME-OFFICE LEADS 


of the offtce on 
The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual epportunity for a man with character and ability, who can demonstrate his as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S.A. 


Winning in Competition is the Test of Worth, International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones’’ meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with a snap. Write today to 

J. L. BABLER, 


MASSEY WILSON, President. General Manager of Agencies. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Geod Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


ec7ekz 























Ts operation of a modern system of steel barges and steel towboats on 
the Mississippi and tributary streams, together with scientific and 
economical dock and handling apparatus at terminals and landings, makes 
the business of the Mississippi Valley Transportation Company a very 
profitable one, and its stock easy to sell. 
A few local agents desired to place stock at $50.00 par value. 


Mississippi Valley Transportation Company 
New Bank of Commerce Building, St. Louis, Mo. 
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SOME SALESMANSHIP TALK 
HOW AGENTS DEVELOP COUR- 
AGE ON HARD CASES 





Men in the Business Command Just 
the Respect to Which They 
Are Entitled 





Every time an agent, who knows it 
is his duty to canvass certain prospects, 
but who hesitates because he fears to 
approach them, diminishes his per- 
sonal force. He weakens his solicit- 
ing powers. ; 

When a man finds this fear taking 
possession of him he needs to buckle 
on his armor, take a new grip on life 
and go in the fullness of his strength 
against these prospects he thinks will 
turn him down. Suppose he loses the 
cases. He gains in mental and moral 
momentum. He should make the at- 
tempt if for no other purpose than to 
benefit himself. 





John M. Harlan, the well known Chi- 
cago attorney, and son of Supreme 
Court Justice Harlan, says that there 
never comes a man to his office, with 
pleasing appearance, head erect, neatly 
dressed, giving evidence of character 
and ability, who emanates enthusiasm, 
but that he is given a hearing because 
he deserves it. There are but few re- 
buffs to the life agent who is equal in 
point of mental and moral quality to 
the man he solicits. What a busy 
man objects to is to have to give an 
audience to an agent who is not a 
specialist, a man lacking in refinement 
and force. 

The temptation is ever present to 
land a foot to the back door of a man 
who half apologetically, weakly, fear- 
fully, cowardly presents his proposi- 
tion. 

An agent who deserves respect and 
attention receives it. as does a man in 
any other line of business. 





The pamphlet gotten out by Presi- 
dent E. E. Rittenhouse of the Provi- 
dent Savings Life of New York City, 
on the necessity of doing something to 
check the degenerative diseases that 
should only come late in life is a pow- 
erful document for agents and can be 
had for the asking by addressing the 
Provident Savings. 

By statistics and charts President 
Rittenhouse shows how kidney afflic- 
tions and other degenerative maladies 
that twenty years or so ago overtook 
a man at his three score and ten, or a 
little less, have crept back to the span 
beyond two score. In other words, 
men between 40 and 50 are now con- 
fronted with “old men’s diseases” and 
within that decade of a man’s career 
35 percent more die than in 1880 and 
prior thereto. So much the more need 
for protection. 

This present day with its ceaseless, 
energy-draining activities, its gruelling 
demands, its strenuous exertion, the 


National Life Insurance Company 


MONTPELIER. VERMONT 





Established 1850. Operating in 37 States 


JOSEPH A. DEBOER, 
en' 

PRED A. HOWLAND, M 
ce-President reasu: 
JAMES B. ESTEE A.B. BISBEE, 
2d-Vice-President Med. Di 

C. E. MOULTON, Actuary 


OSMAN D. CLARK, 
Secretary 
H. M. CUTLER, 


This Company held January 1, 1910, and 


whined Curing the past decade : 


ASS 47,490,998. Gain, 0 
LIABILITIES, - 41/661,130-12 Gain, 16a 
SURPLUS, - § 5,829,868,86 Gain, 211% 
INSURANCE, - $161,428,115.00 Gain, 79% 


Absolute Security and Economy of 
Management, 





tendency to high living and drinking, 
the nervous tolls exacted, are telling on 
the mortality. Men earlier in life find 
their vitality unable to ward off ail- 
ments that should be successfully com- 
batted up to age 65. Kidney and ner- 
vous affections are no longer rare in 
the man of 45 or 50. 





A prominent general agent made a 
confession recently at a life under- 
writers’ meeting to show the danger 
of advising a client to borrow on his 
old policy in order to purchase addi- 
tional insurance. Both the agent and 
prospect believed the latter would be 
able to pay off the loan in two or 
three years so that both policies should 
be free. As a matter of fact as the 
years went on, the assured found him- 
self less able than ever to keep up both 
policies. He must drop one. His 
older policy, which would have been 
the more valuable, was mortgaged. 
The loan and interest had eaten into 
it. He dropped it and has his newer 





As Seen by the Onlooker 


An interesting case came up in Chi- 
cago recently where a man carried $84,- 
000 insurance. After his death, an ex- 
amination of the policies revealed the 
fact that out of this line the family had 
a doubtful equity in one $5,000 policy, 
which had been assigned. As the family 
paid the last premium, the man to 
whom the policy had been assigned 
may by this act acknowledge that the 
family had an interest in it. 

On the rest of the policies, the as- 
sured had received the full loan value 
and let them lapse or had assigned 
them without condition. 

One of the interesting features 
brought out by the examination of 
these policies was the fact that this as- 
sured was induced to borrow on his 
old policies to apply on new insurance. 
It seemed to impress him with the priv- 
ilege of the loan feature and he used it 
to the limit. By borrowing on his old 











Life Insurance Proverbs 
The Pacific Mutual Life gives the following life insurance proverbs with appro- 


priate comment: 


Train up the policyholder in the way he should go and when he is old his insur- 


ance will not depart from him. 


My son, if fakirs entice thee, consent thou not. 


Watch out for gold bricks, 


stock schemes and special rake-off propositions. 
A wise man will hear and will increase his insurance! and a man of understand- 


ing will get the best protection. 


A good life insurance is better than great riches. The former will never take 
to itself wings, which is too often the trouble with the latter. 
Never put off till tomorrow the policy you can have today. As to the duty of 


insuring there is no time but the present. 


Penny wise, pound foolish. Cheap insurance too often proves to be no insurance. 
Don’t be afraid of the price; it will all come back. 


A friend in need is a friend indeed. 


This needs no comment. Life insurance 


has proved itself such a friend even millions of times. 
Whatsoever a man soweth, insurance-wise, that will his family reap. He would 
be more careful about his sowing in this connection if he had to reap the harvest 


himself. 


Half a policy of the size you would like to carry is better than none. Never 
put off insuring until you are able to carry as big a policy as you would like to have, 


or you will likely never insure. 


Sufficient unto the day is the insurance thereof. That is, if the policy is big 


enough. 


Look not upon a policy because it is cheap, and seemeth easy to be had; at 
the last it biteth like a serpent and stingeth like an adder—not likely yourself but 
your family. Don’t let them get stung, but buy old line insurance. 





policy only, with a smaller face value. 

This general agent said the case con- 
vinced him of the danger of putting 
any sort of a lien on an old policy to 
buy new insurance. It appeals to a 
man who does not delve below the 
surface. If the status of the mortgaged 
policy with its lien and accumulated 
interest would be exhibited to the 
policyholder as he would find it ten 
years afterwards, the scheme would be 
stripped of its attractiveness. 





“Tell a man that you have a wonder- 
ful cure for consumption and start to 
describe it—and he’ll yawn and send 
you away: but convice him that he has 
consumption, and he’ll come to you and 
pray for a remedy.” 





The successful man is the one who 
can borrow a dollar from the fellow 
who asks a loan—Pennsylvania Field- 
man. 


The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non -Participating Company 














The New Columbian Policies Sept. 
) are Unexcelled in Clearness and 
Liberality. 


ood Contracts and Ter- 
ritory for Good Producers 


ARTHUR E. CHILDS, - - President 








contracts to purchase new insurance 
he was told he was getting more pro- 
tection. In his case it ended his pro- 
tection. 


A general agent the other day stated 
that he felt the loan feature should be 
discouraged as much as possible. His 
experience has taught him that but very 
few persons repay them. Almost all 
expect to within a few years but do not 
clear their policies. If they die the 
beneficiary is disappointed. In many 
instances, the assured lapses. The ac- 
cumulated loan and interest amounts 
to a considerable sum and rather than 
pay it, he lapses out. 





Increase of years means increase of 
premium, until you actually take the 
policy you mean to have, after which 
the rate is fixed. It pays to begin at a 
young age, the advantage so gained 
continuing through life. 

















Connecticut General Life 
Insurance Company, ot Harttora 
Assets over sae $8,800,000 


Superior Policies at Lowest Rates. Write forAgency 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Chicago 


























MATERIAI, TO WORK ON 


WILSON WILLIAMS MAKES 
SOME SUGGESTIONS 
Various Fields of Fertile Soil that Are 
Open to the Life 
Agent 








Wilson Williams, of the agency de 
partment of the Security Mutual Life 
of New York gives the following sug- 
gestions as to good canvassing ma- 
terial: 

People who enjoy your patronage, 
such as the grocer, the butcher, coal 
dealer, dairyman, tailor, banker, mer- 
chants and others. 

Those recently married, or whom you 
know to be contemplating matrimony. 
The local newspapers give notice of 
these happenings. 

_ Employees whose salaries are being 
increased. 

Holders of maturing policies. 

Beneficiaries of estates to be divided. 

Widows with dependent children. 

The man who mortgages his home, 
or the borrower on mortgage for part 
of the purchase price of property. 

The man starting in business. He 
best establishes his credit and faith in 
the success of the enterprise by guard- 
ing against the contingency of death. 

* * * 


Merchants, whose business is good, 
are likely to have a surplus to invest, 
and business men who borrow money 
to provide the needs of their trade, 
should protect the risk. 

Partners in business. In the event 
of the death of one of the partners, 
thus terminating the partnership agree- 
ment, a policy of life insurance might 
best enable the surviving partner or 
partners to settle for the interest of the 
deceased member without sacrifice or 
expensive litigation. 

A death in the family emphasizes the 
value of insurance to the surviving 
members, while birthday changes, if 
known, will often serve to close a case. 
The active influence of satisfied policy- 
holders, friends interested in your work, 
and the medical examiner, often prove 
factors in securing good prospects. 

Remember that men already insured 
are easily approached, and often more 
readily written. 

* * * 


Life insurance is of special value to 
professional people. Those most suc- 
cessful in their own profession are in 
need of the services of such expert 
financiers aS manage our business. 
Their time is more profitably employed 
in doing the things in which they are 
most skilled. Lawyers, physicians, 
teachers, and others that might be men- 
tioned, should see the expediency of 
placing a liberal share of their accu- 
mulations in life insurance both for 
protection and investment, because 

First—They make more money by 
devoting their time and energy to that 


MICHIGAN STATE LIFE 


DETROIT 





Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 
Address, 
FREDERIC APPS, 
President 


Give three references first 
letter. 
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occupation in which they are most 
skilled; 

Second—Their money would be ab- 
solutely safe; 

Third—Its increment would be ex- 
cellent; 

Fourth—A possibility of some phy- 
sicial impairment which would cut off 


their earning capacity should be 
guarded against by endowment form 
policies. The banker or merchant 


might employ a man to do his work, 
but the professional man relies upon 
his own brain and personal attention 
for an income. ; 

Life insurance best preserves to their 
estate the value of the skill acquired 
through years of training and experi- 
ence. 

” om ” 

Through able personal supervision 
and work, the farmer’s land increases 
in value by tillage, accumulation of live 
stock, and necessary farm machinery, 
and by well directed efforts, he grad- 
ually becomes prosperous and inde- 
pendent. A life insurance policy best 
secures for the future benefit of his es- 
tate or his family, all the increment 
in the value of the farm or personat 
property that could not otherwise be 
realized for many years. : 

The average farmer of ability makes 
more money than is actually required 
for the support of himself and family 
under ordinary conditions, but has lim- 
ited opportunities for investing these 
annual savings, and his surplus is often 
wasted in unnecessarily increased ex- 
penses. i 

The farmer, whose property is mort- 
gaged, needs a life insurance policy, as 
a business necessity. A duty to him- 
self, his family, and to the community, 
should actuate him to make certain pro- 
vision for cancelling the mortgage in 
event of his death, or in a given num- 
ber of years. 

Every farmer insures his house, ma- 
chinery, and grain, against fire. His 
property may never burn, but he is sure 
to die. 








HOW TO REDUCE LAPSES 


The great preponderance of lapse is 
on the new policy, because the less a 
policyholder has paid in premiums the 
more indifferent that policyholder is 
about its continuance or discontinu- 
ance. It is, therefore, the new policy, 
like the new baby, that needs and must 
have the greatest care, and my advice 
is to watch it carefully for the first 
symptom of illness (which is the first 
failure to pay), and apply the remedy. 
But, you ask, what is the remedy? It 
is the same course of treatment you 
will instinctively give it when it is four 
weeks in arrears—recanvass it; and 
that treatment in its effect is identical 
with the effects of antitoxin in diph- 
theria—the earlier it is applied, the 
sooner and more surely will the cure 
be effected. 

The least-experienced man knows 
that it is easier to collect one premium 
than four, and “the wise man does at 
the beginning what the fool does at the 
end.” Another help is the increasing 
of advance payments. We pride our- 
selves on the pains we take to induce 
people to protect themselves by insur- 
ance, yet fail in a large measure to 
bring that protection to the highest 
point of efficiency by urging, in times 


of comparative plenty, the payment of 
premiums in advance. When adversity 
comes, the period of danger to the con- 
tinuance of the protection is deferred by 
just as many weeks as the premiums 
are paid in advance, and probably re- 
moved entirely by the restoration of 
the former happy and prosperous con- 
ditions.—F. B. Retry. 





PERFECT PROTECTION POLICY 


The following is an illustration of 
the: perfect protection policy of the 
Great Northern Life of Wausau, Wis., 
ordinary life with disability insurance 
not terminable at the option of the 
company: 


Amount 
\Age 35 $5000 Maturity Date At age 70 
Semi- Quar- 

Annual Annual  terly Monthly 
Premium. .$175/20 $91.95 $47.10 $16.05 
Amount payable in one sum in event 

er EE lui ae oo Fa wine hu eménen eel $5,000 
or epossete of policy may be paid 

in limited number or continuous 
installments. 

Disability Indemnities 
First 12 weeks—not including 

. & JRA rere ee $25 per week 
Next thirteen weeks......... $15 per week 
Total Disability 

So long as disability continues 
SP ee ee Wb si cécneieca $10 per week 
Loan and Surrender Values 


~ — 
Be s+ 
£23 e283 
y= § as 3-0 me 
ath $9 ae OSs 
Bos a2 at Qn 
be t OQ o 2 Ho 
O35 aos = cosa a 3s 
$ 388 @og §$ 388 Guq 
» @&en 68> » SA 885 
3 $ 395 $ 170 12 $2130 $1145 
4 575 255 13 2310 1275 
5 750 340 14 2490 1410 
6 920 430 15 2660 545 
7 1130 540 16 2830 1680 
8 1340 655 17 2990 1820 
9 1545 775 18 3145 1965 
10 1745 895 19 3295 2110 
11 1940 1020 =.20 3440 2260 


Old Age Income 

Commencing at maturity 

date—payable for life. .$41.65 per month 

If the insured should die before the 
face of the policy has been paid in 
monthly installments, payments for the 
balance will continue to the beneficiary, or 
The policy may be surren- 

dered and the insured re- 

ceive $4,750 in cash 
Or, may be surrendered for a paid- 

FC 2 ere re ae 

payable at death, and an annual 

cash payment as an annuity of. .$137.20 

so long as the insured shall live. 


SHUN, TEACH, WAKE, FOLLOW 

“He who is ignorant of the value of 
life insurance and persists in ignoring 
the fact that he is ignorant, is a fool— 
shun him. 

“He who is ignorant of its value and 
realizes his ignorance, should be willing 
to learn—teach him. 

“He who knows its benefits and neg- 
lects to avail himself of them, is asleep 
—wake him. 

“He who knows its benefits and car- 
ries proper life insurance, is wise—fol- 
low his example.” 








An asset that does not fluctuate in 
value, that does not have to be sold for 
cash to be realized after death, that prac- 
tically is in itself cash after such an event. 
—Life insurance. 





Keeping insurance is like buying 
clothes essential for comfort. Dis- 
carding it would be the same as cast- 
ing aside a heavy overcoat in winter 
weather. 





The Union Central Life 


OF CINCINNATI 


Has several good openings for first-class men. 
It is the Company of companies for the agent 
who will make an aggressive campaign for busi- 
ness, and who wants to win in competition. 


The Union Central earns the highest rate of 
interest on its investment of all American com- 
panies. 


The Best Company for the Policyholder 


_{ JESSE R. CLARK, Presidest, or 
Address } titan WATERS, Sup’t of Agents 








Course of Insurance 
Education 
Department for Fur- 


~2 eneg Serle 
New “Model Policy” 


Will the field and assure 
ha herons for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


OUR 








Provident Life and Trust Company 


OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-31-1909) $70,514,350.45 
The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form d f 
adaptability and liberality in all essentials. The Premium rates of the Provident lean ow ond 
are still further reduced by large annual dividends. 
CORRESPONDENCE WITH AGENTS SOLICITED 
yenoee & ELLIS, General Agents, Western Ohio - - 312 Union Trust Building, Cincinnati, Ohio 


‘ FOLD, General Agent, Eastern Ohio. - - 706-710 Garfield Building, Cleveland, On; 
CROOK & CHAPPELL, General Agents = - - - -  - 528 The Nicislas, Tolede, One 








ANNEY & PICKERING, General Agents - -2© - - 325 M tte Building, Chi , Il. 
BASSETT & REESE, General Agents a a a 1218-20 } Ford Building, etroit, M on. 
1860 50th YEAR 1910 
HOME LIFE INSURANCE CoO. 

Of NEW YORK 
Geo. E.Ide - President 
ASSETS eee Um THE RECORD FOR 1909 SHOWS THE 
DAMES (Including Deferred Div- 21,080601.52 FOLLOWING GAINS: 
Dividend’ Endowment Fund (Deferred " | I. in Fi 164,339, 
——. . ... a +t997'117-00 
. _1,767,327.11 | Deferred Dividend Reserve ° 148,581.00 
. 92,532.583.00 | Contingency Reserve (Surplus) . 655,149.17 
TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 








ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





Place Annually $100,000 of Life Insurance in Ohio 


Want to work for your own instead of your General 
Agent’s pocket? 








Wish a direct contract with a Company of a fifty years’ unex- 
celled record and the highest standing, issuing an up-to- 


date policy? Then address in confidence . 


T. M. BALL, Inspector of Agencies, 210 Johnston Bldg., Cincinnati, Ohio 








A Penn Mutual Premium, less a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy- 
con! Penna Mutual Values, makes an Insur, 
ance Proposition which, in the sum of all its 
Benefits, is unsurpassed for net low cost and care 
of interests of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


Men of Energy 
ARE OFFERED 
work of Moment 
in desirable localities representing a sixty-year-old 
institution, with modern, liberal, law-conforming 
policies, and helpful Home office co-operation. 
uch good territory available. Many opportunities 

for advantageous positions. Inquire NOW. 


Union Mutual Lite 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 

| ed either: ALBERT E. AWDE, Supt., 


396 
gress Street, Portland, Maine. THORNTON 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal. 




















THE STAR OF SUCCESS 
shines over the fields in which our agents 
work. Why? Popular company, po 
that cover public needs, low net cost, lit- 
erature that prospects read. 

Now writing the largest business in our 
history. 

For agency information apply te 


Chicage Agmeey L. BRACKETT BISHOP, Manager 
316 Merchan and Trust Building 


The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


ite Lesa 
Ovlembus Agency: 1008 Outlook Building 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 


OHIO ACCENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life Ins. Ce. 


COLUMBUS, OHIO 


—L. G. Fousz, President— 














Would Like to Make 
You My Partner 


If you can handle insurance of any 
kind, real estate, stocks, bonds, 
mortgages, patents, etc., any- 
where in the United States. 

If you mean business, “‘get busy ;” 
Iam. You need not say “keep 
confidential.” I will. Address 


‘JAKE TRUBY, 8% Smet Stet 


y PITTSBURG, PA. 


| 
j 











